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MIRESTS REPRESENTED BY 
COMPANY BOARD MEMBERS 
SHOW WIDE DIVERSIFICATION 


With Many Groups Directors Are 
Not Interlocking With 


All Companies 
DEMONSTRATION OF RANGE 


350 Directors In Corroon & Reyn- 
olds Fleet Of Dozen Fire 
Insurance Companies 











One of the most interesting aspects of 
the big company fleets is the large num- 
ber of directors of the companies in 
those fleets, the complete personnel rep- 
resenting a most diversified segment of 
American life. When the number of fire 
insurance companies is taken into con- 
sideration, along with the fact that often 
the director represents one company in 
the unit only, it will easily be seen that 
those directors run into the tens of thou- 
sands. 

Many of the leading men of the na- 
tion are directors of insurance. For in- 
stance, J. P. Morgan is a director of the 
Aetna Fire; H. E. Machold, one of. the 
principal Republican leaders in New York 
State, is a director of the Agricultural; 
Secretary of the Treasury Andrew W. 
Mellon is a director of the National 
Union; John R. Hardin, president of the 
Mutual Benefit Life, is a director of the 
American of Newark; Marshall Field is 
a director of the Continental; and John 


D. Rockefeller, Jr., is a director of the 
Merchants Fire. 


Some Companies Have As Many as 
Twenty on Board 


There is no set rule about the number 
of directors a fire company shall have. 
The Rhode Island, for instance, has 
twenty directors, only a few of whom 
are insurance men. Among the compa- 
Mes more than one hundred years old 
the Aetna Fire has fifteen directors: the 
Hartford Fire, ten; the Insurance Com- 
Pany of North America (which com- 
Menced business in 1792), twenty; the 
Newark Fire, twelve; the Franklin Fire, 
twelve. 

In order to illustrate the wide variety 
o Interests represented by directors in 
ra ot the groups there is published 
zomwith a complete list of directors of 
bas Corroon & Reynolds companies— 
Welve in all—together with their major 
usiness interest: 

iy \ danse, New York; Insurance. 
og Adams, S. G. Adams & Co., New York; 


giteis Altshul, New York; Real Estate and 

W. T. Ball N 
» 44 Ball. New York; Attorney. 

Frank C. Barker, Mattick. L. I. 

Buick co Barrett, New York; president Bronx 


I, . Barry, New York; Insurance. 
Steers Beal, New York; president J. Henry 
ormed Banking Corporation. 
denjenns Bendix, New York; Investments. 


B 
Dire 


ctor Port Morris Bank. 
Tone Bernhard. Philadelphia. 
i Abra, Berry, Newark; Insurance. 
am Blumenthal, Pittsburgh; Insurance. 


(Continued on Page 44) 














PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE Excellent Service and Facilities 


Essablesbed 1782 
INSURANCE 


Indemnity Company 
150 William Street, New York 












































min Benenson, New York; Real Estate. ‘ 








The National Association’s 
Membership Campaign 


The PENN MUTUAL periodically in its NEWS LETTER urges 
its representatives to join their local Life Underwriters’ Associations. 
To support the campaign for increased membership now being 
carried on by the NATIONAL ASSOCIATION, this letter has 


been sent to our General Agents:— 


Philadelphia, Pa., May 17, 1929. 
To Our General Agents: 


The PENN MUTUAL would like to see every PENN MUTUAL represen- 
This organization 
stands for the best ideals and practices in the life insurance vocation, and 
By joining 
actively in the Association movement, we further the best interests of the life 


tative a member of the Life Underwriters’ Association. 
those are the ideals and practices which our men must champion. 


insurance institution. 


This letter is written voluntarily by me, and not at the instance of the 
NATIONAL ASSOCIATION, or any local Association, because of the con- 
viction I strongly feel, that it is the right. thing to do. I shall appreciate your 


co-operation in this most worthwhile endeavor. 


Yours sincerely, 
HUGH D. HART, 


Vice-President. 





W. A. LAW, President 
WM. H. KINGSLEY, Vice-Pres. 





The Penn Mutual Life Insurance Company 


Philadelphia, Pa. 


Independence Square 





HUGH D. HART, Vice-Pres. 


Founded 1847 

















COMPANIES 10 APPROACH 
ENLARGED GROUP FIELD 
WITH CAUTION AT FIRST 


Studying Classes Opened Up By 
Revised New York 
Group Definition 


BANK BORROWERS FAVORED 


Will Be First Taken Up; Some 
Companies Doubtful Of 
Instalment Business 





While company executives 
charged with supervision of group life 
business and some actuaries are enthu- 
siastic over the possibilities opened up 
by the revised definition of group life 
insurance in the New York State Insur- 
ance Law which became effective April 
4, the whole subject is being approached 
with caution by the companies gener- 
ally which write group life. The thought 
seems to be that they will extend group 
life underwriting to take advantage of 
the new classifications possible, but this 
will be done at present only in connec- 
tion with group cases in the better clas- 
sifications such as bank borrowers. This 
seems to be the most favored group and 
will be the first to be written. 

At this stage most of the companies 
do not care to go on record as to pol- 
icy and practice. Many companies hold 
that the best field for group business is 
still in the employe classification and an 
effort will be made to confine the name 
“group life” to such cases and to bring 
these other classes under some such 
term as “collective” insurance. 

Some of Problems Faced 

_ There is thought by some to be con- 
siderable moral hazard in the instalment 
field especially in certain lines. The 
maximum limits for the individual case 
of $10,000 is thought to be considerably 
more than would be acceptable in most 
kinds of instalment business. Some of- 
fices doubt the saleability of the instal- 
ment groups wholly from the standpoint 
of the willingness of the companies to 
experiment with so loosely knit a group. 

The Connecticut General Life gives ex- 
pression to some of the problems in- 
volved in the following comments by 
Secretary Frazar B. Wilde: 

“We intend to extend the facilities of 
our group underwriting in accordance 
with the law of New York state as re- 
cently enacted. We do not, however, 
anticipate that, because of necessary and 
proper underwriting regulations, cover- 
age will actually be written in as many 
fields and as extensively as appears 
theoretically possible under the new law. 

“For example, it is improbable in our 
opinion that a bank can or will want 
to try to insure its collateral borrow- 
ers. Every borrower might not wish 
this insurance, and the law specifies that 
all in a class must be insured, which 
is sound. If a bank is willing to grant 
accommodation, and the borrower can 
offer sound collateral, why will he agree 

(Continued on Page 6) 
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LEYENDECKER BRANCH 
225 Broadway 
Telephone: Barclay 3670 





The Prestige of 


Modermnmmess 


In an age that has witnessed 
the discovery of many new 
truths and the introduction of 
many useful inventions, it is 
natural to infer that prestige 
belongs to whatever is most 
modern on the ground that it 
presumably embodies the re- 
sults of all progress ‘‘up-to- 
date’’. ; 


Among the innovations, there 
is the tried experiment, now 


established,| of 





—Organized Service— 


THE KEANE - PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 





Telephone Chickering 2384 





BRONX DIVISION 
566 Courtlandt Avenue 
Telephone: Melrose 222 















Si 


Oa sw wT = Se re st wn — ff Ss oS 


— = =. ho oe 6h lo 








May 31, 1929 








— 








Hart Claims Penn Mutual Gains Are Sound 


Says He Is Amused By Critics; Man Power Campaign Result Of Intensive Work Of Research Department; 
80% Of New Business On Ordinary Plan 


Hugh D. Hart, vice-president of the Penn Mutual Life, which has been making 
some extraordinary gains in production this year, was asked by The Eastern 
Underwriter this week if he cared to make any comments relative to production 
methods of that company, occasionally heard when representatives of rival com- 
panies talk over developments in the agency business as noted from day to day. 

Mr. Hart gave The Eastern Underwriter the following statement: 


“\ great many people have wondered 
why it is that the Penn Mutual has a 
gain for the year of $33,776,200, or 36%, 
on the basis of paid business, without 
having had a drive and without having 
put on a cut-rate policy. 

“When I came over to the Penn Mu- 
tual | decided that if a company will 
build up its man power the volume will 
take care of itself. The first thing I 
did when I came over here was to es- 
tablish a research department for the 
purpose of finding out how to build up 
man power. I did not feel that any 
company had exhausted the available in- 
formation on this subject. 

“We spent six months having this re- 
search department gather up the most 
effective plans for securing man power 
that could be obtained in this country. 
Our representative went as far west as 
the Pacific Coast, visiting insurance or- 
ganizers of various companies as well as 
organizers of other businesses, finding 
out how they obtained men. 

“As a result of this preparation we 
compiled for the exclusive use of the 
Penn Mutual a manual containing more 
than fifty methods of obtaining men 
from other vocations outside of the life 
insurance business. We began putting 
these methods in operation April 1, 1928, 
having first had a series of conferences 
with our general agents to teach them 
how to use these various plans. The let- 
ter to which you refer is only one of 
more than fifty methods of obtaining 
man power. It may interest you to know 
that as a result of putting these plans 
in operation the Penn Mutual which 
was paying for a little over $200,000,000 
as of January 1, 1928, is now paying for 
business at a rate of 56% greater, which 
means that we are paying for business 
at the rate of over $100,000,000 annual- 
ly more, a little over a year after we 
Set our man power recruiting plans to 
work. In other words, in a little more 
than a year of the operation of these 
man power recruiting plans the company 
1S paying for business at the rate of 56% 
greater than the annual production it 
had obtained after eighty years of op- 
eration, 

“Of course, we are following up this 
recruiting by what we think is the most 
thorouch training system that any com- 
Pany has ever inaugurated, and in addi- 
tion to that we have developed equally 
exhaustive methods of personal and me- 
chanical supervision so that the new 
man who comes with us is trained and 
Supervised scientifically according to the 
Most modern standards that have yet 
been devised in the field of training and 
Supervision. 

“It has been very amusing to hear 
Some of the criticisms that have been 
directed against me by some unthinking 


gentlemen who point to our extremely 
large gains as an evidence that some- 
thing is wrong with our methods. There 
is no sounder basis of building up the 
volume of business of a life insurance 
company than to recruit men intelligent- 
ly, to train them scientifically and to 
supervise them methodically. Those 
who today are expressing either amaze- 
ment or criticism of our gains will one 
day be adopting the up-to-date methods 
which we are employing in our man 
power program. 


“The old way of building up a com- 


for an average of $10,891 of paid busi- 
ness that month per man. These fig- 
ures do not include brokers and they do 
not include any man who has been with 
us as much as twelve months. These 
men have been with us for an average 
of about six months. We are, therefore, 
procuring from these men approximate- 
ly $65,000,000 of paid business for 1929 
from new men with us less than one 
year. 


“About 80% of our new business is 
on the Ordinary Life plan.” 


A Letter to the Public Seeking Agents 


On this page appears a graph explana- 
tory of the man power situation with 
the Penn Mutual Life. 

In the search for new men a letter 
has been sent out to a selected list of 
the general public, bearing the caption, 


AGENTS PRODUCING NEW PAIDFOR BUSINESS EACH MONTH 


(JANUARY 








200% 


100% 


pany’s volume was to drive its agents 
for business or to put on some kind of 
special policy with cut rates or other 
novelties that would temporarily stimu- 
late sales. We have done nothing of 
that kind. Our whole energy and ef- 


fort has been directed toward building. 


up our man power, which, after all, is 
the source of all volume. It is an indi- 
rect method, but it is the soundest meth- 
od because it is permanent and be- 
cause it does not have the high-pres- 
sure feature that so often attach to the 
other plans. We prefer to improve the 
number as well as the ability of our 
agents; we believe in instilling high ca- 
pacity rather than high pressure. 

“In order that you may see the ef- 
fects from a man power standpoint of 
this man power development program I 
give The Eastern Underwriter the fol- 
lowing figures: 

“In January, 1929, we had 435 new 
agents who had been with the company 
less than a year who produced an av- 
erage of $11,790 of paid business that 
month per man. In February, 451 new 
men paid for an average of $11,011 of 
paid business that month per man. In 
March 514 new men paid for an aver- 
age of $11,189 of paid business per man 
that month. Im April 498 new men paid 


1928 = 100%) 


The principal nov- 


“Favoring Friend.” 
elty of the letter is that it is signed 
by the vice-president of a company. 


Such letters have frequently been 
mailed in the past by general agents. 
The letter follows: 

Dear Sir: 

You know that most men are fitted 
to their work by accident, which is an- 
other way of saying they are not fitted 
at all. 

The way to be a success is to be fitted 
to your job. The biggest favor that 
you can do for a friend is to help him 
get that job. 

We want a man, honest, alert, intelli- 
gent and a good mixer to represent the 
Penn Mutual Life Insurance Company 
in New York City. This business is a 
great special service and it pays high 
dividends on no other capital than a 
man’s time. He should be between the 
ages of 25 and 45, preferably married, 
with a family, ambitious enough to im- 
prove his standing in the community 
and with a desire for a larger income. 


We would like to get in touch with 
the man whom you recognize in this 
description. Because he will learn some- 
thing to his benefit and may find a 
prosperous career, we call it favoring a 
friend. 


Will you write his name and address 
at the bottom of this letter and forward 
it to us in the enclosed business reply 
envelope? 

Yours very truly, 
HUGH D. HART, 
Vice-President. 
Recommendation: 
INGUIN iba cue nus wceeuduedgenegaaaadee 
Address 





1022 MAIDEN LANE SKYSCRAPER 





Twenty-three Stories in New Build- 
ing in District; Not a Com- 
pany Structure 
Ground has been broken for a new 
twenty-three story insurance building at 
102. Maiden lane, also fronting on Pearl 
and Cedar streets. It will stand next 
to the Union Indemnity building, re- 
placing a number of old loft buildings. 
This will be the third insurance sky- 
scraper to be erected in recent years 
as a realty investment rather than a 
home office for a particular company or 
fleet. The others are No. 80 and No. 

111 John street. 

Clinton & Russell are the architects 
and Shroder & Koppel are the builders. 
It will be managed by Horace S. Ely 
& Co. P 

The exterior of the upper floors will 
be of white glazed brick trimmed with 
terra cotta. At the roof terraces there 
will be ornamental iron railings instead 
of the customary masonry parapet walls 
to give a more attractive outlook from 
the windows. There will be seven ele- 
vators. 





MORE FOR J. A. STEVENSON 





Southern New Jersey Added to His Ter- 
ritory As Home Office Agency 
Manager 

John A. Stevenson, manager of the 
Penn Mutual’s home office agency, and 
one of its general agents in New York, 
has had southern New Jersey added to 
his Pennsylvania territory. J. A. Mc- 
Closkey has been placed in charge, with 
headquarters at Atlantic City. 

Mr. McCloskey has had nine years of 
life insurance field experience, preceded 
by two years as assistant manager of the 
accident and health department in the 
Philadelphia office of the Maryland Cas- 
ualty. His nine years in life insurance 
were divided between four years as a 
soliciting agent and five years as assis- 
tant agency manager in Philadelphia. 





JOIN LIFE UNDERWRITERS 


It has been announced that R. S. M. 
Donald, Sun Life; Walter S. Jacobus, 
Philadelphia Life; Edward Post, Equit- 
able Society, and J. N. Flowerman, Fi- 
delity Mutual, have been elected mem- 
bers of the Newark Life Underwriters 
Association. 





LINCOLN TWO DAY MEET 


The eastern Tennessee general agen- 
cies of the Lincoln Life held a two day 
meet last week in Nashville. Talks were 
given by General Agent L. C. Evans and 
Superintendent of Agencies V. J. Har- 
rold, and several other officials gave 
short addresses. Miss Metta Clark won 
the loving cup for producing the largest 
amount of business. This is the second 


time that Miss Clark has won the cup. 
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Courts’ Jurisdiction 
As Affected by Amount 


INVOLVED 





TYPES OF CASES 





Paul E. Price of Chicago Analyzes Ques- 
tion of Jurisdiction as Affecting 
Insurance 





In a paper presented before the As~ 
sociation of Life Insurance Counsel last 
week Paul E. Price, counsel for the Old 
Colony Life of Chicago, discussed the 
jurisdiction of the Federal courts as af- 
fected by the amount in controversy 
and said that superficially it would ap- 
pear that determining whether the mat- 
ter in controversy exceeds exclusive of 
interest and costs the sum or value of 
$3,000.00, should not be a very difficult 
matter, but as a matter of fact, the cases 
are legion in which this has been the 
determining factor. The cases in which 
policies of insurance are involved are 
relatively few in number because only in 
recent years have Federal courts gener- 
ally been available to insurance practi- 
tioners. The question of jurisdictional 
amount insofar as insurance policies are 
concerned arises or has already risen 
in connection with three types of cases, 
and we shail endeavor to state the prob- 
lems arising for solution in each of the 
types of cases in which the question is 
involved. 

Problem One 

Where after the death of the insured 
two or more suits are commenced by 
the beneficiary in a state court against 
the same insurer on several policies of 
insurance issued by the insurer on the 
life of the insured, no ‘one of which poli- 
cies are in an amount sufficient to give 
jurisdiction to the Federal Court, but the 
aggregate amount of which policies ex- 
ceed exclusive of interest and costs the 
sum of $3,000.00 can these cases be re- 
moved. The answer to this question may 
or may not be. affected by four other 
factors, said Mr. Price, namely: 

(a) Where the several policies were 
all issued pursuant to the same applica- 
tion payable to the same beneficiary and 
delivered at or about the same time. 

(b) Where the several policies of in- 
surance were issued in pursuance to the 
same application payable to the same 
beneficiary but were delivered at dif- 
ferent times. 

(c) Where the several policies of in- 
surance were not issued in pursuance of 
the same application and hence not de- 
livered at the same time but were pay- 
able to the same beneficiary. 

(d) Where policies were payable to 
different beneficiaries but — situation 
otherwise as in (a), (b), (c). 


Problem Two 
Where a policy of insurance is payable 
in instalments during either the life- 
time of the insured or the beneficiary 
and suit is instituted for instalments al- 
leged to be due the aggregate amount 
of such unpaid instalments being less 
than the jurisdictional amount, but the 
total instalments which will accrue in the 
future will be greatly in excess of the 
jurisdictional amount. Is the amount in 
controversy the amount of the instal- 
ments sued for, or the ultimate amount 
which will become payable under the 
policy ? 
Problem Three 
_ Where a bill in equity is filed by an 
insurer during the lifetime of the in- 
sured to cancel the policy on the ground 
that it has been obtained by fraud, is the 
amount in controversy necessarily the 
face of the policy, or is perhaps a les- 
ser sum involved because of the fact that 
the policy may never mature into a 
death claim on account of possible lapse, 
surrender or other termination during 
the lifetime of the insured. 





NEW TOPEKA PARTNERSHIP 

Elon S. Clark and Hiram W. Moore 
have formed a partnership to be known 
as Clark & Moore to be managers for 
the Mutual Life in Topeka, Kan. Mr. 
Clark has been with the Mutual Life 
since 1895. 





INSURANCE STOCKS GROW 


IN VALUE 


It is common knowledge that insurance stocks if 
held a reasonable period of time will show remark- 


able enhancement in value. 


Following we will trace the experience of an 
investor who bought 100 shares of Continental 
Casualty Company in 1925 and held it until 1927, 
meanwhile exercising the rights which were given 


from time to time: 


1925—Bought 100 shares at 156.......... 


1925—Rights given to subscribe share for 
share to Continental Ass. Co. (sub- 
oid. Lake: (lic) GE BOR. «vis wccv den 


1926—Par reduced from $50 to $10. Cost 
to date of 500 shares Continental 
ee eer eer ers F 
Right to subscribe to 40 shares at 35. 
Cost to date of 540 shares Conti- 


ee ee 
10% Stock Dividend. Cost of 590 
MOUS s citcaet ur65 x ccu eee err 


1927—25% subscription rights at 50. Cost 
to date of 740 shares Continental 


CIS 85,204 2x cio as ania 
25% Stock Dividend. Cost of 887% 
Se ee ee ere ee 


Bought % share to even up at 32... 
Cost of 888 shares Continental 
COM eh Es eee 
Cost of 100 shares Cont’l Ass...... 


ce iG: 6g rrr 
Value of 888 shares Continental 
Casualty at 71, January, 1928..... 
Value 100 shares Continental Assur- 
CRED a sick vac os eee coe: ; 


$15,600 


3,250 


15,600 


17,000 
17,000 


24.500 


24 500 
24.532 


24,532 
3,250 


$27,782 


63,048 
10,000 


$73,048 


Net profit exclusive of cash dividends 


45,266 


Thus a three year investment in Continental 


Casualty reaped a profit of over 150%. 


It is reasonable to believe that there are many in- 
surance stocks on the market today which in the next 
three years will show equal or better results than the 


instance given above. 


Recommendations on request. 


7 


Perez F. Huff Co., Inc. 


Members Unlisted Securities Dealers Association 


75 Maren Lang, New Yorx 
Telephone Beekman 6480 





Need Uniformity In 
Investment Control 


FIREMEN’S CASE DISCUSSED 
: 6 Bradley, The Prudential, Says 
Unfortunate Decision Resulted From 
Controversy Over Investments 








Charles B. Bradley, general solicitor 


for The Prudential, presented a paper’ 


before the spring meeting of the Asso- 
ciation of Life Insurance Counsel at Old 
Point Comfort, Va, last week, on “‘Stat- 
utory Regulation of Life Insurance In- 
vestments,” in which he discussed at 
length the recent controversy between 
former Superintendent of Insurance 
Beha and the Firemen’s of Newark over 
that company’s investments which cul- 
minated in litigation. 

The resulting decision, he said, can 
have absurd and intolerable results. Mr, 
Bradley explained that the action of Su- 
perintendent Beha was based upon his 


insistence that the assets of the Fire- 
men’s were not of the same general 
character as those prescribed for domes- 
tic companies although concededly of a 
character authorized by New Jersey. 
The superintendent’s position was based 
upon a construction of those sections of 
the New York statute prescribing per- 
missible investments that was vigorously 
disputed by the Firemen’s. 

In due course the Firemen’s filed its 
bill in the United States District Court 
for the Southern District of New York 
asking both temporary and permanent 
injunctions restraining the superintend- 
ent from interfering with the company 
in the transaction of its business in New 
York and from withholding or revoking 
its license. The bill charged, among 
other things, that the New York Insur- 
ance Law as construed and administered 
by the superintendent was in violation 
of the Fourteenth Amendment of the 
Constitution of the United States. 


Effects Could Be Intolerable 


By reason of the constitutional ques- 
tion raised the application for a tem- 
porary injunction was heard by three 
judges sitting as a statutory court, and 
was denied upon grounds set forth in 
an opinion read by Judge Learned Hand. 
(Firemen’s Insurance Co. vs. Beha, 30 
Fed. Rep. (2d) 539.) On appeal to the 
Supreme Court of the United States the 
judgment below was affirmed; but the 
court filed only a per curiam opinion 
that is silent on the merits and merely 
cites a number of cases from which tt 
appears that the sole ground of the af- 
firmance was the unwillingness of the 
Appellate Court to disturb the judgment 
of the court below upon application for a 
temporary injunction, where the effect 
would be to suspend the operation of a 
state law. It would appear from the 
cited cases that a manifestly improvident 
abuse of judicial discretion alone can 
justify a reversal in such a case. The 
Supreme Court did not, therefore, decide 
the constitutional question raised. | 

“It is beyond the province of this dis- 
cussion,” said Mr. Bradley, “to offer an 
extended study of the law limiting extra- 
territorial action in general or, in _pat- 
ticular, to criticize the decision is Fire- 
men’s Insurance Company vs. Bela. The 
present purpose is to point out tie na- 
ture and effect of that decision and to 
emphasize the fact that unless and un- 
til it is reversed or overruled by the 
Supreme Court of the United Siates tt 
stands as the law. Enough has beet 
said to suggest the absurd and ‘ntoler- 
able results that may flow from conflict- 
ing legislation purporting to regu!te all 
of the investments of foreign companies 
doing business in any particular site. , 

Mr. Bradley pointed out that the brief 
of John W. Davis and W. P. Barker for 
the Firemen’s in the U. S. Supreme 
Court effectively answers the opinion eX 
pressed by the statutory court and pre 
sents a full discussion of the constitu: 
tional principles that limit the power 
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the states to give extra-territorial effect 
to local regulations. The following pas- 
sages are quoted as pointing to the re- 
sults that, according to Mr. Bradley, may 
logically follow the court’s decision: 


“The appellant pointed out that if such partial 
appurtenance to local business could give a 
power to regulate investments such as that for 
which the appellee contends, the result would 
be that an insurance company could be sub- 
jected in respect of the same investable assets, 
to forty-eight different sets of investment regu- 
lations, since all other states, of course, in which 
such a company might do business, equally with 
New York would have such power of regula- 
fone * Pe AP 
“With respect to the court below, it is that 
court’s, and not the appellant’s interpretation 
of the law that will lead to an ‘intolerable Jlim- 
itation upon the autonomy of each community’; 
for the court’s interpretation of the law allows 
one state to set the standard of liberality in 


this matter for the rest of the Union, whereas 
the appellant’s interpretation, contrary to the 
court’s opinion, preserves to each community 
full opportunity to pursue its own policy within 
the limits of its own peculiar interest. 


Mr. Bradley summarized his conclu- 
sions as follows: 1. Restrictions on the 
business conduct of the management of 
life insurance companies, upon the meth- 
od of making investments, and upon the 
quantum of any one authorized invest- 
ment or class of investments, are gen- 
erally wise and wholesome and should 
be continued. 2. Existing legislation 
prescribing the classes of permissible in- 
vestments lacks uniformity in the several 
states and in many cases tends unduly 
to restrict the management in the for- 
mulation of a wise investment policy 
suited to the conditions of the times and 
to the particular requirements of the 
several companies. In such cases revi- 
sion is desirable to the end that the 
field of authorized investments may be 
broadened to meet these conditions and 
requirements. 3. Lack of uniformity, 
resulting in conflicts of laws, in itself 
presents a serious obstacle to the proper 
performance of the investment functions 
of life insurance. 

“Revision of the more restrictive 
statutes,” he said, “will not provide a 
complete remedy for the mischiefs that 
now vex and hamper the companies in 
their pursuit of investments fitted to 
their needs. Uniform revision of all the 
state laws is the course that will best 
promote the due performance of the 
functions of life insurance investments. 
The problem, then, is to frame a statu- 
tory regulation that will reconcile di- 
vergent views of public policy and of 
business expediency in a form that will 
command the support of each of the 
several states. The actual enactment of 
uniform legislation in other fields of 
finance—witness the Negotiable Instru- 
ments Act—justifies the hope of success 
for such a project. This subject is 
worthy of consideration by the Commis- 


sion on Uniform Legislation of the Am- 
erican Bar Association, as well as by the 
National Convention of Insurance Com- 


missioners and by the several other 
bodies that function in the interest of 
the practical as well as the legal aspects 
of life insurance. The difficulties of pre- 
paring such a uniform statute would be 
great, but they are not insuperable. It 
is not the purpose of this discussion to 
Suggest the particular prescriptions or 
Prohibitions that should be included in 
such a statute. The immediate purpose 
and hope is to demonstrate that business 
expedicncy and public policy demand not 
only revision but uniform revision.” 





OFFICERS OF WOODMEN SUED 


_ Suit has been filed in the district court 
in Denver which charges that the ex- 
€cutive officers of the Woodmen of the 

orld have conspired to coerce its 
lodge members to accept a new form of 
insurance which -will cost five times as 
much as they were paying. The peti- 
tion recites that a fund of $9,000,000 has 
= transferred to carry on the work, 
4 € legality of any or all of it was ques- 
ges The suit was filed here because 
rae Voodmen of the World was organ- 
ed in Denver, January 20, 1891, and 
Maintains its headquarters in this city. 
new ruling affects 140,000 members, 
out 5,000 located in Denver. 








Suggests Clause To 
Clear Up Assignments 

SOME POPULAR IDEAS WRONG 

B. L. Hollander, Attorney Phoenix Mu- 


tual, Tells Life Counsel Need for 
Clearing Assignment Matter 








In connection with assignments of life 
insurance policies wherein the insured 
has reserved the right to change to bene- 
ficiary there is varying practice on the 


part of companies and a variety of de- 
cisions that make for a condition of con- 
fusion, said Benjamin L. Hollander, at- 
torney for the Phoenix Mutual Life, ina 
paper on this subject read before the 
Association of Life Insurance Counsel at 
Old Point Comfort, Va., last week. 

Mr. Hollander pointed out that there is 
a popular notion that where the insured 
has reserved the right to change the 
beneficiary he is the owner of the policy 
and may assign it, including the interest 
of the beneficiary. This popular notion 
is not correct, for there are many de- 
cisions which uphold the interest of the 
beneficiary against such assignments. 
Mr. Hollander suggests a clause in poli- 
cies to clarify this matter of assignments 
which shall give the insured the right to 
make assignments without the consent of 
the beneficiary including the interest of 
the beneficiary. 

The courts of several states have held 
that even though the insured has re- 
served the right to change the benefici- 
ary an assignment by the insured will 
not affect the interest of the beneficiary 
unless in so doing the insured follows 
the procedure outlined in the policy for 
changing the beneficiary. On the other 
hand, a number of lower Federal courts 
have held that where the insured has 
reserved the right to change the bene- 
ficiary, he may assign the policy includ- 
ing the interest of the beneficiary with- 
out complying with the provisions of the 
policy which prescribe the method of 
changing the beneficiary. 


Position Of Company 


In almost all of the cases where the 
rights of the beneficiary were involved, 
Mr. Hollander points out, the company 
has been in the position of merely a 
stakeholder, has paid the proceeds into 
court, and left the parties to litigate 
their rights. However, the insurance 
company is constantly being called upon 
to furnish assignments and to advise the 
parties as to the proper method of ex- 
ecuting the assignments. Banks and 
other money lenders have come to real- 
ize the value of life insurance policies as 
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collateral security with the result that 
assignments are being made in large 
numbers in the ordinary courses of busi- 
ness. There seems to be a popular no- 
tion that when the insured has reserved 
the right to change the beneficiary, he is 
the owner of the policy as long as he 
lives and that he can assign the policy 
in any manner he chooses. A slight ma- 
jority of the jurisdictions which have 
passed upon this question so hold, pro- 
vided the insurance company raises no 
objection, but the number and standing 
of courts which refuse to follow this rule 
make it impossible to establish any uni- 
form practice of making assignments 
which disregard the interests of the 
beneficiary even though the insured has 
reserved the right to change the bene- 
ficiary. 


Ways Situation May Be Met 


In view of the decided cases the prob- 
lem of assigning policies where the in- 
sured has reserved the right to change 
the beneficiary may be met in the fol- 
lowing ways. Mr. Hollander suggests: 

1. The insured and the beneficiary 
may join in the assignment. In many 
cases it is not practical to follow this 
procedure. The beneficiaries named in 
the policy may be numerous, some may 
be unborn, others may be minors and in 
some cases the beneficiary be incompe- 
tent or may refuse to join in the assign- 
ment. Furthermore, in policies designat- 
ing the wife of the insured as benefi- 
ciary, the difficulty which arose in the 
Louisiana case previously referred to 
must always be kept in mind. It was 
there held that the wife could not be- 
come a surety for an obligation of her 
husband and her signature to an assign- 
ment for his obligation was of no effect. 

2. The insured may change the bene- 
ficiary of his policy to his estate and 
then proceed to make an assignment. In 
the first place, as pointed out in the 
Rawls case previously reviewed, this pro- 
cedure is merely a roundabout way of 
permitting the insured to accomplish 
something that he ought to be able to 
accomplish directly. It requires the in- 
surance company to indorse or rewrite 
the policy and to go through the pro- 
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cedure of making the change of bene- 
ficiary on its records. Such a procedure 
is not only cumbersome from the stand- 
point of the insurance company but 
causes considerable delay in the comple- 
tion of the assignment papers. Also 
where the assignment is intended orfly to 
be as collateral, it is very advantageous 
to place merely a lien upon the policy so 
that any balance over and above the 
amount necessary to satisfy the lien on 
the policy will be paid to the beneficiary 
designated in the policy. If the second 
plan is followed, it will mean that the 
balance will be paid to the estate of the 
insured unless the insured makes a 
change of beneficiary subsequent to the 
execution of the collateral assignment, 
which will increase the burden of. the 
insurance company in making changes 
on its records and indorsing and rewrit- 
ing policies. 

3. The third method of meeting this 
problem is that the companies may in- 
clude in their policies a provision to the 
effect that if the insured has reserved 
the right to change the beneficiary, the 
insured may, without the consent of the 
beneficiary, assign the policy, including 
the interest of the beneficiary. 

Commenting on these clauses, Mr. 
Hollander said: “The last suggestion is 
at present followed by only a few of the 
companies. However, it would seem 
from the cases hereinbefore cited that 
such a provision is very desirable. As 
previously pointed out, a few of the 
courts, in order to prevent an injustice 
to the assignee, have gone so far as to 
construe the provisions of the policy 
which provide that a copy of an assign- 
ment must be filed at the home office 
of the company as giving to the insured 
the right to make a complete assignment 
of the policy. 


“In many cases money lenders must 
complete assignments before they can 
consult with the home office or a branch 
office of the insurance company and 
the popular idea that the insured is the 
owner of the policy if he has reserved 
the right to change the beneficiary is 
bound to result, as pointed out by Chief 
Justice Gabbert in the Colorado cases, 
in injustice in those jurisdictions whose 
courts place the stricter construction 
upon the present provisions of most 
policies. 

“The proposed clause does not contem- 
plate any change in the present provi- 
sions of the policies which, for the pro- 
tection of the insurance company, in any 
way regulate the procedure in making 
assignments. The only question is as to 
who can make the assignment. A clause 
giving the insured alone the right to 
make a complete assignment of the pol- 
icy does not conflict with the provision 
permitting the insured to change the 
beneficiary. An assignment and a change 
of beneficiary are distinct acts.” 





LUNCHEON TO AUSTIN 


Gilbert V. Austin, new general agent 
for the Aetna Life, Brooklyn, was the 
guest of honor at a luncheon at the 
Brooklyn Chamber of Commerce May 
20. Brief talks were made by R. H. 
Keffer, general agent at 100 William 
street, with whom Austin was formerly 
connected; James P. Graham, now gen- 
eral agent at 165 Broadway and who 
was succeeded Sy Mr. Austin; William 
Nicolay, associate general agent in 
Brooklyn, and James F. Conaty, mana- 
ger of the casualty department of the 
Brooklyn office. 
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Glenn Frank To Address 
Northwestern Mutual 


AGENTS’ CONVENTION IN JULY 





Field Organization Meeting in Milwau- 
kee July 22-24; Events On 
Program 





The program for the fifty-third an- 
nual meeting of the agents’ association 
of the Northwestern Mutlal Life to be 
held in the home office at Milwaukee, 
July 22 to 24, has been completed and 
includes among a long list of speakers, 
Glenn Frank, president of the Univer- 
sit¥ of Wisconsin, who will be chief 


speaker at the association dinner. The 
program follows: 
Monday, July 22 

Registration in Lobby. 

Reception to New Agents (Men’s Rest 
Room)? : 

Invocation and Singing (Company Audito- 
rium). - 

Address of Welcome—W. D. Van _ Dyke, 


president. 
Response—Harry L. 
ciation of Agents. 
Presentation of Company Prizes and Cer- 
tificates—Charles H. Parsons, superintendent of 
agencies, 


French, president Asso- 


Adjournment. 

General Agents’ Association Luncheon Con- 
ference (University Club). 

District Agents’ Luncheon Conference 
(Pfister). 


Chairman, Jack Y. Hamlin, Champaign 

“The District Agent and the District Agency 
System from the Home Office Viewpoint’”— 
M. J. Cleary, vice-president. 

“A Survey and Organization 
District Agency’’—Albert B. 
City. 

“Effect of Organization Work on Personal 
Production of a District Agent”—H. L. Cramer, 
Joliet. 

“Finding and Selling Soliciting Agents’—B. 
J. Stumm, Aurora. 

“Training and Supérvising Soliciting Agents 
(including joint work and agency meetings”)— 
Hamilton Yancey Americus, Ga. 

“Recapitulation’—Roger A. Clark, 
superintendent of agencies. 

Special and Soliciting Agents’ Luncheon. 

Tours through Home Office. 

(Club privileges will be secured for golfers.) 

Special and District Agents’ Association Din- 
ner, Hotel Pfister. 

BUSINESS SESSION 

“Salesmanship”—William B. Burrus, sales en- 
gineer. 


Plan for a 
Irwin, Kansas 


assistant 


Tuesday, July 23 
Theme: Perfected Preparation 

Invocation and Singing. 

Sales Clinic. 

Preparation: “The 
Professors Alvin C, 
berg, New York University. 
address.) 

Approach: BS: 
Horace Foster, Jr., 
burgh. 

Organization of Time: F. R. Olsen, Minne- 
apolis, and Hugh C. White, Detroit. 

Summary of Session—J. F. Oates, Chicago. 

Adjournment. 

Three Conferences Held Concurrently (Speak- 
ers for these conferences to be announced 
later). 

Conference for Agents Under Three Years 
with the Company—Chairmen, U. H. Poindex- 
ter and Russell P. Thierbach, assistant super- 
intendents of agencies. 

“How Build a Master File.” 

“Prospectus and Educational Course.’ 

“Can a Young Agent Circularize.” 

“Prepared Canvass.” 

“The Importance of Habits—What Activity 
Records to Keep.” 

Conference for Agents Three Years or More 
with Company—Chairman, J. J. Hughes, assist- 
ant superintendent of agencies, 

“Changing Prospects to Policyholders 
Through Programming.” 

“Directing Sales Effort in Proper Channels, 
and Proper Emphasis Upon New Lives.” 

“Consecutive Weekly Production.” 

“My Estament.” 

Conference for Agents on Business Insurance 
—Chairman,, Wm. Ray Chapman, assistant su- 
perintendent of agencies. 

“Types of Business Organizations.” 

“Needs for Business Insurance.” 

“Business Insurance Prospects.” 

“Sales Technique.” 

“Collateral Agreements.” 

Photograph. 

Company Dinner, Hotel Schroeder.—Speaker, 
Glenn Frank, president University of Wiscon- 
sin. 


Business of Selling’’— 
Busse and "lmer E. Ny- 
(A. dramatized 


Goldsbury 
and Erroll 


assisted by 
Ripley, Pitts- 


’ 


Wednesday, July 24 


Invocation and Singing. 

Business Session. : 

Election of Officers and Standing Committee. 

Reports of Committees. 

Resolutions, etc. 

Inspirational Addresses (Agents’ Expansion 
Program)—Ralph M. Hamburger, general agent, 
Craig Kennedy, district agent. 

M. J. Cleary, vice-president. 


New Group Business 


(Continued from Page 1) 


to purchase life insurance, and I am 
sure he won’t in many instances. There- 
fore, I don’t see how this section of 
the law can be made very salable. 
“Small bank borrowers on personally 
endorsed paper can undoubtedly be com- 
pelled to purchase insurance as a class, 
and under a blanket schedule with an 
economical and short cut accounting 
system it would appear to me that this 


subdivision is sound and practical and 


can be sold. 
Business Must Absorb Cost 


“TInstalment purchasers of merchan- 
dise can be insured provided the store 
selling the merchandise can successfully 
add the cost of insurance to the carry- 
ing charges and meet the competition 
of some other store that would not do 
so. From an underwriting standpoint 
it is probable that some restrictions 
would be necessary to prevent the pur- 
chase being credited to some member 
of the family who was not in good 
health. I think these two features, 
namely—the necessity of some under- 
writing restriction and the added cost, 
makes it uncertain as to how salable 
this section is. 

“On the whole it is our opinion, that 
while progress is made by experiment 
in any field, and that some good may 
be accomplished by these extensions, 
the greatest field of usefulness of group 
insurance is still found strictly within 
the confines of the employer-employe 
relationship.” 





SALES GAIN 12% IN APRIL 





All Sections of Country Participated; 
Gain for Four Months’ Period 
9% for Ordinary 
Sales of ordinary life insurance dur- 
ing April show a 12% increase over the 
same month of last year, according to 
the Sales Research Bureau, Hartford, 


and 71% of the reporting companies 
show increased sales in this month and 
all sections of the country report gains 
of at least 4% over April, 1928. 

For the first four months of 1929 the 
volume of ordinary life insurance sold 
in the United States was 9% greater 
than sales in the same period in 1928. 
Every section also gained during this 
period. 

The twelve-month period ending April 
30, 1929, shows that the country has 
purchased 7% more insurance in the past 
year than in the preceding twelve-month 
period. 





OPENS OFFICE IN WIS. 





John Hancock Establishes Two Districts 
in Milwaukee; 18 New Districts 
Opened Since January 1 

The John Hancock Mutual, recently 
licensed to do business in Wisconsin, 
has opened two district offices in Mil- 
waukee. District No. 1 has been placed 
in charge of Harold J. Pearson who 
was formerly located with the company 
at Rockford, Ill, and District No. 2 is 
under the supervision of Harold E. 
Scheppner, who has been transferred 
from Moline, IIl. 

Since the first of the year the com- 
pany has opened eighteen new districts 
and a number of others will follow. 
Walter H. Young, formerly assistant 
district manager at St. Louis, has suc- 
ceeded H. E. Scheppner at Moline, and 
Lee J. Driscoll, formerly assistant man- 
ager at Waterbury, Conn., goes to 
Rockford, in place of H. J. Pearson. 





MISSOURI STATE’S PAID-FOR 


The Missouri State Life of St. Louis in 
the first four months of this year paid- 
for $115,505,695 compared with $88,968,- 
230 for the same period in 1928. The 
written business for the same four 
months totaled $125,755,195 against $96,- 
968,230 in the first third of 1928. These 
totals included both ordinary and group 
insurance. 
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Who Will Pay 
- The Wife’s Expenses? 


An accident to his wife will set a man back 
as much as an accident to himself. 


Most men who are sold on accident insur- 
ance for themselves can be sold some for their 


wives. 


Our agents are insuring the wives of many 


of their policyholders. 


Contract pays liberal 


lump sum benefits for all injuries and loss of 
life at rates the same as for men. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 





Life Men Turn Authors 
In Anniversary Number 


“WEEKLY UNDERWRITER” ISSUE 


Graham, Hasileon, Mele, Hart, Russell, 
Cook and Putnam Among Contrib- 
utors. to Issue 





Among the authors in the anniversary 
edition of “The Weekly Underwriter, 
celebrating its seventieth anniversary and 
issued last week, were a number of life 
insurance executives. 

Henry Moir, president of the United 
States Life, talked on actuarial prog. 
ress. He concluded his article by say- 
ing that life insurance is still increasing 
in popularity and in beneficience; new 
ideas will develop to make thrift habits 
more effective; and other means will be 
found for relieving cases of human dis- 
tress. 

Winslow Russell, vice-president of the 
Phoenix Mutual Life, told of the trillions 
of life insurance which will be in force 
seventy years from today. 

William J. Graham, vice-president of 
the Equitable Society, discussing group 
insurance, said that in nearly all well- 
thought-out welfare plans and schemes 
group insurance plays an important part. 
More than 6,000,000 employes are now 
group insured and each week witnesses 


the payments of more than $1,000,000 in 
claims. 


Talks of High Tax Levies 

Willard I. Hamilton, vice-president and 
secretary of The Prudential, discussed 
among other things the tremendous tax- 
es which life insurance companies have 
to pay. He said that over $100 is paid 
in taxes for every $1,000 paid in death 
claims during the year. 

_Hugh D. Hart, vice-president of the 
Penn Mutual, discussed field work. Hen- 
ty W. Cook, vice-president and medical 
director of the Northwestern National 
Life, discussed intelligent selection of 
risks. Henry H. Putnam, manager of 
the department of publicity of the John 
Hancock, told how the National Associa- 
tion of Life Underwriters was organized. 
Accident prevention was discussed by 
David Van Schaack, director of publicity 
of the Aetna Life. 

Charles’ F. Howell, editor of “The 
Weekly Underwriter,” put in a word for 
the attractive qualities of the newspa- 
per men of a quarter of a century ago. 
He praised their writing ability and good 
fellowship. Frank Webster, associate ed- 
itor of “The Weekly Underwriter,” told 
of the influence of Industrial Insurance 
in promoting sales of Ordinary. Fred 
S. Knight, editor of the legal depart- 
ment of that paper, had as his topic, 
“Total and Permanent Disability Under 
Life Insurance Policies.” L. Alexander 
Mack, president of “The Weekly Under- 
writer,” told of former outstanding pet- 
sonalities on that paper, including the late 
Henry R. Hayden, Charles Albert Jen 
ney, George Hamilton Olney and Wilfred 
W. Mack. 

Commissioner Dunham, of Connecticut, 
and William S. Crawford are among oth- 
er well known figures who contributed to 
the issue. 





COMPLETING MERGER PLANS 


H. H. Pace, president of the Northeast- 
ern Life, of Newark, is in Chicago com 
pleting plans for the merger of the Lib- 
erty Life and the Supreme Life with that 
of his own company. It is expected that 
the merger will be completed by the mid- 
dle of June, at which time Mr. Pace 
will head the new combination and opel! 
offices in Chicago. The home offices of 
the Northeastern Life, Newark, and St 
preme Life, in Ohio, will be turned into 
branch offices and operated along the 
same lines as heretofore. 





Capt. Harvey White, vice-president 
Inter-Southern, has been made a met; 
ber of the Louisville board of public 
works, 
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Oral Contracts Have 
Been Held Against Co. 


WAYS THEY COULD BE VALID 





J, H. Cabaniss of Birmingham Reviews 
Situation Which Might Involve 
Company in Parol Contract 





In spite of a generally accepted belief 
that it would be difficult to establish a 
parol, or oral contract involving a life 
insurance policy because of the limita- 
tions put upon the authority of agents, 
it was pointed out by J. H. Cabaniss of 
Birmingham, counsel, Protective Life, at 
the meeting of the Association of Life 
Insurance Counsel last week that there 
are circumstances in which it may be 
done. ; 

“In view of the many safeguards of 
which the majority of the companies 
have availed themselves,” said Mr. Ca- 
baniss, “including specific provisions in 
the application blanks limiting the au- 
thority of agents and expressly provid- 
ing that no risk is assumed by the com- 
pany until the delivery of the policy dur- 
ing the lifetime and good health of the 
applicant, it is very difficult to establish 
a valid parol contract which would bind 
a life insurance company. As a result 
of the examination of the cases herein 
reviewed, the writer has reached the 
conclusion that there are circumstances 
under which a parol contract might be 
established.” 

The classes of cases to which this may 
apply are, he said, as follows: 


When Agent Has Authority 


Those cases where the agent is him- 
self authorized to write and deliver the 
policy of insurance without the necessity 
for the transmittal of an application to 
the home office of the company for its 
approval. It is perhaps true that there 
are but few instances where such broad 
power is vested in the agent. But there 
are at least two companies who, through 
arrangements with banks, permit em- 
ployes of such banks to issue and de- 
liver to borrowers from such banks poli- 
cies of insurance for amounts ranging 
from $500 to $1,000, the proceeds of the 
policies, of course, being payable to the 
bank in liquidation of the borrower’s 
loan in the event of the death of the 
borrower before the liquidation of such 
loan. In such a case it is clear that in 
the absence of statutory or charter re- 
Strictions the agent can bind his princi- 
pal by a parol contract. 


Railway Agents and Accident Policies 
While not strictly life insurance con- 
tracts, it would seem, Mr. Cabaniss said, 
that the policies issued by railway agents 
on behalf of an insurance company cov- 
ering accidental injuries and death inci- 
dent to rail journeys likewise offer a 
field for the imposition of liability upon 
the company by virtue of parol contracts, 
the railway agent being, for the purpose 
of the issuance of the policy and the 
collection of the premium, the agent of 
the insurance company. It might well 
be held that such an agent could bind 
the insurance company by a parol con- 
tract which might be held to be within 
the apparent scope of his authority. 
Stili a third class of cases, and the 
Class which perhaps presents the great- 
est danger to the ordinary life insurance 
company, continued Mr. Cabaniss, is 
said to be a rather common practice of 
Some companies, namely, the issuance 
and forwarding to the local agent the 





policy before final approval of the appli- 
cation, with instructions to the agent that 
the policy is not to be delivered except 
upon telegraphic advices to that effect. 
Of course, he pointed out, it is manifest 
that actual manual delivery of the policy 
by the agent under such circumstances 
is sufficient to bind the company. Fur- 
thermore, under the reasoning of some 
of the cases, it would seem to be true 
that oral evidence to the effect that the 
agent had notified the applicant that he 
held the policy ready for delivery with 
testimony that the applicant thereupon 
asked the agent to hold the policy for 
the applicant pending a convenient time 
for the applicant to call for it would be 
sufficient evidence of constructive deliv- 
ery to bind the company to the same 
extent and as fully as the actual delivery 
had been made. 


OPEN NEW OFFICES 








Arnold Harmelin Agency, Columbian 
Nat’l, Now at 60 John Street; 
Celebrate Opening 
Open house was held all day last Sat- 
urday by the Arnold Harmelin Agency 
of the Columbian National Life in cele- 
bration of the opening of their new 
headquarters at 60 John street, New 
York. The agency, which has been es- 
tablished for a number of years had its 
first home at 1133 Broadway, with a 
branch at 75 Maiden Lane. The increase 
in business made it necessary to find 
larger quarters and the consolidation of 

both offices followed. 

During 1928 the agency produced over 
$4,000,000 of paid-for business and for 
the first four months of this year have 
written over $2,000,000. The agency ex- 
pects to close the year with $6,000,000 
of paid-for business. 


ADDRESSES WOMEN’S CLUBS 








Paul F. Clark, National Association Pres- 
ident, Tells General Federation of 
Life Insurance 

Paul F. Clark, general agent in Bos- 
ton for the John Hancock Mutual and 
president of the National Association of 
Life Underwriters, addressed the General 
Federation of Women’s Clubs at Swam- 
scott, Mass., this week, discussing in- 
surance as protection of the American 
home. 

The fundamental importance of the 
home to our national life is evidenced, 
said Mr. Clark, by the many safeguards 
which have been thrown about it. But 
in order to be protected in all these ways 
the home has to be in existence and it 
is the protection and maintenance of the 
very existence of the home which is the 
principal contribution of life insurance. 


Conway Asks “Practice” 
Report On New Sec. 97 


FORMULAE HIGHLY INVOLVED 





First Expense Report Under Amend- 
ments To Be On 1930 Business But 
Department Wants “Test” on 1928 





Some idea of the complicated structure 


of the new expense limitations under 


the recent amendments to Section 97 of 
the New York Insurance Law and re- 
lated sections can be obtained by a 
glance at the blank schedule that Su- 
perintendent of Insurance Conway sent 


to life companies this week for the actu- 
arial departments of companies to prac- 
tice on. These amendments became a 
law April 4 but take effect January 1, 
1930, and, accordingly, the first returns 
on a revised Schedule Q will be for the 
calendar year 1930. Superintendent Con- 
way has now asked all authorized com- 
panies to make a return on 1928 bust- 
ness by September 1 next to make sure 
that the companies understand the com- 
plicated formulae set up in the amend- 
ments. These amendments were printed 
in The Eastern Underwriter of Febru- 
ary 15 

The “practice” schedule which has 
been sent to companies contains six 
pages of calculations under the follow- 
ing headings: “First year expense limit” 
—which is various percentage calcula- 
tions on the premiums on first year’s 
business; “First year expenses”—devoted 
to calculations on commissions and oth- 
er expense items; “Total expense limit” 
—calculations on the above; and, four, 
“Exhibits’—giving in detail items called 
for in making up the formulae contained 
in the amendments. 








MADE BRANCH MANAGER 


Francis X. Callahan has been appoint- 
ed branch manager of the Washington, 
D. C., office of the Life Insurance Co., 
of Virginia, with offices in the Chandler 
building. Mr. Callahan has been one of 
the leading producers for the company 
and previous to his coming with the com- 
pany was associated with the Travelers 
and a real estate and insurance office 
in Washington. Another appointment 
recently made was that of Thomas A. 
Dixon, who will have charge of the 
Stone Mountain agency of the company 
with headquarters in Atlanta. The:lat- 
ter agency offices will be entirely sepa- 
rate from the established Georgia agen- 
cy in Atlanta, which is under the su- 
pervision of General Agent B. W. Tor- 
rance. 
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Great American 
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F. H. DAVIS APPOINTS STAKE 





Names Superintendent of Agents at 
Denver; Had Long Career in 
Insurance 

Frank H. Davis, Penn Mutual general 
agent at Denver, Colo., who is develop- 
ing Colorado, Wyoming, Arizona, New 
Mexico and western Nebraska, has ap- 
pointed John P. Stake as superintendent 
of agents. 

Mr. Stake began his life insurance 
work in 1905 with the Central Life of 
Des Moines and was its superintendent 
of agents for twenty years. In 1927 he 
became inspector of agencies for the 
International Life in the Rocky Moun- 
tain division. When that company was 
taken over by the Missouri State Life he 
was appointed its agency supervisor. He 
begins his work for the Penn Mutual 
and Mr. Davis on June 1. 





NEW PITTSBURGH OFFICE 


The Royal Union of Des Moines has 
opened Western Pennsylvania head- 
quarters in the Bessemer building, Pitts- 
burgh. Schaub & Rowan are general 
agents. Theodore J. Schaub is manag- 
ing director and W. R. C. Rowan man- 
ager of the Estate Analysis Bureau. 





.ALL DAY SATURDAY CLOSING 

The Prudential have announced that 
during the months of July and August 
the home offices will be closed all day 
on Saturdays, except those _ sections 
which must be open under legal require- 
ments. 





























happiness of its representatives, 





| Pittsfield, Massachusetts 





1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


FRED. H. RHODES, President 
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The Colonial Life Insurance Company of America 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole a. 
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Me Hear Rome of the 
AEINA LIFE INSURANCE COM 


Hartpen, Connecticut: 





The New Home of the 


Aétna Life Insurance Company 


HE new home of The Etna 

Life Insurance Company and 

Afhliated Companies is now under 
construction at Hartford Connec- 
ticut. The design —by Jas. Gamble 
Rogers, noted architect and designer 
of the Harkness Memorial Quad- 
rangle at Yale University —calls fora 
massive structure of red hand-made 
brick with white stone trim resting on 
a brownstone base and capped by a 
sentinel-like cupola of New England 
Colonial style. It will be 650 feet 
wide, 262 feet deep, and 243 feet 
high. It will be back 230 feet from 


the street. Upon its completion, 

this magnificient structure will 

bring under one roof again for the 
first time in fifteen years, the home 
office organization of all the Etna 
and Affiliated Companies. Butina 
larger sense the edifice will represent 
the Etna’s entire field organization, 
its financial position of prominence, 
and its 80 years of constructive in- 
surance service. It will be a signifi- 
cantarchitectural 
expression of all 
that the A‘tna 


AEtna Life 


Insurance Company 


stands for today. Hartford  ConneGiicut 
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Executive Comment 
On Reduced Rate Idea 


RAISED BY WM. MONTGOMERY 





F, E. Rhodes and Henry Moir Say It 
Is Matter of Margin of Safety; 
Might Not Lower Net Cost 





Two company executives who are 
among the leading actuaries of the coun- 
try—Edward E. Rhodes, vice-president 
of the Mutual Benefit Life, and Henry 
Moir, president of the United States 
Life—have commented on a statement is- 
sued to the press last week by William 
Montgomery, president of the Acacia 
Mutual Life of Washington, on the sub- 
ject of life insurance rates. In connec- 
tion with his annual report to members 
President Montgomery made public his 
opinion that “the time has come for a 
b frank discussion of the subject of life 
insurance rates,” and reaching the con- 
clusion from the experience of the Aca- 
cia Mutual that “it was evident that a 
mutual company could operate success- 
fully under a reduced schedule of pre- 
mium charges with increased benefits to 
its policyholders,” and he cited the stock 
companies as illustration. 


Mr. Rhodes Doubts Benefit to 
Policyholders 


On reading President Montgomery’s 
statement which appeared in The East- 
ern Underwriter of May 24, Vice-Presi- 
dent Rhodes, of the Mutual Benefit, 
said : 

“No one will doubt that participating 
premium rates could be reduced with 
entire safety. It does not, however, fol- 
low that such reduction would benefit 
policyholders. 

“Mr. Montgomery assumes that a re- 
duction in premiums will result in a sav- 
ing of taxes and agents’ commissions. 
Such an assumption rests upon the con- 
tinuance of the present rates of taxa- 
tion and present commission percentages. 
If a reduction in premiums became gen- 
eral the anticipated economies might not 
be realized. 

“It seems clear that if a company re- 
duces the margins in its premiums it 
must maintain a larger surplus if it is 
to have the same margin of safety that 
it has had. Following a reduction in 
Premiums, surplus could be built up only 
by withholding dividends from policy- 
holders, thereby increasing the cost of 
insurance. 

“The normal earning power ‘of a com- 
Pany whose premiums are redundant is 
such that it is not required to maintain 
a large surplus. If this normal earning 
Power is diminished through a reduc- 
tion in premiums, it becomes necessary, 
as a matter of prudence, to increase the 
surplus. The Acacia Mutual, in recog- 
nition of this fact, has abandoned the 
plan of paying dividends annually and 
has adopted the plan of paying them 
guin-quiennially. Following the revela- 
tions of the Armstrong Investigation, de- 
erred dividend plans were outlawed in 
several states. In my opinion the dis- 
continuance of the annual dividend plan 
's a distinct step backward which more 
than offsets any benefit which can pos- 
sibly accrue to policyholders through a 
reduction in premiums.” 


Mr. Moir Points Out Difference 
in Principle 


rp resident Moir, of the United States 
ale. made the following comments: 
ides ‘re 1s a great difference in prin- 
Dle between charging minimum pre- 
‘nag by a stock or by a mutual com- 
“gal Mee: low premium rates charged 
if Ock companies are guaranteed by 
e stockholders, with their capital and 
" all pledged to secure the con- 
om S_ and secure absolute settlement 
ith the policyholders. 


are € case of a mutual company the © 


ation is dj 
¥eneral 
erly tak 


s different entirely and the 
attitude that is taken, and prop- 
en, by mutual companies is that 


© premium*charged must; in all cir-’ 


cumstanoes, be 
~“ as 


sufficient to cover the 


+ 


risk; must be large enough to meet all 
adverse fluctuations, temporary or per- 
manent, and must leave a balance to 
be refunded to the policyholders by way 
of dividend. This is the only safe prin- 
ciple for the handling of mutual life 
insurance. 

“It is only ten years since we had the 
experience of a heavy mortality rate 
from the influenza epidemic, which 
caused a number of companies to dis- 
continue their dividends entirely for a 
time. If there is an insufficient margin 
of safety in a mutual life insurance com- 
pany the recurrence of a similar condi- 
tion might be highly dangerous for any 
company with very low premium rates.” 





PENN MUTUAL ADDS TO STAFF 





Osborne Bethea To Do Field Organiz- 
ing, Working From Home Office; 
Graduate of N. Y. U. Course 
The Penn Mutual, augmenting its staff 
of home office men who do organizing 
work in the field, has appointed Osborne 
Bethea a home office representative. For 
the present he will work on special as- 

signments. 

He is a graduate of Davidson College 
and entered life insurance by way of the 
Aetna. He was its home office repre- 
sentative from 1923 to 1927 at Atlanta, 
Baltimore and Columbia, C. S., and in 
1927-28 he was assistant general agent 
at Baltimore. In 1928 he took the full 
life insurance course at New York Uni- 
versity under Vincent B. Coffin. He then 
became branch manager of the Pilot Life 
in Charlotte, N. C. 

He will work with general agents in 
their adoption of the company’s recruit- 
ing, training and supervising plans. 





FEDERAL HEALTH INSTITUTE 





Proposed by Representative Parker in 
House; Would Replace Hygienic 
Laboratory 


A National Institute of Health is pro- 
posed in a bill introduced in the United 
States House of Representatives by Rep- 
resentative Parker of Salem, N. Y., 
somewhat similar to one proposed by 
Senator Ransdell of Louisiana in the 
present and last sessions. 

The bill, which is accompanied by an- 
other for co-ordinated health activities, 
proposes to establish and operate a Na- 
tional Institute of Health, to create a 
system of fellowships in the Institute, 
and to authorize the Government to ac- 
cept donations for use in ascertaining 
the cause, prevention and cure of dis- 
ease affecting human beings. The Insti- 
tute would be under the jurisdiction and 
administrative control of the Public 
Health Service. 

The bill says the Hygienic Laboratory 
shall hereafter be known as the Na- 
tional Institute of Health, occupying the 
same site in the District of Columbia. It 
would direct the Secretary of the Treas- 
ury to submit to Congress from time to 
time plans and estimates of anpropria- 
tions to carry out this proposed act. | 





NYLIC MORTGAGE LOANS 





Invests $20,619,726 in Past Four Months; 
Over $4,000,000 in New York 
State 

During the first four months of 1929 
New York Life invested $20,619,726 in 
1,111 mortgage loans distributed through- 
out the United States and Canada. 

Of this amount, $4,521,225 was loaned 
in the state of New York, $2,555,525 in 
California, $2,161,375 in Ohio. $1,649,100 
in Illinois, $1,017,530 in Washington and 
the remainder in various other states and 
in Canada. 

On May 1, 1929, the total outstanding 
mortgage loan investment of the com- 
pany amounted to $537,986,973. 





Life insurance service if labeled by 
some other term, would command the 
highest fee when employed by business 
men in their many and varied problems, 
says Wendell Barrett, of Indianapolis.— 
ConMuTopics, 


Knight Agency Force 
Become Contributors 


IN UNION CENTRAL BULLETIN 





Last Issue of Home Office Paper Made 
Up of Articles By Greater New York 
Agency Producers 





The entire issue of the Union Central 
Life’s “Agency Bulletin” for May 27 is 
devoted to telling what members of the 
C. B. Knight agency for Greater New 
York have accomplished with the home 
office circularization plan. The opening 
article is by General Manager C. B. 
Knight, and among the leading producers 
of the agency who contribute are Walter 
Leon, C. A. Blatchley, J. Arch Williams, 
W. A. Pollen, Moses Light, Edwin Cope, 
William Rosenfeld, Oscar V. Jones, J. 
LeRoy Knight, Joseph Schere and How- 
ard D. Baird. 

On the effectiveness of the use of cir- 
cularization from the home office, Gen- 
eral Manager Knight says: “This meth- 
od of securing good prospects has been 
responsible for millions of business in the 
New York agency, as well as for fur- 
nishing material to keep the men busy, 
which is the best way to maintain the 
proper morale. It seems to me that any 
agent or manager not appreciating the 
offer from the company to circularize 
lists sent them, merely upon payment of 
the postage on the part of the agent, 
is overlooking the best bet offered mak- 
ing for success. Nine times out of ten 
the agent who is furnishing a carefully 
prepared list and working it intelligently 
will succeed in the life insurance busi- 
ness. I am strong for this service and 
thank the department heartily for its 
contribution to our success.” 





PRUDENTIAL PROMOTIONS 





Agents M. P. Venne, C. W. O'Leary, 
M. O. Jones Made Ass’t. Sup'’ts.; 
$50,000 Class Merit Buttons Awarded 
Several promotions to assistant super- 

intendents have been made during the 

past week by The Prudential. They in- 
clude Agents Melvin P. Venne, of the 

Milwaukee District No. 2; Clyde W. 

O’Leary, of the Minneapolis District No. 

1; Malcolm O. Jones, at Albany, and 

James A. Donovan, of Pittsburgh Dis- 

trict No. 5, all remaining in their re- 

spective districts. 

The following have. recently been 
awarded merit buttons in the $50,000 
class: Agents C. E. Colvin, H. Cohen 
and W. E. Potts, Schenectady; E. Ples- 
singer, A. Matey and J. J. Smith, Bridge- 
port; H. Barnovitz and W. A. Brainerd, 
Hartford; Assistant Superintendent T. 
P. Cassidy and Agents V. T. Whelan and 
T. V. Seaman, of Stamford. 





. C. C. Day, Oklahoma state agent for 
the Pacific Mutual Life Insurance Co., 
was in Hobart, Okla., recently attending 
a banquet given by Dill B. Wolfinger, 
special agent at that town, for his policy 
holders. 





GREATER BY 
184% 


Fidelity agents wrote 
$37,684,355 on 3953 lives 
under the New Low Rate 
Life plan during its first 
year which ended May 15. 
The average policy was 
$9533. The average pol- 
icy under all plans the pre- 
vious year was $3,362. 


Fidelity Agents 
prospered accordingly 


Fidelity’s modern selling 
tools include also Low Rate 
Term Policies. It offers a 
productive lead service and 
close Head Office cooper- 
ation. More than $400,- 
000,000 insurance in force. 
Contracts available in 
thirty-nine states. 

Write for Booklet 
“What’s Ahead?” 
i ie, LITY MUTUAL LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT President 





OBSERVES 30TH ANNIVERSARY 





C. E. Green, General Worcester Agent, 
John Hancock, Celebrates Long 
Term Service With Co. 


Chester E. Greene, general agent at 
Worcester for the John Hancock, re- 
cently celebrated his thirtieth anniver- 
sary of continuous service with the com- 
pany. Mr. Greene, who has been sold 
on the value of life insurance, entered 
the business in 1897 while he was a 
bookkeeper in a country store, acting as 
a part time man. In February, 1899, he 
resigned from his bookkeeper’s job and 
was made a full time agent at Worces- 
ter. 

He is one of the organizers and char- 
ter members of the Life Underwriters 
Association of central Massachusetts 
and has served as its president and séc- 
retary and at present is a member of 
the executive committee. During the 
World War Mr. Greene was associated 
with the Chemical Warfare Department. 

















AMERICAN | 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


In this day when 
the instalment house 
seems to absorb 
most of the family 
revenue, the Ameri- 
can Central Life is using a sentence in 
its display advertising that is rather per- 
tinent. 

The sentence is “Life Insurance is the 
only thing a man can buy on the instal- 
ment plan that his wife won’t have to 
finish paying for when he dies.” 

a ae 


One Debt 
Wife Doesn’t 
Have To Pay 


The Stein Brothers 
Speaking of the Connecticut 
The Investor’s Mutual in Burling- 
Language ton, Iowa, give this 
talk in the investor’s 

language in “ConMutopics.” 

“Mr. Jones, you will no doubt agree 
that at no time in the history of this 
country has there been a period of years 
comparable with the last ten from the 
standpoint of the transition in business 
and the tremendously changing business 
conditions. You and I both know of 
business firms who ten years ago were 
apparently successful and making money 
and yet today those same firms are lit- 
erally fighting with their backs to the 
wall for their very existence. 

“The question arises, what after all is 
a safe investment? A few years back, 
the public became educated in the buy- 
ing of bonds through the Liberty Loans. 
This coupled with declining interest 
rates, caused corporations and concerns 
of all types to take to financing their 
operations through bond issues with the 
result as you know that countless mil- 
lions have been issued. With these ra- 
pidly changing business conditions what 
is the future from the investor’s stand- 
point for many of these bonds? 

“And then with the floating of bonds 
overdone, the stock market having been 
booming along, again occasioned largely 
by easy money, corporations took to 
financing their operations through com- 
mon stock offerings and granting rights 
to shareholders. 


“Perhaps you have been an investor in 
farm mortgages formerly considered in 
our section one of the finest and safest 
types of investment. Yet to one living 
here in Iowa I need not detail the trou- 
bles involved with many a farm mort- 
gage. 

“And what about the measure of a 
common ‘stock? A few years ago 
financiers and market students told us 
the yard stick of value was this—that 
if a common stock is not selling for 
more than ten times its indicated earn- 
ings it is a safe purchase. Now, these 
same men maintain that the old order 
of things has been changed and that a 
stock may sell up to a point of fifteen 
times its indicated earnings and stiil be 
a safe purchase. But you and I know 
that, currently, many supposedly high 
grade stocks selling twenty to thirty 
times their indicated earnings are down 
to a yield of from two to three per cent. 
Under such conditions is the purchase 


of a common stock an investment or a 
speculation ? 

“Today men are talking more than 
ever before about diversifications with 
respect to investment. And diversifica- 
tion is merely a new designation for that 
time worn phrase, ‘Don’t put all your 
eggs in one basket.’ 

“You begin to wonder what is the 
point of all this lengthy discussion. Sim- 
ply this. These changing business con- 
ditions, these rapidly changing invest- 
ment conditions and the great uncertain- 
ty as to what constitutes a safe invest- 
ment have, in the last few years, de- 
veloped a tremendous demand on the 
part of the investing public, for invest- 
ment arrangements with a life insurance 
company other than just a plain life in- 
surance policy.” 

os 

The New England 
Mutual in its agency 
publication “New 
England Pilot” says 
that not only is a 
policyholder a “partner,” but he is also 
every other agent’s prospect. Therefore, 
only by serving him so faithfully, so 
intelligently and so graciously can the 
agent become in his client’s mind “My 
Insurance Man.” On the other hand, 
the agent should never forget that the 
client is “My Policyholder.” There are 
four elements in the agent’s_ service 
which should always be kept in mind, 
and the New England Mutual recites 
them as follows: 


1. Correcting and Re-adjusting 


The primary, and, of course, the most 
important purpose of your visit is to 
give those technical aids to improving 
the status of the insurance held by your 
policyholder which include such material 
points as,—correction of the address; 
beneficiary clauses; conversion of term 
insurance; use of dividends; payment of 
loans; assignments; modes of ‘settlement, 
etc, 


Four Elements 


n 
Agents’ Service 


2. Completing House of Protection 

Next in importance is the construc- 
tive review of your policyholder’s cov- 
erage from the standpoint of his pres- 
ent insurance needs. This opens the 
whole subject of what he desires life in- 
surance to do for him,—his insurance 
program, including such matters as a 
clean-up policy, income for family, edu- 
cation, business, tax, insurance on son or 
daughter, old age endowment, etc. 

3. Changing Customers into Clients 


Here is the personal touch: at its 
highest point. Membership in our com- 
pany means, first and foremost, the 
benefit of mutuality in all the policy- 
holder’s insurance relations. This intro- 
duces the idea of his direct personal in- 
terest in, and appreciation of, the work 
of an institution whose sole purpose is 
to serve its members with the greatest 
efficiency, security and equity. 

4. The Friendly Act 

The member who grasps the real 
meaning of mutuality knows that the 
friendly act of introducing new members 
serves not alone those individuals, and 





Gain in Income, nearly 


Total Income, over 
Total Assets, over 


' Gerard S. Nollen, President 





Gains in Millions of Dollars Mark 


Bankers Life Company’s Best Year 
1928 Gains 


Total Life Insurance in Force, over 
1928 Business 
Total Life Insurance Paid-For, over 


BANKERS LIFE COMPANY 


Established 1879 


ane 


$ 37,500,000 
$118,400,000 


Des Moines, Iowa 





not alone the company,—but himself! 
Whatever promotes the business en- 
larges the benefits that each member 
derives from his association with the 
New England Mutual group. The names 
of his friends should be given with that 
clear understanding. 
. wo ae 

Some epigrams out 
of the ‘beaten path 
appear in “ConMu- 
topics,” agency paper 
of the Connecticut 
Mutual. Here are some from the cur- 
rent edition: 

Another day, another dollar. 

Hard work and good luck are rela- 
tives; not brothers, but father and son. 

The largest room in the world is— 
the room for improvement. 

An app a day won’t keep the doctor 
away. 

_Death always comes at the wrong 
time. 

The big rewards go to salesmen who 
can do what others can’t. 

We must either use, or lose. 

Get more and better interviews— 
today! 


Connecticut 
Mutual 
Epigrams 





J. Garr Brown, Tennessee manager for 
the State Life of Indianapolis, died at 
Nashville recently. 











TO BROKERS 


We would like to tell you 
about our unique Budget 
Policy-Protection at a Mini- 
mum Cost— Only Company 
writing this policy. 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 
110 William Street 
New York City 
Beekman 5058-6691 

















LINCOLN NATIONAL GAINS 
April was the best month in paid-for 
production that the Lincoln National 
Life, Fort Wayne, Ind., has had since 
February, 1928. The gain in paid busi- 
ness over April last year was $3,492,%45. 








size. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 
A 


INSURANCE COMPANY OF NEw York, the “first American Com- 
pany,” has measured its success by the scope, manner and 
degree of its service. In such a way it is measuring now as 
its service broadens. 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years. THE MUTUAL LIFE 


_ Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 


New York, N. Y. 
GEORGE K. SARGENT 
2nd a 
Manager of Agencies 
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Home Life to Develop 
Specialists in Trusts 


PREST LOW ANNOUNCEMENT 





Adequate Course for Agents Who Show 
Marked Understanding of This 
Clientele’s Needs 





One of the most important features 
of the convention of the Home Life in 
Atlantic City this week was the em- 
phasis that the company has decided to 
put upon its relationship and that of 
its field force with the trust companies 
of America. Completely sold to the 
idea of trust company-insurance com- 
pany co-operation the Home Life be- 
lieves that there are many agents who 
are especially qualified or have a special 
flair or talent to qualify in this end of 
the insurance business, and, therefore, 
it proposes to offer to such agents an 
adequate course of instruction with a 
practical training. This training will en- 
able them thoroughly to equip them- 
selves to render to their client that co- 
operation with trust company represen- 
tatives necessary to meet the special- 
ized requirements of such a clientele. 
While the details of this educational 
program will be controlled to some ex- 
tent to individual circumstances and re- 
quirements it will be on a basis and of 
suficient duration to develop under- 
writers fully equipped to present a defi- 
nite and intelligent plan of protection 
adapted to the needs of the individual 
general, it will furnish 
thorough practical experience and ade- 
quate instruction, the means whereby 
the company’s sales force may add to 
their underwriting ability the requisite 
knowledge on such subjects as_ state 
analyses, the laws of taxation and estate 
administration and the technique of in- 
surance trusts. 
Training in Field Too 
A considerable part of the training 
will necessarily be carried on at various 
points in the field through the agencies 
and branch offices but the entire pro- 
gram will be under the close supervi- 
sion of home office officials. Therefore, 
in its relations to fiduciary institutions 
the Home Life will invite a closer and 
more direct contact on the basis of mu- 
tual co-operation and the continued de- 
velopment of good will. It will en- 
deavor to simplify its requirements in 
all matters pertaining to insurance 
trusts so far as is justified by the ne- 
cessity of correct procedure under con- 
tracts of the nature of life insurance 
Policies and trust agreements. 
Speakers on Trust Topics 

The second day of the convention was 
entirely devoted to discussion of this 
co-ordination between the Life compa- 
mies and the trust companies. The 
speakers and the topics they developed 
were as follows: 

Life Values—Creation—Dr. S. S. 
Huebner, University of Pennsylvania; 
The Disposition of Life Insurance Pro- 
ceeds—A. Rushton Allen of Mellor & 
Allen, Inc. Philadelphia; Contacting 
with Trust Companies—A. H. Myer, 
Newark, N. J.; Co-ordinating Life In- 
surance and Trust Company Service— 
. G. McDouall, assiciate trust officer, 
Fidelity _Union Trust, Newark; The 
Home Life’s Part in the Picture—W. S. 
aylord, vice-president and _ secretary; 
Life Insurance Trusts—B. R. C. Low, 


pera counsel; Turning Ideas Into 
usiness—James A. Fulton, agency vice- 
President, 


President Low said to The Eastern 

nderwriter, “The Home Life and its 

agency organization believes that 
ocak the co-ordinated efforts of 
€se two great classes of financial and 

duciary institutions the greatest good 
weigd be extended to the largest number 
of those who have availed themselves of 
t € beneficent function of life insurance. 
ins he company has taken the stand 
in many instances a trust company 


_. bank exercising fiduciary powers 


MSurance funds, and is further of the 











ACTUARY 
Fellow of Actuarial Society or American Institute wanted by company located in 


New York City; salary $5,000. up depending upon experience; letter should state name 
companies and kind of work, with nature of responsibilities in each position, education, 
religion, age and salary desired; give full details. 
interview and permission granted by applicant. 


confidence. 


110 Fulton Street 


Box 1112 
THE EASTERN UNDERWRITER 


No inquiries will be made until after 
Your application will be held in strict 


New York City 
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110 Fulton Street 








est administer the proceeds of life. 


Life Insurance Opportunity 


General Agent of prominent Life Insurance Company 
desires as an associate a man with an established 
personal record and ability to build an agency. 
Address in strict confidence giving full particulars. 
Box 1114 
THE EASTERN UNDERWRITER 


New York City 




















MANAGER IN BOSTON 


Warren H. Prebble Well-Known in This 
City; Once Managed a Group 
Department 

Warren H. Prebble has been appoint- 
ed manager in Boston of the Home 
Life. At one time he was group man- 
ager of the Aetna Life in New York 
City, and more recently he has been 
with the Equitable Life Assurance So- 
ciety. 





SUCCEEDS HARVEY WEEKS 





James H. Cowles of Provident Mutual 
Home Office Staff Temporarily 
Goes to Buffalo 


James H. Cowles, member of the home 
Office staff of the Provident Mutual, 
will take over the management of the 
Buffalo general agency of this company 
on June 3, succeeding Harvey Weeks, 
who becomes manager of the trust de- 
partment of the Central Hanover Bank 
of New York next week. Mr. Cowles 
will remain in Buffalo until a new gen- 
eral agent is appointed for that office, 
it was announced. 





opinion that not infrequently the pur- 
poses in mind will require an adminis- 
tration of those funds in a manner ly- 
ing more properly within the province 
of a trust company. The Home Life 
has definitely committed itself to a pol- 
icy of active and studied co-operation 
and of a harmonious association in that 
field with those fiduciary institutions 
which, with life insurance companies, 
are working toward a common goal—the 
future economic welfare of our fellow 
citizens.” 





TEN DAYS SURVEY 





A. H. Myer, Home Life, Newark, Looks 
Over Trust Company Situation in 
Several Cities 
A. H. Myer, the new manager of the 
Home Life in Newark, made a trip re- 
cently to a number of cities on a ten 
days’ survey of trust company activi- 
ties in order that he might acquaint the 
Home Life of the latest literature of the 
trust companies, samples of recent ad- 
vertising, and to tell what new wrinkles 
he found relative to co-operation be- 
tween the trust companies and the life 
insurance companies. The survey lasted 
ten days, the places visited being Syra- 
cuse, Cleveland, Toledo, Detroit and 
Pittsburgh. New York trust companies 
were also seen. Mr. Myer brought back 
a large quantity of literature, advertis- 
ing and other documents of interest to 
insurance men and these were displayed 
on tables and on the walls of the Home 
Life convention hall in Atlantic City this 

week. 

Mr. Myer had his first insurance ex- 
perience with the Mutual Benefit and 
the Phoenix Mutual. Later, he was su- 
pervisor for the John H. Scott Agency 
in Brooklyn after which he was as- 
signed by the Home Life to make the 
survey of the trust company situation. 
When that work was completed he took 
charge at Newark of the Home Life’s 
agency for New. Jersey. 





MANAGER IN BROOKLYN 
A. Sullivan, formerly manager of the 
life, accident and group department of 
the Travelers in Indianapolis, has been 
transferred to Brooklyn. He is succeed- 
ed by W. H. Bridges, formerly manager 
at Nashville. 





FOR THE RIGHT YOUNG MAN 


- - - - a desirable position as Superintendent 
of Agents is available with a long-established 


New England company. 


Must have sterling 


character and a record of successful life in- 
surance experience. Inquiries will be treated 
confidentially. State age, whether married, 
previous positions, and references. 


Box 1116 
THE EASTERN UNDERWRITER 
110 Fulton Street, New York City, N. Y. 





Borrow Good New Ideas, 
Says Fulton, Home Life 


INVENTION A RARE QUALITY 








Vice-President Home Life Says Busi- 
ness World Is Not Like Drama 
Where Copyright Prevails 





At the convention in Atlantic City 
this week of the Home Life, James 
A. Fulton, agency vice-president in 
an informative talk, discussed briefly the 
evolution of agency organization from 
the early days. He concluded with some 
philosophical epigrams, some which fol- 
low: 

The man who does everything himself 
need not be surprised if he finds him- 
self in a rut, while he who delegates 
authority to others may learn that min- 
or tasks will be done more effectively 
than he has been in the habit of doing 
them. 

No head of an organization or of the 
division of an organization has the right 
to insist that his will be done if by such 
insistence the progress of the organiza- 
tion will be retarded. 

In approaching problems we must do 
so objectively, putting our own preju- 
dices and our own emotional reactions 
into the background. 

In forming judgments problems should 
be approached with open mind. The de- 
cisions should be made after and not 
before consideration is taken up. 

Men who think more of pet ideas 
than of other people’s ideas frequently 
defeat their own end. 

Life insurance is a business’ where 
there is nothing permanent but change. 
The quicker an antiquated or outmoded 
idea is ditched the better, but only if 
it gives way to an up-to-date idea that 
is better than the old one. 

Unwillingness to accept new ideas has 
smashed many a business. However, 
select as well as reject. 

Ideas do not come by any process of 
spontaneous combustion and the accept- 
ance of the ideas of others is not a 
reprehensible plagiarism. A playwright 
or a novelist loses caste when he grabs 
someone else’s ideas. A business man 
may gain caste by accepting them. Plays 
are copyrighted; business ideas are not. 

Ten seconds, meaning little in daily 
routine, often are of tremendous impor- 
tance in an insurance convention, be- 
cause when a great many men speak on 
a highly specialized subject one never 
knows the power behind some thought 
expressed therein even though it be 
said carelessly or without regard to its 
significance. 

One of the first and most important 
things that a man in business should 
appreciate is that he can’t always be 
right and one of the most important is 
to recognize when he is wrong. 





H. W. MANNING PRESIDES 


The Home Life’s convention began on 
Tuesday and stressed the quality of 
business and the quality of personnel. 
H. W. Manning, superintendent of 
agents, was in the chair at the first 
day’s session. . President Low opened 
the convention by congratulating the 
company’s representatives upon their 
achievement in making an increase of 
more than 20% in paid business last 
year. 

Among New York general agents who 
spoke during the convention were Rus- 
sell M. Simons, R. C. Ellis, G. A. 
Eubank, J. R. Robbins, John H. Scott 
and Harry Jacobi. From up-state B. J. 
Weber, Buffalo, and W. B. Stark were 
among the speakers. 





G. E. LACKEY IN EAST 


George E. Lackey of Oklahoma City, 
general agent for the Massachusetts Mu- 
tual Life, was speaker at the life under- 
writers of Worcester, Mass., while in the 
East attending a company meeting of 
general agents. He also. addressed the 
general agents at one of their sessions, 
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R. R. Lounsbury Heads 
' Jersey Bankers Nat'l 


RICHARD =H. 


Also President of Colorado and Florida 
Companies; Has Had Interesting 
Insurance Career 


SUCCEEDS LEE 


The board of directors of the Bank- 
ers National Life of Jersey City have 
elected Ralph R. Lounsbury to the pres- 
idency of the company. Mr. Lounsbury 
formerly executive vice-president, suc- 
ceeds Richard H. Lee. 

Mr. Lounsbury is well known in life 
insurance circles through his work in or- 
ganizing and heading the Bankers Na- 
tional Life companies of New Jersey, 
Colorado and Florida. Prior to his ac- 
tivities in the Bankers National Life 
chain, he was actuary for the insurance 
department of Nebraska; he assisted in 
the drafting of policy forms used in the 
conversion of Government term insur- 
ance in the Federal War Risk Bureau 
at Washington; was secretary and act- 
uary of the Union Life and Accident 
Co., and vice-president of the Union 
Automobile Insurance Co. He has been 
president of the Colorado and Florida 
companies since their organization in 
1923 and 1925 respectively, and this now 
makes him president of the three Bank- 
ers Life companies. 

Mr. Lounsbury, who is one of the 
youngest life insurance presidents, is 
recognized as a leading authority on in- 
surance company practices and policies. 
He is the originator of many of the 
newer types of simplified policy con- 
tracts. Under his guidance as president, 
the Southern and Western Bankers Na- 
tional Life have, in a comparatively 
short time, won a place among life in- 
surance companies which is enviable. 

The Bankers National Life of Jersey 
City was organized and incorporated on 
October 5, 1927. The New Jersey com- 
pany broke the record for business writ- 
ten by any life insurance organization 
during its first year in business. On 
May 11, 1929, eighteen months from the 
date its first policy was issued, the com- 
pany had in force over $19,500,000 of 
paid-for insurance. The total insurance 
outstanding for the three Bankers Na- 
tional companies exceeds $52,000,000. 





OLD COLONY LIFE CASE 


Hearing on Liquidation Move Continued 
Until June 3; Company Claims 
Offers for Purchase 


The hearing on the solvency of the 
Old Colony Life of Chicago, before 
Master in Chancery Max Korshak, has 
been continued until June 3, when the 
company will continue its efforts to pre- 
vent the Illinois Insurance Department 
from carrying out the liquidation of the 
company. Attorneys for the company 
filed a supplementary answer in which 
they alleged that offers for its purchase 
had been made both prior and subse- 
quent to the petition for receivership 
and that the director of trade and com- 
merce now is receiving. such offers and 
asked the court to require all such of- 
fers to be filed with the court. 

The testimony before the master in- 
dicated that there exists a wide diver- 
gence of opinion among the appraisers 
for the state as to the actual value of 
certain real estate holdings in Florida 
and that the cross-examination will be 
long and severe. 

A real estate appraiser had testified 
that the company’s acreage in Florida 
was worth on an average of $3 an acre 
or a total of $29,980 and the city prop- 
erty to be worth $21,550, a combined 
total of $44,530 as compared with the 
valuation of $364,761 claimed by the 
company and of $149,000 placed by the 
State Insurance Department in the ex- 
amination which precipitated the liqui- 
dation move. Attorneys for the com- 
pany exhibited: a letter in which the 
company had been offered $100 an acre 
for eighty acres of its land. 


ATLANTIC LIFE EXPANDING 


Company Recently Entered New Jersey; 
Now Opening Up Pennsylvania, 
Ohio and Illinois 

The Atlantic Life which recently en- 
tered New Jersey and Missouri is now 
entering Pennsylvania, Ohio and _ IIli- 
nois. Under its expansion program, the 
company contemplates development of 
this additional territory. William H. 
Harrison, vice-president and_ superin- 
tendent of agencies, hopes to have gen- 
eral agents at work at strategic points 
in the territory within the next month 
or so. Already one has been appointed 
at Springfield, Mo. He is Orville H. 
Kerr. Mr. Harrison recently made a 
trip through several of the states mak- 
ing a preliminary survey of the situa- 
tion. The trip carried him as far as 
Chicago in the middle West. 





NEW PRUDENTIAL DISTRICT 


A new Prudential district has been 
opened in Santa Monica, Calif. This 
city was previously operated from the 
Los Angeles No. 1 district as a de- 
tached assistancy. Superintendent L. L. 
McKenzie is in charge, having been 
transferred from the San Francisco No. 
3 district. 


Policy Gains Held To 
Be Taxable As Income 


—_—_ 


IF ACCRUED AFTER MARCH, 1913 


U. S. Supreme Court Gives Method of 
Computing Gains on Paid-Up Policies 
Which Are Taxable 


The U. S. Supreme Court has held in 
the case of Collector of Internal Rev- 
enue of Kentucky District vs. Kate Hal- 
loway, that the Federal Government may 
tax as income only so much of the gain 
realized on proceeds of a life insurance 
policy as accrued subsequent to March 
1, 1913, on a policy which was fully 
paid up prior to that date but which 
carried optional provisions by which the 
insured could, and did, receive the pro- 
ceeds plus accumulated dividends, ap- 
portioned by the company, on a stated 
date. 


The court held further that the fair 
value on the basic 1913 date was not 
necessarily the amount realized on 
forced liquidation or under its loan pro- 
visions. Rather, it was the court’s view 
the value was that part of the amount 
actually realized by the insured. In 
other words, it was the court’s opinion 





that the 1913 value was ascertainable as 
a fact by the use of appropriate ac. 
counting methods. Speculation or the 
use of arbitraries and estimates, there. 
fore, became unnecessary. The taxing 
authorities, however, did not challenge 
the rate, but only the base, so the find. 
ings of the lower courts were upheld, 





MADE DISTRICT MANAGERS 


Warren L. Pinney has been appointed 
district manager for the Northwestern 
National Life at Mentor, Ohio, with 
Lake county as his territory. He will 
take over his full time duties on June |, 
Mr. Penney has been engaged in the 
general insurance business for the past 
eight months at Painesville, Ohio, 
Emery Smith, who has represented the 
Truman H. Cummings agency of the 
Northwestern National Life at Three 
Rivers, Mich. for the past sixteen 
months, has been appointed district 
manager of St. Joseph and Branch coun- 
ties and will take up his dutics June 1. 





Secretary B. N. Mills, of the Bankers 
Life Co., was one of a group of promi- 
nent Des Moines business men who 
spent three days recently on a “good- 
will tour” through southern Iowa. 











Life 
Accident - Health 


Group 





New Ideas 
New Selling Helps- 


The Missouri State Life is Constantly Seeking 
New Ways to Help Its Men in the Field 


Training is essential; sales facts and litera- 
ture are necessary, and publicity is a valu- 
able asset—but the man who, in addition to 
all of these, has a real policy to sell, a real 
idea to present, is the man who finds both 


pleasure and profit in his work. 


Hillsman Taylor, President 


‘ie addition to practical helps through our Educational, Sales Research and 
Publicity Departments, we are constantly giving our men new policies, new 
types of insurance, new selling ideas. Sales helps that really help. 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


Besides several new policies, we offer all 
of the regular standard forms—more than 
fifty different types. 


Men of high character and ability are offered 
a real future with the Missouri State Life— 


The Progressive Company 


Home Office: St. Louis 





Missouri State Life Insurance Co. 
St. Louis 


Send me your Agency proposal 
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dle as eh 3 . reas: 

-«f Survey Of Aviation Underwriting re 
here- Sy e : are a 

ste the Comachicus General Lifer re- ucnced, probaly anccestousty. by the BUSINESS OF 1929 


find. cently made a survey of aviation and life 
iysurance underwriting covering the re- 
wits of which he presented before the 
occupational rating conference held in 
2S New York recently. In the following Dr. 


vinted Msykes gives @ summary of the survey 
astern wilh his comments : 

with @ The underwriting of applicants, who 
e will Mare interested in aviation as a means of 
une 1, Mtransportation or actually engaged either 
n the Mdirectly or indirectly in the industry, is 
> past Mone which engages our daily attention. 
Ohio, MWe all want to take a safe middle- 
d the ground viewpoint whereby we can just- 
f the [ly safeguard our company’s interests and 
Three Mat the same time encourage a tremen- 
ixteen Mdously growing integral part of our 
istrict countrys means of communication, 
coun- (transportation and industry. 

une 1. In attempting a rather comprehensive 


survey of the fifty, leaders in volume of 
business in force in the United States 









































ankers Hand Canada at this time, I rather ex- 
promt Mrected a more uniform practice on the 
| who Mi vart of the various companies. The Ca- 
“good- Mi iadian companies have stolen a march 
on the companies in this country. The 
ww Me Actuaries’ Club of Toronto reviewed the 








practice of the various companies rep- 
resented in that club and adopted rec- 
ommendations which were based on the 
review of the practice of the various 
companies represented. Their recom- 
mendations are largely followed by their 
companies. 

A study of the answers to my ques- 
tionnaire makes it appear rather evident 
tht there is need of at least laying a 
foundation of a common classification in 
ths country. I urge this so that as 
time goes on and we begin to accumu- 
late an adequate experience we can 
combine it on common ground. Our 
combined experience based on a similar 
classification will tell us at an earlier 
date and will tell us more than any one 
company can hope to obtain in a simi- 
lr period. I am not unaware of the 
fact that this is a difficult task and that 
some few companies have adopted a 
rather comprehensive classification that 
fits their own need. It seems to me that 
in the life underwriting of this business 
we cannot overlook entirely some fac- 
tors that our friends in the casualty, fire, 
accident and other lines of insurance 
have learned from experience. They 
want to know where the plane will be 
used, where kept, whether at a good or 
4 poor airport and the provisions for the 
adequate servicing of the plane. They 
ilo want to know what the plane is 
wed for, whether for scheduled passen- 
get service or for hire over scheduled 
ar routes, and in contrast to this for 
{foss-country flying not on definite air- 
Ways. It is of importance for them to 
know what pilots are going to handle a 
lane, whether it be the owner or a 
hired pilot, and they are vitally interest- 
ed in knowing the experience of the pi- 
lot, I realize, of course, that there are 
Many questions that a casualty under- 
Writer must know that we may not need 
may not be able to secure in our 
Work. However, I believe that as life 
mderwriters, we will have to consider 
tm amore comprehensive viewpoint 
Some of the definite factors involved if 
Ne are going to steer a practical course 
M underwriting. 












































































































































































































































































Too Severe On Passengers 


ae survey discloses the fact 
18 a wide variation in action as to 
* number of flights taken before an 
‘PPicant is rated or declined, even in 
— 3,” the fare-paying passenger in 
1 nsed airplane operated by a licensed 
Plot on a regular passenger route be- 
ten definite airports. 

= 's my personal opinion that we are 
ne Severe on applicants applying for 
lene? who travel by airplane over 
mite airways. In the first place, any 
“0 that have been furnished so far 
more Upon past flying experience under 
¢ unfavorable conditions than now 
“stare rather an unfair measuring rod 
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flare headlines and publicity given to 
casualties in this industry. We do not 
consider the thousands of miles flown 
daily without accident. Thirdly, that 
with classification of the risk, consider- 
ing some general fundamental factors, 
we would not need to penalize this whole 
group. 

Classification of Pilots Most Important 

It is in this group that an underwrit- 
ing classification is most important as 
well as an understanding of the Federal 
classification. It will be noted in the 
survey that some companies will take 
private pilots without inquiry as to the 
hours flown at the same rate as the 
transport pilot, who is the most expe- 
rienced and graded highest in the Fed- 
eral classification. It would be well to 
consider the Federal requirements as set 
forth in Section 50 of the “Air Com- 
merce Regulations” with reference to 
flying experience requirements. 

“An applicant must have at least the 
following flying experience: (A) Trans- 
port Pilots—Two hundred hours of solo 
flying, of which at least five hours must 
have been within the last preceding 60 
days prior to the filing of the applica- 
tion. (B) Limited Commercial Pilots— 
The same solo flying required of indus- 
trial pilots. (C) Industrial Pilots— 
fifty hours of solo flying, of which at 
least 5 hours must have been within the 
last preceding 60 days prior to the filing 
of the application. (D) Private Pilots 
—Private pilots not designated as stu- 
dents, 10 hours solo flying, of which at 
least 2 hours must have been within 
the last preceding 60 days prior to the 
filing of the application.” 

Matter of Experience Vital 

This question of experience is becom- 
ing more vital every day for the reason 
that early in the development of avia- 
tion there were more trained pilots than 
there were ships available. This situa- 
tion has been reversed today in that 
there ar more planes available than 
there are competent pilots. Let us con- 
sider one aspect which has changed con- 
siderably during the past year. One 
year ago there were 2,235 pilots of all 
classes from private pilots up through 
the highest ranks of transport pilots. 
The percentage of students, private pi- 
lots and limited commercial pilots was 
small. At that time the majority of li- 
censed pilots was in the transport class 
which is the highest grading That was 
because when the licensing practice was 
established practically every pilot had 
sufficient ability. In the latest report of 
May 4, 1929, we find that there are 
5,935 civil aviators of all classes now 
licensed. In addition, there were on 
May 4, 14,082 student pilots licensed to 
learn to fly. A year ago this number 
was insignificant. When we stop to real- 
ize that there are today nearly 15,000 


civilians now holding ‘student licenses : 


issued by the Department of Commerce, 
which rates them as pupils in aviation 
and that this number is being added to 
at the rate of at least 1,000 per month, 
the importance of classification in this 
group is brought home to us. 


100% PERSISTENCY RECORD 

Five field representatives of the Lin- 
coln National Life for the month of 
April, 1929, had a 100% persistency rec- 
ord on business exposed for the month. 
They were: T. F. McGowan of Illinois, 
Mrs. Z. Z. Brown of Indiana, E. Loucks 
of Iowa, J. L. Perkins of Texas and J. 
B. Bailey of Indiana. These figures 
were drawn only on those agents having 
$25,000 or more of business exposed for 
the month. 








The Bankers Life of Des Moines paid 
nearly three-quarters of a million dollars 
to living policyholders during April in 
annuities, disability payments, income to 


insured payments, surrender values and 
dividends. 





New Insurance. . 
Increase over 1927 . . 
Insurance in Force. $1,113,810,563 
An Increaseof .. . 

Representing over 63% of the New Business 


- $143,573,589 
. 6,083,386 


. 90,547,161 


New England Mutual Life Insurance Co. 


BOSTON, MASS. 








INSURANCE FOR YOUTH 





S. Frank Gammon of Jacksonville, Fla., 
Points Out Beneficial Effects on 
Boys and Young Men 
In a recent letter to a prospective 
client, S. Frank Gammon, of Jackson- 
ville, Fla., wrote setting up the special 
advantages of life insurance for boys as 

follows: 

A. To the boy, contributes a whole- 
— habit of mind by impressing upon 
im: 

That his life is valuable, with a mone- 
tary worth he must conserve and de- 
velop. That he has some measure of 
responsibility toward his parents’ estate, 
during his rearing and education. That 
he is, through possessing a life insurance 
bond, anticipating his own future fam- 
ily and business responsibilities. That 
he is now having set up a very personal 
estate of no small amount, which in- 
volves some sacrifices and offers no 
“joy ride” or immediate indulgence. 
That saving and sacrifice are necessary 
to start and maintain an estate, and that 
the sooner started the greater the ad- 
vantage. 

When the boy has become the 
young man launched into his career: 

He has a matured (or nearly ma- 
tured) life insurance bond which intro- 
duces him as a prime moral risk, should 
he seek credit. He has an important 
asset fie could never buy so cheaply 
again. He has a large cash reserve 
which he may use to purchase a home; 
to save his business in emergency; to 
educate his children; to provide an 
added competence for his old age; or 
to invest in the future welfare of other 
children. , He has an investment which 
cannot go wrong, and which his father 
made some sacrifice to secure for him. 





TALK ON BUSINESS INSURANCE 
“Business Insurance Direct by Mail” 


agency at Camden for the Provident 
Mutual, gave last week before the 
agency staff of the Newark office of the 
Paret agency. 





PAYS A DEBT 





Vash Young, Who Went Into Insurance 
Through Reading Stevenson Book, 
Talks At Latter’s Agency 
Vash Young, an insurance agent who 
gets as much publicity as any of them, 
as he has been written up in the “Am- 
erican Magazine” and other publications, 
while he is himself author of numerous 
magazine articles on topics of interest 
to insurance and business men, spoke 
at the John A. Stevenson agency of the 
Penn Mutual in New York on Saturday. 
The meeting was in the new quarters of 
the agency on the sixth floor of No. 150 
Broadway. The offices occupy about 

three-quarters of the floor. 

Mr. Young, now. with the Equitable 
Life Assurance Society, told a number 
of his insurance experiences, including 
some facts about the million dollar policy 
on the fifteen year old son of Frank 
H. Campbell, son of a New York under- 
taker. 

Six years ago Young resigned as east- 
ern manager of a publishing house with- 
out knowing what he intended to do 
next. By chance he read a book of John 
A. Stevenson and decided to become a 
life agent. 

The meeting was arranged by William 
T. Colborn, Jr., office manager, who pre- 
sided, and Cecil Schultz, brokerage man- 
ager. 





FRIENDLY CONFERENCE GOLF 

The Friendly Conference of Philadel- 
phia general agents and managers 
turned their May meeting-luncheon into 
a golf tournament last Thursday, play- 
ing over the Rolling Green Club course 
at Springfield, Pa. A dinner in the 

















was the subject of a talk which Miss evening without speeches closed the 
Alice Roche of the Louis F. Paret event. 
a coniesiniiamemenenesiinentaiieetenanainael 
If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 
Address, 
PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 














The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very stro: 
lus and h 


ngest companies in the country, having ample capital, 


d of reserves. 





P 


Exceptional opportunity is offered to salesmen of 


character and ability. 


Communicate at once with 


Agency Department, 77 Franklin Street, Boston. 
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Drop Plan For Big Kentucky 
Agency Under F. A. Wallis 


The plans for consolidating the three 
general agencies of the Union Central 
Life in Kentucky under Frederick A. 
Wallis, former general agent for the 
Fidelity Mutual Life in New York City, 
have been abandoned. About two 
months ago Mr. Wailis resigned as gen- 
eral agent in New York and announced 
his retirement to devote himself to his 
stock farm interests in the Blue Grass 
section of Kentucky. On May 15 the 
life insurance fraternity was surprised 


to learn of the proposed formation of 
a state-wide agency for the Union Cen- 
tral in Kentucky to be known as F, A. 
Wallis & Co. 

As these plans have been abandoned 
the Union Central Life will continue for 
the present the general agencies under 
J. H. Staples: at Lexington and J. O. 
Russell covering western Kentucky. The 
resignation of L. L. Anderson as man- 
ager for eastern Kentucky has been ac- 
cepted. 








J. P. GRAHAM’S PARTY 





Entertained About 45 Prominent Gen- 
eral Agents at His Offices; Every- 
body Had Good Time 
About forty-five of New York City’s 
leading general agents and life under- 
writers were the guests of J. P. Graham, 
Jr., who runs the Aetna Life agency at 
105 Broadway, last Friday atternoon 
trom four to six o’clock at a housewarm- 
ing party. A buffet supper was served 
and it was the pleasure of those pres- 
ent to wish Mr. Graham the best of luck 
in his new agency undertaking in New 

York. Everybody had a good time. 

A Brooklynite for the past three 
years, Mr. Graham recently was trans- 
terred to the 165 Broadway office where 
he has already started to build up a size- 
able volume of business. He is popular 
with life underwriters and brokers here 
and in the local association has served 
creditably as chairman of its member- 
ship committee for the past two years. 
He was recently elected a member of 
its executive committee. 

Among those present at the house- 
warming were: Donald Keane and Lloyd 
Patterson, Massachusetts Mutual Life; 
Peter M. and Jack Fraser, Connecticut 
Mutual; Frank Mulligan, Guardian Life; 
Leon Gilbert Simon, Equitable Life As- 
surance Society; G. C. Wuerth, Penn 
Mutual; Roy Robbins, Home Life of 
New York; Gerald A. Eubank, Johnson 
& Higgins; W. W. Brinckerhof, Travel- 
ers, and Fred P. McKenzie, assistant 
trust officer, National City Farmers 
Loan & Trust. 





HAMLIN CO. IN NEW OFFICES 

Clay W. Hamlin Co. Buffalo and 
western New York general agents for 
the Mutual Benefit Life Insurance Co., 
is moving this week into the new Rand 
Building in Buffalo, where the agency 
will occupy the entire nineteenth floor. 
The Hamlin agency’s growing business 
demanded the change to the new and 
larger location, where nearly 5,000 
square feet of floor space is provided 
for the present and future use of the 
company. Furnishings in keeping with 
the magnitude of the Buffalo agency’s 
business have been provided and every 
facility for doing business efficiently. 





DURHAM DECLINES RE-ELECTION 

At the Penn Mutual convention in 
White Sulphur this week Mortimer R. 
Miller, Rochester general agent, was 
elected president of the agency associa- 
tion. J. Edward Durham, Philadelphia, 
declined re-election as company trustee. 





C. M. BROWN RETIRES 
Charles Montgomery Brown has re- 
tired as general agent of the Aetna Life 
in St. Paul. He is seventy years old. 


PENNA. ASSOCIATION MEETS 





Gathering At Pittsburgh Inaugurates 
New Policy of Meeting in 
Different Cities 


The Pennsylvania State Association of 
Life Underwriters held its semi-annual 
meeting in the William Penn Hotel, 
Pittsburgh, and the delegates were 
guests of the Pittsburgh Association at 
a luncheon meeting which was addressed 
by Tressler W. Callihan, director of the 
Sales Research Bureau of the John 
Hancock Mutual. 

This meeting was composed largely of 
delegates of local associations and the 
officers of the State Association. This 
is the first time that the State Associa- 
tion has held a meeting outside of Har- 
risburg and is the beginning of a new 
policy of holding its meetings in various 
sections of the state, in order that the 
local associations may become better ac- 
quainted with the numerous activities of 
the state body. The officers of the State 
Association are: President, F. W. Ries, 
Jr., of the Pittsburgh Associations; sec- 
retary and treasurer, E. H. Schaeffer of 
Harrisburg; vice-presidents, James M. 
Blake of Philadelphia; E. H. Espen- 
shade of Harrisburg, and Frank C. Pier- 
son of Pittsburgh; immediate past presi- 
dent, Herbert L. Smith of Harrisburg. 

Some of the speakers who were heard 
were: Charles A. Woods, vice-president 
and general counsel of the Edward A. 
Woods Co.; William M. Duff, president 
of the Edward A. Woods Co.; and Her- 
bert L. Smith, chairman of the legisla- 
tive committee of the association. 





COMPANIES HOLD SERVICE 

Memorial wreaths were placed at the 
base of the Eternal Light at. Madison 
Square Park, New York, by members of 
the New York Life and Metropolitan 
Legion Posts on May 29. Following the 
ceremonies, addresses were made by 
President Darwin P. Kingsley of the 
New York Life and President Frederick 
H. Ecker of the Metropolitan. 

The New York Life had members of 
both posts as their guests at a lunch in 
the New York Life dining rooms fol- 
lowing the services. 





R. H. FORD GENERAL AGENT 


The Pacific Mutual Life has appoint- 
ed Robert H. Ford to be general agent 
for the western Kentucky section with 
offices at 452 Starks Building, to suc- 
ceed Robert L. Coleman, deceased. Mr. 
Ford has been connected with the com- 
pany in Kentucky for five years. 





The Inter-Southern Life of Louisville 
has been admitted to Virginia. 
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Provident Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 

















confidence and esteem than the 


A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
company to choose. As a man looks carefully over the life insurance field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 











INSURANCE WITH FURNITURE 





Oklahoma City Store Gives $10,000 Life 
and Accident Protection for 
$1 Premium 

A local retail furniture concern in Ok- 
lahoma City has announced to the public 
through advertising in the Oklahoma 
newspapers that it will furnish life and 
accident insurance to purchasers of $10 
worth of furniture at the nominal cost 
of $1. The policies will be issued to 
customers and every member of their 
families between the ages of 15 and 70. 

The concern that is using the insur- 
ance idea is the Tuckers Furniture Co. 
of Oklahoma City and it is understood 
that the policies will be issued through 
the Oklahoma City agency of the Co- 
lumbus Mutual Life of Columbus, Ohio. 

The insurance protection as an- 
nounced provides indemnity for loss of 
life, limb, sight and for disability, The 
death benefit is for $10,000 and for loss 
of sight of both eyes or both hands or 
both feet, the benefit is $10,000. For 
loss of one hand, one foot or one eye, 
the benefit is $5,000. The policy pro- 
vides a disability benefit for fifteen 
weeks or less of $1 a week. 





David M. Baker, former general agent 
for the Columbia National Life, has 
joined the agency staff of the L. D. Bell 
agency for the Connecticut General Life 
Insurance Company in Indianapolis. 





AlcHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 

















FORGING AHEAD 
GAINS FOR 1928 
Increase in Paid - for Business 


over 1927 . . = 20.38% 


Increase in Gain in Insurance 
in Force over 1927 42.21% 


Gain in Total Insurance if 
Force . n . 


ANOTHER BIG YEAR AHEAD 
Manhattan Life Insurance Company 


Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 


—————— 
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GUARDIAN LIFE 





‘ Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. wits 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 £ 
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Agency Costs Made  «-S 
Subject Of Analysis |§ 


EIGHT FACTORS AS ELEMENTS 3 NYLIC INCENTIVES and AIDS TO SUCCESS 


h. Bureau Study Gives Formula 
Oper Revealing Costs and Profits 
Of Agency 

















Poor Relief Cost N. Y. 
State Over $9,225,532 


EXCLUDING PRIVATE AGENCIES 
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Last Year’s Cost to State, County and 
City Governments Reaches 
Large Sum 








WYaNtya 
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A study of agency costs and profits 


2 es 3 
has been made by the*Life Insurance Rd N IC u IC ervice 
Sales Research Bureau of Hartford, and RI) 


the method of applying the analysis to 





New York’s state, county and city 
governments spent $9,225,532 in poor re- 
lief last year according to the annual 
report of the State Board of Charities 


NW, 
ax YaXi TaN 


5 : 2 i which is to be issued shortly. This sum 
an agency — eae “ ee Pep e | s bl; 2 a a does not include all the money spent by 
ne OO ee ee 1 ce is UDIIC SEFrvice. te private agencies in the maintenance of 
Henry E. Niles, assistant of the bureau. Ry Li € insuran Pp ig the hundreds of private old people’s 
Mr. Niles explained that eight io \ iS a a assistance to aged poor 
F t ‘ not in institutions. 
determine the ary ant 9 asta te EI oe oo . h : The state’s almshouse bill totalled 
ableness of the business of an agency.’ ify It helps individuals to save and insures their | $3,773,856, the report will show. A daily 
They are: 1—General Agent's Overrid- Fy : ; t average of 9,863 inmates were cared for 
ing Commissions; 2—New Business Ex- [Fy life values against loss b death or by total by} for this amount, the net cost per inmate 
a per $1,000 of New Insurance; 3— 4 g 3 being $319 

pense pe ’ a 5 ‘ 1 ; alae ; 

Old Business Expense per Old Policy; q " b The land and buildings required to 
‘Average Size Policy; 5—Average -|B and permanent disability ie 


Premium per $1,000 of Insurance; 6— 


tq} care for the poor in the public institu- 
Lapse Rates; 7—Home Office Expense 


a tions, mostly county almshouses, are 
» 


‘ ‘i ld ’ e valued by the charities department at 
enamide? ‘Soliciting Aunt ae In order to earn interest on the policyho snr i yoo those cared for in institu 
enewa C : . : ( : k a4 a 
A eg ea savings, it loans money to home owners, to |[]| sions were unable to support themscves 
Niles gave some of the important ques- - A aaine caused: toy naes~ Waal ald. ab ea 
Gas on ax SE aaeey aa fel railroads, to owners of city buildings, to B] wards of ihe counties are chron ne 
lows: 1. Am I making money and how : ‘1: ° . Kd]. valids. Of the total, 3,88 were over 
auch? haamed: Gane ‘uiiliies dollars of public utility companles, to the United States seventy years old, while 4,779 were be- 
business sold by your soliciting agents : ° ‘ tween the ages of fifty and seventy. 
is worth $3,000 net return or profit over government, and to states, counties and munic- The amounts spent by the state and 
the first years and $4,500 net return of : ae bs] local government in institutional old age 
profit over twenty years. 2. Where, in alities. i relief is only part of the picture, how- 
4 1p 
my present method of operation, can I 


save the most money and so increase my 
profits? Answer: By increased effi- 
ciency of collection of old business, more 
effective use of office space, and by giv- 


kj} ever. <A total of $5,451,076 was spent 
: for aid outside of institutions, Complete 


‘ «1... or partial aid was given to 82,679 per- 
qG Probably no other institution serves our people | 











sons through the local charity depart- 
: * . ° ments. 

ing the supervisor a definitely defined ; > collectivel both as private indi- A 
agency building job. 3. bo I _—, - EI singly and Sie sia P t | Ng ELECT BUFFALO MEN 
crease the average size policy, would the ! : al wavs. is 
value of pe business be changed mate- 8 viduals and citizens, In so many vl y ig Four Directors Sinsel: San Cederesinndd 
og Answer: on porte es in — size {RY is Association — — Officers 
of the policy would not bring about a | rr p une 
ben — - the value : the eI q A company’s usefulness to the community 1S, Ke Four directors As elected to serve 
usiness because the average policy 1s ( | the Buffalo Life Underwriters’ Associa- 
gees sean Rd : hel a. x therefore, largely measured by the number of pre —, bar one 2 $y = — ore 

oO '® . 
I can make money? Answer: A pre- 1 i e in 24 in the Hotel Statler of that city. 
— of about $46.18. Policies on bear , people protected, the amount of Insuranc : Those chosen from a field of eight can- 
smaller premium payments are receive e : : h didates are: J. Y. Cameron, Jr., Union 
might be of value as openings for fu- |B force and the amount of its invested assets. SD Central; Edward’ A Dackke Siaee 
ture business. The loss might very well 5 Ke Travelers; W. A. Schworm, Mutual 
be regarded, however, as a promotional Ri Kd Benefit, and Reginald T. Wheeler, New 
or advertising expenditure. It should be el 4 
understood that these figures do not rep- |B 


Kj] England. Mr. Dunlap and Mr. Wheeler 
’ b were re-elected. Directors of the asso- 
resent a broad average but one merely [DJ SSS 
indicative of the condition in one agency. ( 
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; fon ; 3 SD Sieur ofksues of ac acquaiantionten as 
€ amount which a general agent can \ i year. 
afford to spend for business, based on |K % 
its value to him, varies widely. The |p | E. B. THURMAN FOR PRESIDENT 
thirty agencies stedied was $8160 based (i edt hee) ee ; Chicago Life Underwriters Name M 
Y age 4 icago Life Underwriters Name o. 
i op ne ges ge Sie New York Life had about State Life Megr.; I. B. Jacobs, A. E. 
owest showed a net loss of $1, 
Over the same period. 





Patterson, H. T. Wright On Slate 

E. B. Thurman, manager at Chicago 
for the Missouri State Life, heads the 
slate proposed by the nominating com- 





2 Million policy-holders 


Insured for over 
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POLICE PENSION PLAN 





St. Louis Will Set Aside $415,000 An- 











“He mittee of the Chicago Association of 
Dy 634 Billions. Life Underwriters. It is a custom to 
nua!ly For Twenty Years to Make ( alternate the presidency between Ayaan 
Police Fund , ager or general agent and a field man 
The Missouri Senate has passed the } b and this year is the manager’s year. 
. L1S§ 2 ) ‘ 
St. Louis Police Department pension bill, |} Its assets amounted to bl Other officers proposed are I. B. Ja- 
Putting into effect a new pension sys- en r cobs, Mutual of New York, first vice- 
tem that will apply to every member |&¥ over 1% Billion bj] president; A. E. Patterson, Penn Mutual 
of the department who wishes to come |E¢ KI} Life, second vice-president, and Harry 
under its provisions, and to all new pa- 3 Dollars. qj T. Wright, Equitable Life of New York, 
ttolmen. This bill passed the house sev- |B t4| ‘treasurer. 
eral weeks ago anid has gone to Gover- NEW HOME OFFICE BUILDING p Directors proposed include Samuel T. 
nor Caulfield for his signature. \ 
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EFFECTS OF FIREMEN’S CASE 

In presenting a formal paper before 
the spring meeting of the Association of 
Life Insurance Counsel last week on the 
subject of regulation of life insurance 
investments, Charles B. Bradley, gen- 
eral solicitor for The Prudential, devot- 
ed a considerable part of his address to 
comments on the Firemen’s of Newark 
litigation growing out of the controversy 
with Superintendent of Insurance Beha 
over that company’s investment policy. 
The Superintendent of Insurance threat- 
ened to cancel the Firemen’s license to 
do business in New York state and the 
company sought an injunction, charging 
among other things that the New York 
Insurance law as construed by the Su- 
perintendent. was in violation of the 
Fourteenth Amendment. 

Mr. Bradley points out that the re- 
sults growing out of this incident can 


be “absurd and intolerable.” The case 
reached the United States Supreme 
Court but the constitutional question 


was not decided. The denial of the in- 


junction of the lower court was affirmed 


and from that decision it follows that 
the construction put upon the New 
York law by the Superintendent of In- 
surance stands. 

As Mr. Bradley goes on to explain, if 
each state chooses to exercise such a 
power to regulate the investments of 
companies wherever domiciled, 
would be forty-eight different sets of 
investment regulations and each set 
would have equal force as standard for 
all other states, which, as Mr. Bradley 
says, would be a condition “absurd and 
intolerable.” 


there 





COMPANY ATTITUDE ON FLYING 

The increasing use of air travel by 
business executives and the growing 
number of corporations with plants or 
branches throughout the country which 
are maintaining fleets of aircraft, have 
emphasized the need for life insurance 
protection for those who fly in the usual 
course of their business, but not profes- 
sionally. The fare-paying passenger fly- 
ing over established air-lines for a lim- 
ited number of flights is accepted at 
standard rates by many companies. The 
underwriting classification and condi- 
tions are anything but uniform how- 
ever. The Canadian life companies have 
arrived at a better uniformity of under- 
writing practice than exists at present 
on this side of the border. 

It would require only a little adjust- 
ment of some of the conditions to reach 


a fair degree of uniformity. One leading 
company, for instance, will accept up to 
four flights on standard rates, another 
five, another six and _ still others ten 
flights. With increased use of air 
travel by the average insurer and greater 
safety from improved equipment and fly- 
ing conditions, these maximums will un- 
doubtedly be increased. The tendency is 
all toward greater liberality in under- 
writing practice of aviation risks as 
shown by a recent survey. 

With some companies closing the door 
on all applicants for new life insurance 
who admit intentions to fly and one 
company at least accepting air mail pi- 
lots freely, there should be a sound un- 
derwriting middle ground of uniform 
practice. : 





CURBING BAD ADJUSTMENTS 

The National Board of Fire Under- 
writers is being commended for the steps 
it look last week at its annual meeting 
to improve nationally the adjustment of 
fire insurance losses. As the settlement 
of claims is the channel through which 
the companies pay out money and as 
the amounts of these payments determine 
in large measure the cost of insurance 
to the public, it is only natural the com- 
panies should want to reduce to a mini- 
mum over-payments and payments of 
crooked losses. A miracle cannot be ac- 
complished over night, one company ex- 
ecutive stated, but with the first steps 
taken to control so-called “loose adjust- 
ments,” the fire insurance business is op- 
timistic that there will be a gradual re- 
duction in the number of wasted dollars. 
While all the details of the present plan 
do not appeal to every company, never- 
theless there is little opposition to the 
principle of greater care in claim settle- 
ments. Current differences of opinion as 
to working details will probably be 
straightened out later, after the plan for 
more centralized control has been tested 
for a few months. 





Joseph P. Licklider, vice-president of 
the St. Louis Advertising Club and di- 
rector of publicity and sales research for 
the Missouri State Life, headed a dele- 
gation of thirty-five advertising men at 
the twenty-fifth anniversary. meeting of 
the International Advertising Associa- 
tion held in Chicago May 14-16. Mr. 
Licklider was recently appointed a mem- 
ber of the Education and Research Com- 
mittee of the Association. 

eek ee 

James A. Richardson, of Winnipeg, 
president of James A. Richardson & 
Sons, Ltd., of that city, has been elected 
a director of the Canadian board of the 
Royal Exchange Assurance of London. 
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Col. Earl D. Church, formerly assis- 
tant superintendent of agencies of the 
Travelers, is now on the job in Wash- 
ington as United States Commissioner 
of Pensions, having been sworn in last 
Friday. Secretary of the Interior Wil- 
bur in a statement called attention to 
the insurance experience of Colonel 
Church and intimated that it was hoped 
to put the Pension Department on a 
more efficient and business-like basis. 
Among those present at the induction 
were T. Boyce Conlyn, manager of the 
Washington office of the Travelers, and 
George Holcomb, formerly with the 
home office of the Travelers but now 
assistant to the general counsel of the 
Veterans Bureau. 


* * * 


B. N. Carvalho, president of the Fire 
Reassurance Co. and vice-president of 
the Rossia, who has just been given the 
Legion of Honor by France, is already 
an officier d’Academie. During the war 
he was a major in the Quartermaster 
Corps. Before he went abroad his work 
was in connection with transportation of 
troops in the World War. He did some 
effective work for the War Risk Insur- 
ance Bureau and was on the general 
staff in the supplies service under Major 
General Harbord. Later his duties were 
in connection with salvage. Major Car- 
valho is a member of a most interesting 
family. His father for years was the 
country’s most famed hand-writing ex- 
pert; his uncle, S. S. Carvalho, was 
business manager of both Hearst and 
Pulitzer papers, one of the best this 
town ever saw, and his sister, Claire 
Carvalho, is now running a series of ar- 
ticles in co-operation with Boyden 
Sparks, in “The Red Book,” having to 
do with detection of crime, based on her 
father’s experiences as an aid to the po- 
lice departments of the nation. These 
reminiscences are to be published in a 
book by “Scribner’s.” B. N. Carvalho 
started in the insurance business in the 
brokerage end with Scheide twenty-six 
years ago. The firm became King, 
Scheide & Co. Later, the office was 
made re-insurance managers of a group 
of companies. Twenty years ago Mr. 
Carvalho went with the Rossia. 


* * * 


Gustav Reecker, a partner in Edm. 
Schwarz & Co., important Berlin rein- 
surance brokerage concern, which be- 
fore the collapse of Russia had its head- 
quarters in Leningrad (then St. Peters- 
burg), is visiting New York. 








James A. Fulton, agency vice-presi- 
dent of the Home Life of New York, 
was elected a director of the company at 
the meeting of the board last*week. Mr. 
Fulton is one-of the best known home 
office agency officers in the country and 
is in great demand as a speaker at in- 
surance gatherings. He joined the Home 
Life after a large background of life 
insurance experience when he was ap- 
pointed superintendent of agents in 
March, 1927, when the Home Life inau- 
gurated its new program of-business de- 
velopment. Mr. Fulton quickly made 
good and was elected by the board to 
the office of agency vice-president in 
May, 1928. Mr. Fulton’s rise in the 
Home Life organization has been rapid 
but it has a foundation of years of suc- 
cessful life insurance production and or- 
ganization effort. Before coming to New 
York he was agency vice-president ot 
the Continental American, of Wilming- 
ton, Del. He has been an active figure 
in the work of the Life Agency Officers 
Association. ; 


* * * 


C. E. Sanders, Canadian manager of 
the Atlas, and Mrs. Sanders, are 
England. They wil! visit a number of 
the other countries before returning. 


* * * 


Col. William B. Burpee, vice-president 
of the New Hampshire Fire, recently 
completed forty-five years of service 
with the company. He began his ca 
reer with the New Hampshire as janitor 
but gained promotion after promotion 
until he was elected vice-president 4 
year ago last January. For twelve years 
he was special agent in Maine, New 
Hampshire and Vermont. He also spent 
some time on the Pacific Coast. He has 
been chairman of the Manchester Fire 


Commission since its formation in 191/ 


se 


Ernest Sturm, chairman of the board 
of the America Fore, is chairman of 4 
stockholders protective committce see*” 
ing proxies for the annual mecting ° 
the New York & Harlem Railroad. 

Also on the board are John J. Riker 
of the Atlantic Mutual Insurance © 
and Edwin Thorne, who is a trustee © 
the Mutual Life. 


* * * 


Homer Guck, formerly with the De- 
troit Life at the head office, has . pred 
appointed publisher of the Chicas 
“Herald-Examiner.” 





May 
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A Model Convention 


The annual convention of the National 
Board of Fire Underwriters last week 
was a model meeting. It has a lot of 
news, including the new plan of adjust- 
ing losses to stop abuses; taking over 
the General Adjustment Bureau by the 
National Board, and the proposed ab- 
sorption of the Sanborn Map Co. 

A meeting such as that of the Na- 
tional Board could easily become a 
great bore. The reason for this is that 
there are a certain number of commit- 
tee reports which must be read. People 
are apt to squirm in their seats during 
long reading of reports. The chairmen 
of the various committees, however, 
showed admirable restraint last week. 
Most of the reports were very short. 
Fire insurance innovations move slowly, 
committees meet often, and some of the 
progressive sfeps taken in fire insurance 
reflected in these reports are the result 
of many months of consideration, some- 
times years. Chairmen of some of these 
committees could not be blamed if they 
desired to tell the main convention about 
these progressive steps at some length, 
and that most of the reports were so 
short illustrated that none of the chair- 
men took advantage of the time they 
had on the floor. 

The report of the adjustment commit- 
tee, because of its great importance, 
had to go into details. It was necessary 
to present the facts because the mem- 
bership of the National Board was 
asked to endorse the new plans which 
will revolutionize the business of fire 
adjusting where so many leak-holes and 
abuses have been found. Chairman Paul 
L. Haid is to be congratulated on the 
work of the committee as real reforms 
are in prospect. 

Now, to illustrate how absurd some of 
these abuses have grown,,.I was informed 
this week of a loss now in process of 
adjustment in Philadelphia where a knit- 
ting manufacturer had about $70,000 in- 
Surance. The General Adjustment Bu- 
rea is in on the adjustment with a 
$4,500 line. Also on the loss are six in- 
dependent adjusters, the largest line rep- 
Tesented being $27,000. 

In this day of co-ordination, mergers 
and so-called efficiency the layman may 
Wonder how it is possible and why it is 
necessary that there should be six or 
Seven adjusters on a loss of less than 
$75,000. The answer, of course, is that 
It 1s not necessary :and the reason for 
the multiplicity of adjusters is the fact 
that the business was placed through 
Pig local agencies, and each one of 
z want landed an adjuster on the loss. Six 
°F seven adjusters on a small loss makes 
an unwieldy number. If there were only 
our of them they could while away the 


brid by playing a rubber or two of 
re Be after they had cleaned up their 
hint However, a poker game is al- 


little @ possibility, even although it is a 
€ inconvenient when there are seven 
men to play, 


s _ in | 
mall room as the smoke from their ci- 


especially if they are in a. 


















gars and cigarettes grows very thick and 
the place becomes very uncomfortable. 
on oe 


Fire Insurance Presidents Gets Close- 
.. Up of Editor David Lawrence 


David Lawrence, president of “The 
United States Daily,” was the outside 
speaker this year at the convention of 
the National Board of Fire Underwrit- 
ers. Mr. Lawrence has for years been 
regarded as the leading Washington cor- 
respondent, and as a syndicate writer 
his work is always in demand of man- 
aging editors. He is held in highest re- 
spect in Washington and is widely re- 
garded as a fearless writer. He takes 
his job seriously, rarely smiles. 

Sometime ago Mr. Lawrence formed 
the Consolidated Press Association 
which gives to daily newspapers special- 
ized news service, more of the serious 
type, and about as far removed from 
yellow journalism as possible. About 
him he has gathered a group of crack 
special writers. The association has 
been very successful and is a_ big 
money maker. 

“The United States Daily” has been 
a success from the standpoint of inter- 
esting the readers, who are largely men 
in public life or who are the more im- 
portant business corporations and law 
offices. The Lawrence daily has been a 
godsend to all the bureaus in Washing- 
ton as it prints complete reports of 
their activities—stories which ordinarily 
would not be run by the regular daily 
papers because the reading public re- 
gards them as dry. Thus, through “The 
United States Daily” a tremendous 
amount of very valuable information 
about Government activities is widely 
distributed. The paper has been such 
an expensive proposition that there are 
rumors in newspaper circles that the an- 
nual deficit is large. But even if that 
deficit were a million dollars a year it 
would easily be made good because the 
owners of the paper include such figures 
in American life such as Owen ‘DTD. 
Young, Otto H. Kahn, Clarence H. 
Mackay, Anne Morgan, Samuel Insull, 
Bernard M. Baruch and John Havs 
Hammond. Incidentally, one of the 
owners is Senator Joseph S. Frelinghuy- 
sen, president of fire insurance compa- 
nies. For some time “The United States 
Daily” did not take any advertising. 
Later a new policy was adopted and I 
notice in its issue of Friday. May 24, a 
page ad of the magazine, “Time.” and 
even a quarter-page Listerine ad. 

Lawrence’s talk at the National Board, 
which, by the wav, made a very favor- 
able impression, discussed the manner in 
which American big business is seeking 
wavs to handle the over-nroduction sit- 
uation not only of manufactured goods 
but of credit expansion. He told how 
the capital of the country is seeking 
foreign channels and along this line he 
thought that the present international 
aspect of American business will be a 
potent factor in stopping future wars. 

Mr. Lawrence concluded with an ap- 











peal for more appreciation of the work 
of those engaged in Government activi- 
ties. He said we read the scandals ema- 
nating from Washington but the real 
constructive work of the Government is 
minimized and often ignored. 

* * 


The Ballard Dinner 

The Sumner Ballard dinner on the 
night of the National Board meeting is 
getting to be such an important social 
function that Mr. Ballard undoubtedly 
wishes he could accommodate a_ thou- 
sand persons or so. His dining rooms 
on Thursday night of last week were 
crowded to the limit of their capacity, 
the exact number of diners being 181, 
which is quite an affair for a private 
house. The Ballard house is in fashion- 
able East Seventy-ninth street. 

Bank and railroad presidents mixed 
with insurance men and office holders. 
A number of district attorneys were 
present, including United States District 
Attorney Charles H. Tuttle and New 
York County District Attorney Joab 
Banton. 

Ordinarily, the Governor of New York 
state is there, but Mr. Roosevelt is now 
at Warm Springs, Ga. 

Mr. Ballard introduced the new presi- 
dent of the National Board, James Wy- 
per, and Superintendent Conway and 
then decided not to have any more 
speakers, although there were many men 
of banquet prominence in the room. He 
cut the speaking short and everybody 
went up to the conservatory where there 
was a cabaret of unusual excellence. 

* 


Medical Advertising 

Criticism of the advertising and pub- 
licity of the Life Extension Institute in 
medical circles brought the following 
comment in “Editor & Publisher,” organ 
of the daily newspaper fraternity: 

Whereas we have felt while reading 
the advertisements of such organizations 
as the Life Extension Institute that the 
medical profession was getting into step 
with modern life, banishing the old se- 
cret guild theory, we learn that lively 
opposition exists to such publicity, at 
least in the County Medical Society of 
New York. Dr. Charles Gordon Heyd, 
prominent in the New York profession, 
believes such publicity is harmful to the 
private practitioner. He wants people to 
pay, and pay well, for their medical 
treatment and suggests copper-riveted 
arrangements to prevent any person able 
to fee a physician from getting free at- 
tention. 

The doctor also urges that medical 
centers and institutes engaged in public 
health work avoid “discriminatory ad- 
vertising whereby the prestige and med- 
ical position of the practitioner is depre- 
ciated in the public’s mind.” At the 
same time Dr. Heyd does not object to, 
indeed encourages “publicity and educa- 
tion” which will utilize all “ethical 
avenues.” The doctor’s language is not 
entirely clear, but we take it that he 
means to object to advertising which 
leads a sufferer to an institution for ad- 
vice or treatment, but sees nothing un- 
ethical in “publicity and education” 
which leads the patient to consult the 
private practitioner. 

The subject thus raised is unpleasant. 
It smacks of a commercialism that would 
riddle the pretensions of the ethical 
medical profession if taken seriously. 
We believe. on the other hand, that the 
majority of physicians in this country 
are primarily not interested in schemes 
to let no possible dollar escape. Gen- 
eral advertising, such as that of the Life 
Extension Institute, must have been of 
immeasurable public benefit. Dr. Heyd 
and those who believe with him assume 
that the public has such supreme faith 
in the private practitioner that all that 
is needed is a shingle on a door. That 
is not the fact. Also it is not true that 
the average man can be depended on to 
care for. his health without reminders, 
even urging. Advertising should play an 
important part in this department of life 
and deserve a share of honor, rather 
than reproaches on the wearisome 
ground of ethics. 





A Director In 35 Companies 


Sir John Buck Lloyd, who by his elec- 
tion to the Board of the Clerical, Medi- 
cal & General Life Assurance Co., 
brings the number of his directorships 
up to thirty-five, does not by any 
means hold the record. He is, however, 
well in the running. Sir John is one 
of the best-known leaders of the oil 
industry in the United Kingdom, and 
is a director of the Anglo-Persian Oil 
Co. Many of his other directorates are 
with companies in the Anglo-Persian 
group. He is a director also of the 
National Provincial Bank, but his new 
appointment is his first in life insurance. 
He received his knighthood in last 
year’s birthday honors. 

Incidentally, the record for the larg- 
est number of directorships in Britain 
is held jointly by Sir Henri Deterding 
and Sir Robert Waley Cohen, both of 
whom have fifty-nine. In both cases 
the majority are on the boards of sub- 
sidiaries of the Royal Dutch Shell Oil 
group. 

oe 
400 to 1 Against Prohibition 


at Lloyd’s 


Lloyd’s, which is ready to insure all 
things, has been doing some business in 
taking out policies against the risk of 
prohibition in Great Britain as a result 
of the general election. The policies 
taken out have been by people in the 
liquor trade who want to guard against 
any possibility of the general election 
returning a majority of M. P.’s with 
election pledges to temperance support- 
ers. The risk, however, is not regarded 
as very great by Lloyd’s underwriters, 
who are doing business at 5s.%, which 
places the odds at just 400 to 1 against 
prohibition coming into force in the 
United Kingdom. 

ae ay 


Banquets of More Than 3,000 Guests 


I have received from The Stevens, Chi- 
cago—‘“the world’s largest hotel”—and 
built at a cost of $30,000,000—an illus- 
trated booklet which is the most impres- 
sive thing of the kind I have ever seen. 
Chicago need not take a back seat for no 
one when it comes to printers and art 
typography. 

I note that the banquet hall has a ca- 
pacity for 3,200 guests. Adjoining the 
check rooms of the banquet hall are 
twenty-four private dressing rooms for 
women guests. That should be enough. 
The hotel contains an exhibition hall 
with 35,000 square feet of floor space, 
located one flight down from the lobby. 
It is used for automobile shows, motor 
boat shows, trade expositions and simi- 
lar affairs, and to carrv the cars and 
boats there is a freight elevator with 
a capacity of ten tons. In the hotel is 
a large library, a children’s playroom, 
and there is also a recreation floor with 
radio reception room and tables for chess 
and checkers. Incidentally, the hotel has 
a theatre. There are 3,000 guest rooms, 
garage for guests’ motor cars, bowling 
allevs, telephone exchange that can han- 
dle 15,000 people . 

The Stevens family is well-known in 
insurance. R. W. Stevens, president of 
the Illinois Life, is a prominent member 


of this family. 
ee 


General Cover Commissions 


Agents and brokers are asking what 
commissions the new Interstate Under- 
writers Board (the general cover super- 
vising authority in fire insurance) will 
pay. 

* * * 
Debit Dangers 

Albert Krakower, an Albany, N. Y., 
insurance agent, was bitten by a dog 
while in the home of one of his policy- 
holders collecting a premium. 

* * * 


Albert E. Sheridan, president of the 
Union Mutual Insurance Co., is one of 
the board of directors of the Merchants 
& Traders Bancshares Corporation, 
which is offering the public 900,000. 
shares of its Class A stock. 
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Joint Board For Royal and L. & L. & G. 


Maintenance of Separate Identity of Both Companies Discussed in 
Official Statement; Some Sidelights on Career of Hugh Lewis, 
Retiring Manager of L. & L. & G. 


The appointment of Robert McCon- 
nell as chief administrative executive of 
the Royal and the Liverpool & Lon- 
don & Globe, with title as general man- 
ager, and the election of directors of 
the Royal to directorate positions to be 
members of the L. & L. & G. board and 
vice versa with the L. & L. & G. di- 
rectors interested British insurance men 
this month. The separate identity of 
both companies will be maintained. This 
applies of course to all the other com- 
panies in the great fleet. 

The official statement of the Royal 
follows: 

“The directors of the Royal Insurance 
Co., Ltd., and the directors of the Liv- 
erpool & London & Globe Insurance Co; 
Ltd., have jointly decided upon meas- 
ures designed to ensure the more ef- 
fective co-ordination of the activities of 
both companies. 

“The present directors of the Royal 
will all be elected to the board of di- 
rectors of the Globe, and the present 
directors of the Globe will all be elected 
to the board of directors of the Royal. 

“Thereafter, the directors will act co- 
jointly for the transaction of the busi- 
ness of both companies. 

“This measure will not in any way im- 
pair the maintenance of the separate 
identity of both companies. 

“In consequence of the retirement of 
the present respective general managers 
of both companies, Mr. J. J. Atkinson 
and Mr. Hugh Lewis, the two boards 
of directors have decided to appoint one 
and the same general manager to be 
responsible to them for the executive 
administration of both companies, and 
they have chosen to fill that position, 
Mr. Robert McConnell, at present man- 
ager of the Royal Insurance Co., Ltd., 
in London. 

“Mr. Walter Carter, at present deputy 
manager of the Royal in Liverpool, will 
be appointed London manager of both 
companies.” 

Carter’s Important Position 


There has been an alliance between. 


the Royal and the Liverpool & London 
& Globe since 1919 although until the 
‘action this month their boards of direc- 
tors were distinct. 

The appointment of Walter Carter, 
U. S. attorney, as London manager, suc- 
ceeding Robert McConnell, the new gen- 
eral manager, is one of the interesting 
steps. The London office is one of ex- 
treme importance. 

The Liverpool newspapers have been 
running columns about the career of 
Hugh Lewis, retiring general manager 
of the L. & L. & G, and well-known 
in this country. He goes on the board 
of both companies. 


Hugh Lewis Career 


Mr. Lewis was born in Birmingham, 
England, the son of a Presbyterian 
minister. Both -he and his brother, Sir 
Alfred E. Lewis, the chief general man- 
ager of the National Provincial Bank, 
were educated at the well-known King 
Edward VI. High School, which has on 
its roll the names of many distinguished 
men. 

Direct from school he entered the 
Birmingham office of the L. & L. & G, 
transferring himself a few years later 
to the Northern Assurance office in the 
same city. By the time he had reached 
the age of twenty-three he was manager 
for the Northern’s important Birming- 
ham branch. 

Ten years later he resigned in order 


to take the chief position with a com- 
pany formed under the auspices of the 
Chamberlain family, with Herbert 
Chamberlain as chairman. The com- 
pany changed its name to the Central 
Insurance Co., finally having a capital 
of $5,000,000, and its head office was 
moved to London. In 1906 Mr. Lewis 
negotiated an amalgamation between the 
Central and the L. & L. & G,, and be- 


came London manager of the latter 
company. 
In 1921 Mr. Lewis became general 


manager of the L. & L. & G. There he 
built up a wide reputation in the fra- 
ternity and he did especially well with 
the American business which he re- 
organized. He again leaped into promi- 
nence by his work respecting the Tokio 
earthquake and fire. The Japanese Jn- 
surance Committee, headed by Mr. 
Lewis, worked an entire year and 
worked out an agreement satisfactory to 
everybody. On the committee were rep- 
resentatives of British, American and 
other companies and also the Lloyd’s. 

One of the Liverpool papers said in 
discussing his career and achievements: 

“Alert, progressive, receptive to ideas 
Mr. Lewis also strongly encourages in- 
dependence of thought of others, but he 
never shirks the responsibilities of lead- 
ership. He has always kept physically 
fit and has many interests and recrea- 
tions outside of the main activity of his 
life. He was one of the earliest motor- 
ists; he is a keen horseman; he rides to 
the hounds with one of the Cheshire 
packs. During the war, when flying was 
in its infancy, he took up aviation, ob- 
taining his pilot’s certificate at the age 
of fifty. He is one of the most valued 
members of the newly formed Liverpool 
Aero Club and was a sponsor.  Inci- 
dentally, he is an accomplished musi- 
cian.” 

For many years he has been a mem- 
ber of the council of the London School 
of Economics. He is also a vice-presi- 
dent of the Insurance Institute of Lon- 
don. 

The correspondent of The Eastern 
Underwriter, in mailing to this paper 
some of the press clippings about Mr. 
Lewis, made this comment: “Hugh 
Lewis should indeed by a proud man 
today, since every leading London daily 
has paid tribute to his great work, and 
in some cases the subject has been dealt 
with editorially.” 





MUTUALS’ CONVENTION 
The annual convention of the National 
Association of Mutual Insurance Compa- 
nies will be held in Indianapolis from 
October 7 to 10. 
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VEN though he may go to the ends of the earth, nobody 

can escape the many hazards which beset his baggage. 

Fire, theft, pilferage, breakage in handling—Destruction 
through train wrecks and other perils of land and sea— 


* At this time of year when the “Wanderlust” is rife, the op- 
portunities for selling Personal Effects Insurance are particu- 
larly good. Among those who need this kind of insurance are 
teachers, campers, and professional men many of whom take 


long vacation trips. 


The home office of the New Brunswick is well equipped to 
help you with the advertising and handling of Personal Effects 
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MAY STOP TEXAS RATE WAR 


Some of the outside fire companies in 
Texas are reported to be ready to at- 
tempt to circumvent the new commission 
rules by starting a rate war. To offset 
this a move may be made to introduce 
in the coming session in June of the 
Texas state legislature a bill to give the 
Texas State Insurance Board definite 
power to fix specific rates or to prevent 
any rate being lowered or increased 
without the consent of the commission. 
This, it was argued by fire insurance in- 
terests last week before Governor Dan 
Moody, would insure stable fire rates 
and prevent outside companies starting 
disastrous competition. 





INSURANCE AD TO MEET 


A meeting of fire company advertising 
men has been called for Friday next to 
be held in the Drug and Chemical Club 
in New York, The purpose of the meet- 
ing is to make preliminary plans for the 
fire group sessions at Cleveland. Some 
of the members who attended the recent 
meet at Chattanooga will be present and 
summarize matters which may help in 
plans for the Cleveland meet. 


STANDARD 


INSURANCE COMPANY 
OF NEW YORK 


Head Office: 
J. A. KELSEY,President 


80 John Street, New York 


G. Z. DAY, Vice-Pres. and Secy. 


Statement December 31, 1928 


CAPITAL 

PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 
TOTAL ASSETS 


1,259,672.50 

276,930.00 
2,067,114.70 
4,603,717.20 





To Seek Control Of 
The Sanborn Map Co. 


NATIONAL BOARD TAKES ACTION 





Votes to Authorize Special Committee 
to Take Whatever Steps Are Need- 
ed to Buy Stock 





The National Board of Fire Under- 
writers took active steps at the annual 
meeting last Thursday at the Hotel Roo- 
sevelt to negotiate to acquire control 
of the Sanborn Map Co. Ralph B. Ives, 
president of the Aetna (Fire) and chair- 
man of the board’s special committee 
on maps, presented a report on the situ- 
ation and requested that the committee 
be authorized to take whatever steps 
were necessary to secure stock control 
of the map company. This authoriza- 
tion was granted by the board. 

Mr. Ives said that $2,000,000 might be 
required to purchase the amount of stock 
needed to bring control of the San- 
born Map Co. under the National Board 
and to pay other expenses connected 
with this operation. If control is se- 
cured the stock will be placed in 4 
voting trust and held either by a new 
holding company to be formed or hy the 
National Board Building Corporation, 
which already has broad powers. It !S 
also planned to place six or nine mem- 
bers of the National Board on the boar 
of directors of the Sanborn May Co. 
in groups of three in successive years. 





STUYVESANT GENERAL AGENTS 


The Stuyvesant has apointed Wake- 
field, Morley & Co. of Hartford, a8 
Connecticut general agents. This agen 


cy is one of the most important i the 
state and has been established for many 
years. 
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National Board Approves Plan 
For Centralized Loss Control 
To Form the Fire Companies’ Adjustment Bureau to Handle Losses of 
$1,000 or More; Companies to Retain Certain Privileges; Aim 


Is to Curb Over Payment of Losses by Incompetent 
or Biased Adjusters 


The National Board of Fire Under- 
writers at its annual meeting last week 
approved the plan put forward by the 
committee on adjustments through its 
chairman, Paul L. Haid, president of the 
America Fore Companies, for a central- 
ized control of adjustments. The plan 
provides for the formation of the Fire 
Companies’ Adjustment Bureau, to have 
control over all fire and windstorm 
losses where two or more companies of 
the National Board are interested for 
the same assured on the same property 
and the aggregate loss is estimated to be 
$1,000 or more. 

Essentially the same plan was pre- 
sented at the 1928 meeting of the Na- 
tional Board by Mr. Haid, but was not 
approved because many of the compa- 
nies were not prepared then to make 
such important changes in their loss ad- 
justment practices. 

“We reaffirm our conviction,” said Mr. 
Haid, “that it is the best interest of fire 
Insurance to set up a central control of 
the adjustment machinery in this coun- 
try under the sponsorship of the Na- 
tional Board of Fire Underwriters, and 
by agreement upon such rules, regula- 
tions and procedure in connection with 
the adjustment and payment of losses as 
may be desirable and in the interest of 
all concerned. 


Complains of Soft Adjustments 


“Loss adjustment conditions through- 
out the country, more especially, in cer- 
tain localities, have occupied a large part 
of your committee’s interest. Investiga- 
tions have disclosed numerous instances 
of incompetency and of lax methods in 
both company organizations and by inde- 
pendent adjusters. Evidences of greater 
Pressure, on the part of producers, for 
soft adjustments, and the insistence that 
losses be referred to specific adjusters 
noted for their laxity, have come to our 
attention. Discussion with prominent ad- 
justers throughout the country by mem- 
ers of your committee, particularly by 
your chairman, emphasize the necessity 


for more rigid control over this most 
Important function of . our members. 
Surely, the annual dispensing of nearly 
half a billion dollars by the members of 
this bo rd, is a matter of vital concern 
to you all, as are also the expenses in- 
curred ‘n our loss adjustments. 
Correction of many of the existing 
Practices must come from within our 
company membership rather than from 
outside sources. We owe it to the pub- 
lic, to our stockholders, and to the busi- 
ness of fire insurance to correct these 
Practic : 
tt Cons‘ructive action, progressive and 
gl \ scope and practical in opera- 
an : though entailing some degree 
Individual sacrifice, now becomes nec- 
— 'o put into effect a comprehensive 
> handling our loss adjustments ; 
of - * concerted action on the part 
bri z ‘ational Board membership will 
mg about the desired results. 
a committee therefore makes the 
fie ne recommendation, bespeaking 
on Ppt viaby de consideration, 
peor Tal ved, your hearty and sym- 


co-operation.” 
Text of Recommendations 


Ps bur au shall be organized, known as 
M <a ompanies’ Adjustment Bureau ; 
rarshe —_ without capital stock, or- 
‘an. be Service and not profit; its 
tis ob ry to comprise all the comna- 
ine ae the National Board of 
jurj it erwriters; to operate under the 

Sdiction of the Committee on Adjust- 
Ments of the 
ag authority to an executive com- 

fe or a board of directors, to be 


National Board, which may - 


selected from the membership of the 
committee on adjustments. 

The purposes of the Fire Companies’ 
Adjustment Bureau shall be: 

A. To promote greater efficiency and 
to develop correct practices in the ad- 
justment of losses under fire and wind- 
storm insurance policies. 

B. To acquire and disseminate infor- 
mation to its members and to its staff 
relative to the causes of losses, the ad- 
justment of unusual losses, the handling 
of salvages, the interpretation of con- 





PAUL L. HAID 


tracts and other matters pertinent to loss 
adjustments. 

C. To co-operate with the committee 
on incendiarism and arson, and to utilize 
the services of the special arson inves- 
tigators and the loss records of the Ac- 
tuarial Bureau. 

To take the fullest advantage of 
the services of the salvage corps of the 
various cities, and of the Underwriters 
Salvage Company. 

E. To give to member companies the 
benefit of experiences arising in various 
territories as to moral hazard conditions 
and information which generally will aid 
them in the underwriting of their busi- 
ness, and to make more accurate the fire 
records of the Actuarial Bureau of the 
National Board. 

F. To secure accurate data on trade 
conditions throughout the country and 
to publish such information to its ad- 
justment staff, to train and educate ad- 
justers not only in the technical han- 
dling of fire adjustments but in the in- 
terests of the relations of stock fire in- 
surance to the public. The ultimate ob- 
ject of this bureau is to have every 
feature arising out of fire and wind- 
storm losses which are referred to it by 
companies handled by salaried represen- 
tatives under its control. 


To Take Over Existing Adjustment 
Bureaus 


The bureau shall, with the assent of 
their boards of directors and stockhold- 
ers, take over, as expediency and sound 
business judgment dictate, the existing 
company-owned adjustment bureaus and 
their present personnel, and shall oper- 
ate such organizations as branches under 
rules to be hereafter prescribed. When 
a branch has enlarged its personnel and 
reached a satisfactory state of efficiency, 
the bureau will then apply the automatic 
reference of losses to that branch. 

It is expected that a start will be 
made with one or two of the company- 
owned bureaus, the acauisition of other 
bureaus to proceed until the entire coun- 
try is covered adequately by branches 


of the bureau. Existing company ad- 
justment organizations will be contracted 
or expanded, mergers will be made and 
conflicting bureaus will be consolidated 
according to territorial requirements. 

The various branches of the bureau 
will as soon as possible equip themelves 
with facilities for handling all classes of 
allied fire lines. 

It is recommended that existing com- 
pany-owned bureaus liquidate their stock 
holdings and transfer to the Fire Com- 
panies’ Adjustment Bureau their physic- 
al property, at a price to be agreed upon 
after an appraisal. For the purpose of 
creating a fund to acquire such property 
and to provide the branches with work- 
ing capital, and to meet the general ex- 
penses of the bureau, an assessment shall 
be levied upon member companies on the 
same basis as is levied for the National 
Board of Fire Underwriters. 

Services to Be Billed at Cost 

The services of the bureau shall be 
billed to member companies at cost, as 
nearly as is possible to determine. All 
moneys received for services rendered 
in excess of out-go in any calendar year 
shall be refunded to member companies 
of the bureau for services in the propor- 
tion of their aggregate payments to the 
bureau in that calendar year. Each 
branch shall be considered a separate 
unit. 

The Fire Companies’ Adjustment Bu- 
reau will be a controlling organization, 
each branch being supervised and man- 
aged by a local manager, with all details 
of loss adjustment accounting, etc., han- 
dled for the companies by the branch 
in the particular territory where losses 
occur. 

The committee on adjustments, with 
the concurrence of the executive com- 
mittee of the National Board of Fire 
Underwriters, either through itself, or its 
executive committee, or a board of di- 
rectors, shall appoint the general man- 
ager of the Fire Companies’ Adjustment 
Bureau, and through him, the managers 
of the several bureaus or branches who 
shall be responsible to the general man- 
ager of the bureau and to the committee 
on adjustments. 

In the development of its staff, the 
able independent adjusters throughout 
the country will be given an opportunity 
to become affiliated with the bureau. 

It is expected that the committee on 
adjustments, or the general manager of 
the bureau, will employ at its headquar- 
ters and branch offices attorneys and ac- 
countants on a salaried basis to co-oper- 
ate with the various-branch office adjust- 
ers. They may also employ such sala- 
ried representatives and clerical help as 
may be necessary. 

Adjusters of the Fire Companies’ Ad- 
justment Bureau and its branches must 
be salaried employes either on a month- 
ly or a per diem basis, at the discretion 
af the management. 

Assignment of Losses 

All fire and wind-storm losses of all 
companies, members of the National 
Board, will automatically be handled by 
the Fire Companies’ Adjustment Bureau 
where two or more companies are inter- 
ested for the same assured on the same 
property and the aggregate loss is esti- 
mated to be $1,000 or more, or where 
the total amount of insurance for the 
same assured on the same property is 
$50,000 or more. 

Any company may have its own sala- 
ried representative, or fieldman, or ad- 
juster, act in the adjustment of losses, 
or, any company not having a salaried 
representative available, may assign an 
independent adiuster on a loss. The 
companies wishing to take such action 
must notify the territorial branch of the 
bureau within forty-eight hours after re- 
ceipt of notice of loss. 

Where there is a question of liability 
arising under policies, complete facts will 
be submitted to the interested companies 
either through the manager of the terri- 
torial branch, or, in important cases, 
through the general manager of the bu- 
reau, either of whom, if necessary, will 
call g meeting of the interested compa- 
nies to determine the action to be takn 
on a specific loss or losses. 


Companies Speak For 
And Against Loss Plan 


HAID DEFENDS PROPOSITION 





Firemen’s and Corroon & Reynolds Op- 
pose Present Scheme; North Amer- 
ica Approves With Reservations 





Following the presentation to the Na- 
tional Board of the Fire Underwriters 
at the annual meeting last week of the 
report of the committee on adjustments, 
Paul L. Haid, chairman, there was a 
discussion of about an hour, some of 
the companies’ representatives explaining 
how they would vote and why. Among 
those speaking in endorsement of or ex- 
planation of the report were Mr. Haid, 
Cecil F. Shallcross and President Remak, 
of the Insurance Co. of the State of 
Pennsylvania. 

Those who qualified their approval or 
opposed the plan were John O. Platt, 
vice-president of the Insurance Co. of 
North America; Archibald Kemp, sec- 
retary of the Firemen’s of Newark, and 
William J. Reynolds, of Corroon & Reyn- 
olds, Inc. 

Paul L. Haid, president of the America 
Fore Companies and chairman of the 
adjustments committee, said in part: 

“It seems to me that this most impor- 
tant subject, while eventually it has won 
the concurrence of the majority of com- 
panies for its main plan, is of too much 
outstanding importance to permit going 
to a vote without some further explana- 
tion of the ultimate objects to be at- 
tained. While it is well known to most 
every man in this room that adjustments 
on certain losses are largely assigned by 
producers, either agents or brokers, it 
is also known that the companies’ organi- 
zation spend a large part of the time of 
their best men in actually soliciting loss- 
es from their own membership. The au- 
tomatic assignment of losses to compa- 
nies’ bureau branches properly equipped 
to handle them will do away with that 
feature. 

Where Automatic Control Has Helped 

“Those of you most interested in ad- 
justments will recgll that in several lo- 
calities of this country the automatic as- 
signment of losses has been a vital factor 
in reducing the loss ratio on the classes 
of risk where soft and easy adjustments 
were producing for us an unnecessarily 
high loss ratio. In Massachusetts last 
year the field men’s club, the chamber of 
commerce and the mayor of a certain 
city petitioned the General Adjustment 
Bureau to establish an office in that city. 
They asked all companies represented 
there to assign losses through the bureau 
only and to withhold payment of losses 
for ninety days. Within six months’ 
time, because the situation had so 
changed, we had a request to allow fur- 


. ther latitude on the smaller losses. 


“In New York City there are certain 
classes of losses sometimes handled and 
adjusted before the companies know any- 
thing about them. They are automatical- 
ly handled. These losses have shown a 
decided percentage decrease. 

Change in Cook County 


“In Cook County we have ‘seen the 
situation develop from almost demoraliz- 
ation to the present high state of effi- 
ciency because of relinquishment by the 
companies of losses through the chan- 
nel of automatic assignment. In Cook 
County the proofs of loss go through the- 
bureau for a further check. That was 
a life-saving situation. 

“In the history of our business there 
has never been a logical determined ef- 
fort on the part of companies to: train 
men in the handling:of loss adjustments. 
Underwriters have had years of training 
in order that they may accurately judge 
the proper size of a line before commit- 
ting their companies, but upon only too 
many occasions have losses of a large 
size been given to adjusters about’ whose 
competency and experience we are as 
much in the dark as are the small boys 
who push off a dock their new playmate 
indifferent to and unacquainted with the 
fact whether he will sink or swim. The 
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training of men is the most important 
part of the job we have to do in adjust- 
ing fire losses. Not only is it important 
that those losses be satisfactorily adjust- 
ed to all parties concerned, but this, of 
course, has a direct bearing upon our 
public relations.” 


North America Reservations 

John O. Platt, vice-president, Insur- 
ance Co. of North America: 

“We hope to support this movement 
and think we can, but so far as we are 
concerned we desire to make it very 
plain that we will use this or any other 
agency in the settlement of our losses 
only as it seems wise and expedient to 
do so. We have some misgivings about 
creating a monopoly which this would 
be if successful. Monopolies can become 
bureaucratic, and bureaucracy is not a 
thing to be desired in settlement of 
losses. 

“In the handling of questionable or 
crooked claims we think the plan is a 
perfectly splendid thing. The whole 
movement is fine except for the tendency 
to which I referred. Therefore, we de- 
sire to make it clear that we shall feel 
entirely free to decide for ourselves, if 
we so desire, all questions of liability or 
expediency as to how losses shall be 
settled in which we have an interest.” 


Firemen’s Opposes Plan 
Archibald Kemp, secretary, Firemen’s: 
“As I understand this is to be a cen- 

tralized body to control loss adjustments 
and assignments all over the country. I 
shall have to vote against this. We are 
not prepared to agree that anybody out- 
side of our directors and our officials 
have the privilege of deciding how assets 
of our companies, of our stockholders, 
can be used.” 

William J. Reynolds, Corroon & Reyn- 
olds: 

“We shall vote with the reservation 
that we will not consent to the automatic 
control of the losses of the companies 
under our management and control, but 
we shall endeavor as far as possible to 
co-operate with the work of the National 
Board in this direction.” 

Cecil F. Shallcross, U. S. manager of 
the North British &, Mercantile, gave 
an interesting talk about the General 
Adjustment Bureau and its effective work 
as he has seen the organization in opera- 
tion from the start. He thought the plan 
of the Haid committee would bring about 
much needed changes in the loss situa- 
tion. Gustavus T. Remak, Jr., president 
of the Insurance Co. of the State of 
Pennsylvania, formerly a lawyer, praised 
the committee’s report. He declared that 
a miracle could not be expected to be 
accomplished over night. He thought 
there was plenty of latitude in the plans 
for companies, no matter what their 
point of view, so that none of them 
would be forced to have their losses ad- 
justed in a manner that was arbitrary 
or against what they felt to be their 
best interests. 





30 YEARS WITH NORTH BRITISH 


A. R. Thommasson, assistant mana- 
ger of the North British & Mercantile, 
was guest of honor at a dinner given 
him by his friends last Friday evening 
at the Elks Club in Newark to celebrate 
his completion of thirty years with the 
company. Forty-eight officers, depart- 
ment heads, underwriters and others in 
the organization were present. Wirt 
Leake of Dallas, state agent of the fleet 
in Texas, was toastmaster. Assistant 
Manager Charles E. Case presented to 
Mr. Thommasson on behalf of his 
friends a handsome wrist watch, and 
Secretary Allen Talmage presented him 
with a fine pen and pencil set, a gift 
from Dexter Bros. & Wheeler, general 
agents at Dallas, Tex. 





REGULAR DIVIDEND DECLARED 

The board of directors of the Im- 
porters & Exporters last week declared 
the regular quarterly dividend of $1 a 
share, payable June 1 to stockholders of 
record May 18. 


James Wyper Elected 
Nat’! Board President 


BERESFORD VICE - PRESIDENT 


Wilfred Kurth Treasurer and Sumner 
Ballard Secretary; New Executive 
Committee Members 








James Wyper, vice-president of the 
Hartford, who has been in fire insurance 
in this country for more than forty 
years, was last week unanimously elect- 
ed president of the National Board of 
Fire Underwriters, succeeding George G. 
Bulkley, president of the Springfield Fire 
& Marine. Under President Bulkley 
Mr. Wyper was vice-president of the 
National Board. The election of Presi- 
dent Wyper took place early in the af- 
ternoon session last Thursday at the 
Hotel Roosevelt. After making a gra- 
cious speech of acceptance, he presided 
during the balance of the meeting. 

Percival Beresford, United States man- 
ager of the Phoenix Assurance and for 
the last year chairman of the executive 
committee of the National Board, was 
elected vice-president of the board. Wil- 
fred Kurth, president of the Home. was 
elected treasurer and Sumner Ballard, 
president of the International, was again 
re-elected secretary. 


Executive Committee Changes 

Five officials were elected members of 
the executive committee to renlace five 
whose terms had exnired. The newly 
elected members are: Paul L. Haid, pres- 
ident of the America Fore Companies; 
Edward Milligan, president of the Phoe- 
nix of Hartford; F. W. Koeckert, United 
States manager of the Commercial 
Union; W. H. Koop. president of the 
Great American, and C. W. Higley, pres- 
ident of the Hanover. 

Like retiring President Bulklev. Presi- 
dent Wyper represents a New England 
fire insurance company. In addition to 
being vice-president of the Hartford 


Fire, he holds similar positions with the 
Hartford Accident & Indemnity and the 
Hartford Live Stock Co. 

Mr. Wyper is a Scotchman by birth. 
He was born in Dumfries, Scotland, in 
1864, was educated in the public and 
high schools of. Liverpool and for a 
time was employed in the hardware bus- 
iness in New Zealand. He entered the 
New York office of the London & Lan- 
cashire in April, 1888, and filled, at vari- 
ous times, all positions in the underwrit- 
ing department up to chief clerk. 

In January, 1896, Mr. Wyper was ap- 
pointed special agent in New York state 
and entered the service of the Union of 
London as special agent for large cities 
in the West in April of 1897. He was 
appointed agency manager for the West- 
ern department of the Hall & Henshaw 
companies in April, 1899, and a year and 
a half later became secretary of the 
Orient Insurance Co. On the removal 
of the underwriting department of the 
London & Lancashire to Hartford in 
December, 1905, Mr. Wyper was appoint- 
ed agency secretary of that company. 
In August, 1906, he was transferred to 
the Pacific Coast as manager for both 
the London & Lancashire and the Ori- 
ent. He was elected a vice-president 
of the Hartford Fire in 1913. 

In the National Board of Fire Under- 
writers Mr. Wyper has served as chair- 
man of the Actuarial Bureau, Adjust- 
ment and Laws Committees, and for the 
past two years has been vice-president 
of the organization. He served the 
Eastern Union as its president in 1925, 
and is now chairman of the committee 
on rates and rating methods of the East- 
ern Underwriters’ Association. He is 
also vice-president of the Hartford Ac- 
cident & Indemnity, Citizens Insurance 
Co. of Missouri, Hartford General 
Agency Company, Inc., and Hartford 
Live Stock Insurance Co., and a direc- 
tor of the Underwriters Laboratories, 
Inc., Underwriters Salvage Co. and Na- 
tional Board of Fire Underwriters 
Building Corporation. 








Mortgages, Inheritance 


Life or Money values. 


and railway securities. 


financial resources. 





Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to fill them 


BE it for personal or business protection, or for home and 
family, with settlement of the proceeds by lump sum or by 
instalment or income payments. Annuity contracts in various 
forms. Total Disability and Double Indemnity issued. 


Special policies covering Partnership Agreements, Funds to 
guarantee a College Education, to provide Bequests, to cover 
Taxes and Estate Shrinkage,—thus 
making certain the carrying out of almost any program involving 


Group insurance has been issued since 1924. The Company 
now issues Wholesale and Salary Deduction insurance to which 
was added in 1928 Group Accident and Sickness insurance, and 
Group Accident and Dismemberment insurance. 

Investments are of high quality, carefully distributed as to 
farm and city mortgage loans, public utilities, government bonds 


Dividend payments are at the highest scale in the Company's 
history. There has been a general reduction in annual cost to 
policyholders during the past seven years, while in the same 
period the Company has doubled its outstanding insurance and 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175; Other Liabilities, $9,669,748 
Total Assets, $496,171,707 





LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
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National Board Offers 
Services to Hospitals 


TO NAME SPECIAL COMMITTEE 





Aims to Prevent Another Accident Like 
Cleveland Disaster; Hospitals Will 
Co-operate 





The National Board of Fire Under- 
writers offered last week at its annual 
meeting its services and facilities to the 
hospitals of the nation in order to re- 
duce the chances of another such catas- 
trophe like the Cleveland Clinic explo- 
sion, which destroyed more than 125 
lives. The board adopted a resolution 
to appoint a committee to co-operate 
with other committees and inspection 
bureaus in offering the services of engi- 
neering forces to the leading hospitals 
and hospital associations in the country. 

More than 8,000 hospitals are associ- 
ated with the leading organizations and 
their splendid and humane work is often 
handicapped by explosion and fire haz- 
ards which are interwoven with the 
highly developed scientific instruments 
and apparatus used in the leading insti- 
tutions Cecil F. Shallcross, United 
States manager of the North British & 
Mercantile, said in offering the resolu- 
tion to extend assistance. 

The special committee of the National 
Board will be appointed within a few 
days by President James Wyper. The 
resolution, which was adopted unani- 
mously, follows: 

Text of the Resolution 


“Resolved, that the National Board of 
Fire Underwriters at its annual meeting 
assembled in New York this May 23, 
1929, does hereby extend sincere sym- 
pathy to all those who have suffered 
or who may have lost relatives and 
friends by the appalling disaster at the 
Cleveland Clinic, and, through the me- 
dium of a special committee (to be ap- 
pointed by the president and to co-oper- 
ate with the Committee on Fire Pre- 
vention and Engineering Standards of 
the National Board of Fire Underwrtt- 
ers, with Underwriters’ Laboratories and 
with inspection bureaus in the various 
states) does hereby freely offer to all 
hospitals throughout the country its serv- 
ices and its engineering force to aid 
trustees and other hospital officials in 
developing plans for the saving of life 
and property from fire, explosion and 
other such hazards. 

“Particularly are those services ex 
tended to the American Hospital Asso- 
ciation, the Catholic Hospital Associa- 
tion, the United States and Canada, the 
American Protestant Hospital Associa 
tion, the American Medical Association 
and the American College of Surgeons, 
each of which organizations is cordial- 
ly invited to appoint a committee from 
the membership of which a representa 
tive committee may be selected for gen 
eral co-operation with the Nationa 
Board of Fire Underwriters in the hw 
mane and highly important work re 
ferred to.” 





FORM NEW LOCAL BOARD 





Thirty-fourth Agents’ Organization !n 
Pennsylvania Is Started In Brad- 
ford County 
Local fire and casualty agents have 
formed the Bradford County Associatio! 
of Insurance Agents at a meeting he 
in Sayre, Pa. This is to be an active 
branch of the state and national bodies, 
with co-extensive membership, working 
for the good of the business in ceneral 

and the local producers in particular. 

Following are the officers: president 
Charles M. Bender, Towanda; vice-prest 
dent,  H. H. Mercereau, Sayre; secre 
tary-treasurer, Lyman Shaw, Athens 
Executive committee: J. E. Umopleby 
Sayre; Lyman Shaw, Athens; E. S. Lind- 
ley, Canton. ‘Committee on credit: Le 
Rockwell, Towanda, and J. I. Morley; 
Athens. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL a Presi IN KAY, Vice-President and ‘freasurer 
. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President © ARCHIBALD KEMP, 2d Vice-President ‘ 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 
SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33 $19,562,549.89  $13,500,000.00 $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V. Pres’t y H. HASSINGER, ey by a r. BOOEESS, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pree’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06  $ 2,834,467.72  $ 1,000,000.00  $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS % eee ts, ae t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSI INGER, Vice- Pres’t WELLS b ett. Yee Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRAN KLIN FIRE INS. CO. 
OF PITTSBURGH, P 


$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000. 00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. oie eS T. DAGEET, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE. INSURANCE CO. 


PITTSBURGH, P. 


$ 4,837,239.59  $ 2,492,228.84 $ 1,000,000. 00 $ 1,345,010.75 = $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, ewe 
JOHN KAY, V.-Pres’t A. H. HASSINGER, Vee ane *-. maa V.-Pres’t ARCHIBALD KEMP, 2d V.-Pre. 


CONCORDIA F FIRE E INSURANCE Co. 
$ 5,859,804.52  $ 2,486,092.08 "$1 1,000,060.00 $ 1,873,712.44  $ 2,873,712.44 





CHARLES L. JACKMAN, Poti NEAL BASSETT, — 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. aie Pi TB BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres' 


CAPITAL FIRE E INSURANCE Co. 
$ 666,598.88 $ 196.08 $ ; "300,000.00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. — ROWE, President Ss. BURTON, Vice-Pres’t 
E. J. INEGAN, ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-Pres’ t 


ORGANIZED 1874 


semrcininilimmsicny eh INSURANCE CO. 
F NE oO N. Y. 
$15,452,308.70 $10,173.698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 

WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street _ 
Chicago, Illinois Toronto, Canada San Francisco, California 

ae MASSIE & RENWICK, Limited, W. W. & E.G. POTTER, Managers 





JAMES SMITH FRED. W. SULLIVAN 











Page 22 





THE EASTERN 








UNDERWRITER 


Mav 31, 1929 











Companies to Extend 
Newspaper Campaign 
TO USE 





$300,000 THIS YEAR 





National Board Public Relations Com- 
mittee Says Educational Advertis- 
ing Is Successful 





The committee on public relations of 
the National Board of Fire Under- 
writers, convinced of the successful re- 
sults of the experimental newspaper 
advertising campaigns conducted in five 
states during the last year, plans to ex- 
pend $300,000 on newspaper advertising 
this year, in addition to the $150,000 re- 
quired for the general purposes of the 
Board’s public relations department. At 
the same time the large mailing list of 
“Safeguarding America Against Fire” 
will be reduced considerably, and this 
publication, instead of appearing month- 
ly, will come out either ‘three or six 
times a year. 

F. D. Layton, president of the Na- 
tional Fire of Hartford, and chairman of 
the public relations committee, in pre- 
senting his report at the annual meet- 
ing of the National Board last week, 
described the results of the newspaper 
campaign as follows: 

Benefit to Public and Companies 


“Last year, believing that the pub- 
lic as well as the companies would bene- 
fit by a newspaper educational program, 
you authorized us to undertake such ac- 
tivity in a modest way to determine 
whether we were justified in continuing 
or extending such a program. By this 
course we hoped to determine whether 
the public, being better informed about 
our real value to the economic life of 
the nation, would be more inclined to 
co-operate in our ,creditable everyday 
work, 

“If the effectualness of our public 
service work is to continue and to in- 
crease, we need the wholehearted sup- 
port of the public in our efforts to en- 
courage the betterment of the physical 
conditions of propertv, the improvement 
of fire-fighting facilities, and the cur- 
tailment of property destruction by ar- 
son and carelessness, as well as in the 
many other activities of stock fire in- 
surance. This work, which helps to 
conserve our national wealth and tends 
to reduce the average rate charged for 
fire insurance, redounds to the public 
benefit; hence we conclude that we are 
justified in spending money within rea- 
sonable bounds to seek the co-operation 
of the public. 

“Our advertising campaign was not 
designed to help sell insurance but 
rather to transform an apathetic atti- 
tude on the part of the public into one 
which is more co-operative and con- 
structive and which will ultimately aid 
us in better serving the public. The 
stock fire insurance industry performs 
such a valuable service in stabilizing 
credit and commerce, asa bulwark 
against disaster, as a constructive force 
for the preservation of life and prop- 
erty by advocating the reduction of the 
fire waste, and as pioneers in and shap- 
ers of standards for building construc- 
tion and the various devices used by the 
public in innumerable ways in our daily 
life, that we conceive it to-be our duty 
to make clear to the public that an in- 
different attitude toward the work we 
are doing penalizes them in a definite 
way. We are trying to remove this 
penalty and, by improving our own 
standing with the public, to create a 
spirit of co-operation which will redound 
to the benefit not merely of our busi- 
ness but of the public as well. 

Reaction of Press Favorable 

“The five states in which the test 
newspaper advertising program was con- 
ducted, Missouri, Ohio, . Pennsylvania, 
Alabama, and Massachusetts, constitute 
a group giving a wide range of different 
public attitudes and of greatly varying 
conditions under which to test such an 
educational program. The campaign, 
which began in the first week of Octo- 





ber, 1928, and continued through the 
middle of April, 1929, cost approximate- 
$125,000. No direct response from the 
public was anticipated, but the attitude 
of the press, which is the best indicator 
of public sentiment we have today, in 
the opinion of your committee, gives 
clear evidence of the effectualness of 
the campaign and demonstrates to us 
the value of this medium in telling the 
public the things it should know about 
the fire insurance business. 

“In our advertising presentation to 
the public we confined our expressions 
to fundamental facts which would fit 
one territory quite as well as another. 
Likewise, we avoided statements of a 
controversial character in the belief that 
a fair and accurate exposition of the 
salient points of our business was the 
right course to pursue. 

“For the next year we recommend 
that the campaign be continued with 
conservative expansion in _ territory 
where, in the opinion of your commit- 
tee, the greatest benefits will be secured 
for all concerned. It is the unanimous 
recommendation of your committee on 
public relations that $300,000 be author- 
ized for our newspaper advertising pro- 
gram during the ensuing fiscal year. 
With the $150,000 required for the gen- 
eral purposes of the public relations de- 
partment, this makes our total appro- 
priation $450,000. 

Other Work of Committee 

“Other activities of the committee 
during the past year) have been of im- 
portance, and we feel that very satisfac- 
tory results have come from this work, 
which in general consisted of fire pre- 
vention activity, the publication of 
posters, interesting pamphlets, policy 
stickers, motion picture films, and va- 
rious other methods of reaching cer- 
tain classes of the public. 

“In addition to reaching the public 
through newspaper advertising, we are 
preaching the sound economics of fire 
prevention and fire protection through 
the medium of public speakers and by 


furnishing treatises and other data on 
these subjects to those who desire them. 
Our activities along these lines, how- 
ever, are invariably under the recog- 
nized auspices of the National Board, 
and such publications as we issue bear 
the imprint of the National Board as 
to sponsorship, although where such 
data are reprinted from other sources, 
due credit is given. In all this work 
we have observed the consistent policy 
of issuing only such utterances as were 
sound, constructive and calculated to in- 
spire better teamwork in minimizing 
the fire waste and tending toward ‘re- 
duction in insurance cost, in which great 
public service the business of fire in- 
surance solicits the co-operation of the 
general public. 
Local Agents’ Advertising Copy 

“We have also supplied local agents 
with advertising copy service, and the 
number using this service has increased 
from 175 to more than 1,000. During 
the past year 10,388 advertisements of 
local agents using our service appeared 
in the newspapers and were paid for 
by. the local agents themselves, which 
advertising, combined with that of local 
agents employing their own copy or 
copy supplied to them by individual 
companies, comprises an important part 
of the newspaper space used by the 
stock fire insurance business. This at- 
titude of the local agents reflects a co- 
operative and constructive viewpoint on 
their part which we are glad to encour- 
age, for while their advertisements have 
been primarily for the purpose of busi- 
ness production they have been ever 
ready to join with us in recognizing the 
value of educating the people in re- 
spect of our public service work. Nat- 
urally we shall be pleased to continue 
to give them such assistance as our fa- 
cilities afford in this connection. 

“From this report we believe you wili 
agree that there has been an extensive 
development of our public relations 
work during the past year and that we 
are reaching a larger portion of the 














Chanin Building 


CARL SCHREINER 


Chairman Executive Committee 





Cc. E. Albright 
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public and doing it more effectually than 
heretofore. We are encouraged with 
the results and are gratified with the 


support which has been accorded us by 


our membership in enabling us to pro- 
mote their best interests and advance 
the position of stock fire insurance with 
our own people as well as in the minds 
of the public whom we serve. This co- 
operation has enabled us to develop a 
better conception of the constructive at- 
titude which we consistently maintain 
toward other business and community 
life, and also to emphasize the service 
which we are anxious to give in an 
increasing way and can give to greater 
advantage if all concerned lend us their 
support and assistance.” 





IRVIN BLDG. CORNERSTONE 





Laid by J. W. Cochran in Philadelphia; 
To House Fire Association Group 
Companies 
In a ceremony devoid of frills, Presi- 
dent J. W. Cochran of the Fire Asso- 
ciation last Saturday laid the corner- 
stone of the new Irvin Building, a me- 
morial to his predecessor in office, which 
will house the four companies of the 
Fire Association group in Philadelphia. 
Officers of the company, members of 
the board of direcfors, department heads 
and as many employes as could gather 
in narrow Walnut street without tieing 

up traffic attended the ceremony. 

Laid in the cornerstone were records 
to show the future generations how the 
Fire Association did business in the long 
ago and how it does business today. 
Lists of the directors and the employes 
of the four companies were also sealed 
in the cornerstone. 

The Irvin Building will be seventeen 
stories high and will be the tallest build- 
ing in the insurance center of Philadel- 
phia. While the steel framework of the 
building has already been erected and 
the workmen are now putting up the 
marble front, the building is not ex- 
pected to be ready for occupancy before 
the first of the year. 





STORM LOSSES $50,000,000 





U. S. Weather Bureau Issues Statistics 
On Tornadoes and Windstorms; 
June Month of Most Storms 
Tornadoes and windstorms that swept 
over this country last year took the 
lives of nearly 2,000 and caused a prop- 
erty damage of approximately $50,000,- 
000, according to a preliminary report 
received by the Travelers Fire from the 
United States Weather Bureau for 1928 
In 188 tornadoes, 79 lives were lost, while 
in 180 windstorms during the year, the 

fatality toll was 1,860. 

The greatest number of both disturb- 
ances occurred in June, when there was 
a total of 60 tornadoes and 40 wind- 
storms. Eight months of the year had 
as many or more tornadoes than March, 
usually regarded the windy month of the 
year, and in each of four months there 
also were more windstorms than during 
March. 

The reports on tornadoes for the first 
four months of this year show an In- 
crease in number over the same period 
last year. As against thirty tornadoes 
in the first four months of 1928, incom- 
plete reports for the same period this 
year indicate that there were about 
fifty. Deaths have increased also from 
fifteen last year to around 160 ‘or the 
corresponding period this year. 





GLOBE UNDERWRITERS COS. 

The Globe Underwriters Exchange 
Inc., recently formed internationa! ho d- 
ing company and investment trust, has 
acquired seven direct writing cor 1pamies 
in this country and Europe and is nego 
tidting for several more. Paine, \Vebber 
& Co. have handled the stock o/‘crings 
for the exchange. The insurance com- 
panies controlled include the following: 
Southern Home of Charleston, 5. \ 
Savannah Fire of Savannah, G2.; ee 
public Fire of Texas; Iduna General 0 
Berlin, Germany; Iduna Life, and 4 
unnamed Scandinavian company. 
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Vanished! 


“There we were in Caleutta—our 
trunk lost—most of our clothes 
gone! It looked as though we 
would have to cut short our trip 
and use a large part of our funds 
to replace our wardrobe. Then I 
remembered the Personal Effects 
policy our insurance man had sold 
us before we started on the trip. 
There—right in Caleutta—I found 
a Fidelity-Phenix representative 
who settled the claim on the spot!” 


A Fidelity-Phenix All Risks Per- 
sonal Effects floater will give your 
clients who are going abroad, the 
world wide protection and service 
which only a large insurance or- 
ganization can provide. 


FIDELIT Y-PHENIX 
FIRE INSURANCE, COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


nteen ERNEST STURM, Chairman of the Board 
i PAUL L.HAID, President. 
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CASH CAPITAL, 
TEN MILLION DOLLARS 
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Arson Committee 
Makes Fine Progress 


SECURE 319 CONVICTIONS 


Ten More States Pass Model Arson 
Law; Educating Police Forces on 
What Is Evidence of Arson 


In addition to the work of securing 
numerous arrests and convictions on ar- 
son charges, one of the principal ac- 
complishments of the committee on ar- 
son and incendiarism of the National 
Board of Fire Underwriters is to edu- 
cate state and local police and fire mar- 
shal departments to a realization of the 
importance of prosecuting arson cases 


vigorously, C. V. Meserole, chairman of - 


the committee, said in his report to the 
annual meeting of the board last Thurs- 
day. The committee has likewise been 
working hard and _ successfully: toward 
strengthening state laws defining arson, 
and during the last year ten more state 
legislatures passed the provisions of the 
model arson law. 

At the present time the arson com- 
mittee maintains an investigating force 
of sixty men, operating from the New 
York, Chicago and San Francisco offices. 
The work of these men is supplemented 
by that of police forces and fire mar- 
shal departments. During the last twelve 
months ending April 30, there were 699 
arrests, 319 convictions and 181 acquit- 
tals on arson charges. 

Mr. Meserole in his report said in 
part: 

“During the past twelve years, local 
authorities with whom we co-operated in 
the investigation of the ten thousand 
fires mentioned above, have caused the 
arrest of 4,260 individuals who were 
charged with some degree of arson, and 
in these specific cases, 2,038 convictions 
were obtained. 

Instruction of Police and Fire Officials 

“The association of our special agents 
with constituted police authorities in the 
investigation of arson and kindred crimes 
and the preparation of those cases for 
trial, has resulted in a broader under- 
standing on the part of public officials 
of what constitutes admissible evidence; 
and the authorities are now more alert 
and better able to handle such cases suc- 
cessfully on their own initiative. 

“During the past year special agents 
have lectured to police schools, fire 
chiefs’ associations, state police depart- 
ments, associations of arson squads and 
other organizations on arson and the 
laws of arson. This work is one of the 
most important functions of this com- 
mittee. 

“We have received the whole-hearted 
co-operation of company adjusters and 
have endeavored to have those connect- 
ed with adjustments, i. e., special agents, 
local agents and adjusters, realize that 
the speedy and ofttimes over-payment of 
questionable losses are but a bid for 
further incendiarism and that they are 
not necessary to stimulate underwriting. 
In this feature of our work we bespeak 
the co-operation of our members. 

“We have fostered the organization of 
special arson squads within the police 
or fire marshals’ departments in the lar- 
ger cities and towns to the end that 
cases of arson may be properly inves- 
tigated by the locai police and fire au- 
thorities without the necessity of call- 
ing on us for help, believing that 
through their work they will become in- 
creasingly efficient in the investigation 
of arson fires. Since the last annual re- 
port two hundred and thirteen addition- 
al squads have been organized. Fire 
marshals report that these squads are 
operating efficiently and that many cases 
have been made by them before the ar- 
rival of a special investigator from the 
fire marshal’s department.” 





ENGLISH ASSOCIATION MEETS 
The English Corporation of Insurance 
Agents held its annual meeting in Lon- 


don recently, electing W. A. R. Osborn 
president. 


Fire Losses in 1928 
Were Reduced in Cities 


PER CAPITA RATIO LOWERED 


National Board Says Foreign Countries 
Have Developed Care Beyond That 
Existing in United States 


Of the decrease in the nation’s fire 
loss in 1928 a large part is attributable 
to lower city losses, Hart Darlington, 
chairman of the committee on statistics 
and origin of fires, reported at the an- 
nual meeting last week of the National 
Board of Fire Underwriters. The re- 
port shows an average per capita loss 
of $2.70 for the 445 contributing cities 
as against $2.82 for 406 municipalities in 
1927, a decline of 4.26%; whereas, the 
per capita loss of the whole country 
fell only 2%, from $4.01 to $3.93. 

“In referring to per capita loss fig- 
ures of cities, it must be borne in mind,” 
stated the committee, “that they repre- 
sent, in many cases, merely the esti- 
mates of the chiefs of fire departments, 
and are not in all instances authentic. 
There are too many diverse elements in- 
volved in the determination to permit 
of accuracy. 

“No formula has been devised for 
showing the ratio between the insurable 
values and the property loss by fire; and 
until we can make that comparison, no 
true ratio is possible. We are there- 
fore compelled, despite its fallacies, to 
employ a per capita comparison as the 
best basis available. 

“The wide margin between the total 
fire losses in this country and those of 
other lands cannot be attributed solely 
to the difference in burnable values. In 
foreign countries a public consciousness, 
a sense of responsibility, and legal pen- 
alties have developed care and fore- 
thought beyond anything which has 
been created in the minds of the people 
of this country. We recite as an inter- 
esting item the record of cities in sever- 
al foreign countries: 
London, England 
Edinburgh, Scotland ... 
Bordeaux, France wo 
Stuttgart, Germany ; i 
Osaka, Japan é i 


.51 per capita 
42 “ “ 





C. & R. NEW CHICAGO OFFICE 


Corroon & Reynolds, Inc., will open 
a Cook County office in Chicago on June 
1 under the supervision of R. R. Chap- 
man as Cook County manager. He has 
been resident general agent at Chicago. 
This new office will be located on the 
thirteenth floor of the Insurance Ex- 
change annex. Mr. Chapman was for- 
merly assistant general agent of the 
Western department of the North Brit- 
ish & Mercantile fleet and has been 
with Corroon & Reynolds, Inc., for about 
a year. Charles W. Ade, chief examiner 
in the Western department at the home 
office in New York City, is being trans- 
ferred to Chicago to become chief clerk 
in the Cook County department. Thom- 
as J. Flynn, brokerage and service man- 
ager in Chicago, will continue in that 
capacity. 





QUALIFICATION BILL FAILS 

W. H. McPherson, of Buffalo, report- 
ing last week to the annual convention 
at Syracuse of the New York State 
Association of Local Agents on agency 
qualifications, said that Insurance Su- 
perintendent Albert Conway had told 
Frank L. Gardner early this year that 
the matter of agency qualifications was 
none of his (Conway’s) concern and that 
it was up to the fire companies to pass 
upon those they would appoint as their 
representatives. Despite this setback, ef- 
forts were made to put an agency quali- 
fication bill through the New York legis- 
lature, but as it was not introduced un- 


til the closing days of the 1929 session, © 


nothing was accomplished. However, 
the agents’ committee will take this 
question up again next year with the 
New York State Insurance Department. 








Agents serving a 
discriminating clientele may 
rely upon 
NORWICH UNION 
financial strength and 
experience acquired through 
more than a century of 
successful world-wide 
operations. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. | 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 


In NORWICH UNION there is strength 
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CORROON & REYNOLDS FLEET 
EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION 


DECEMBER 31ST, 1928, STATEMENTS 


AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK LONG ISLAND FIRE INSURANCE COMPANY 
Assets Liabilities Capital *Net Resources Assets Liabilities Capital *Net Resources 
$10,099,162.29 $3,394,266.51 $2,000,000.00 6,704,895.78 $408,657.14 $42,532.38 $200,000.00 $366,124.76 
MERCHANTS es a ee FIRE INSURANCE COMPANY 
BRONX FIRE INSURANCE COMPANY OF THE CITY OF NEW YORK ‘ARK, N. J. (Chartered 1849) 
$4,889,591.12 $755,197.32 $1,000,000.00 $4,134,393.80 $5,774,475.31 $1, Sor 847.16 $1,000,000.00 $4,482,628.15 
BROOKLYN FIRE INSURANCE COMPANY NEW YORK pn rcalte teeters es COMPANY , 
$5,762,813.80 $1,293,331.77 $1,000,000.00 $4,469,482.03 $2,922,000.19 $927,051.01 $1,000,000.00 $1,994,949.18 
GLOBE INSURANCE COMPANY OF AMERICA REPUBLIC FIRE INSURANCE COMPANY 
PITTSBURGH, PA. (Incorporated 1862) PITTSBURGH, PA. (Incorporated 1871) 
$2,258,430.77 $813,552.56 $512,000.00 $1,444,878.21 $4,076,176.31 $1,040,535.31 $1,000,000.00 $3,035,641.00 
SYLVANIA INSURANCE COMPANY 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK PHILADELPHIA, PA. 
$5,034,363.88 $2,255,641.18 $1,000,000.00 $2,778,722.70 $5,327,783.03 $758,805.07 $1,500,000.00 $4,568,977.96 
*Net R es, being aggreg of Capital, Net Surplus and Voluntary Reserves. 





CLASSES OF INSURANCE WRITTEN 


FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND OCCUPANCY, PROFITS, 
LEASEHOLD AND GENERAL MERCHANDISE FLOATERS. 


CORROON 4 REYNOLDS 


INCORPORATED 
92 WILLIAM STREET . MANAGER NEW YORK CITY, N. Y- 
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Conducting Survey Of 
Fire Hazards in N. Y. C. 


TO GO ON THROUGH SUMMER 





National Board Committee Recommends 
Limitation of Expenses For Fire 
Patrol Maintenance 
The engineering staff of the New York 
office of the National Board of Fire Un- 
derwriters is well started on a survey 
of the fire protection facilities and struc- 
tural conditions in New York City and 
it is expected that this work will con- 
tinue through the summer, B. M. Culver, 
chairman of the committee on fire pre- 
vention and engineering standards, re- 
ported at the annual meeting last Thurs- 

day of the National Board. 


Of the cities reported on during the 
year, improvements in features of fire 
protection have taken place since the 
previous report, in Portland, Me., Dur- 
ham, Wilmington and Greensboro, N. C., 
Johnstown, Pa., Springfield, Mo., White 
Plains, N. Y., Anderson, Ind., Spring- 
field, Ohio, Stockton, Calif., New Or- 
leans, La., and St. Louis, Mo. 

Fire hose coupling standardization is 
still making good headway. The work 
has been inaugurated in Kentucky and 
legislation requiring standardization has 
been passed in Maryland and South Car- 
olina and is under consideration in three 
other states. Of the states in which the 
work had begun previously Texas led 
the way in 1928 with 151 cities and 
towns standardized; Washington, New 
Hampshire and Kansas also made good 
progress. During 1928, conversion of 
couplings was accomplished. in 458 cities 
and towns, making a total of 3,165 cities 
thus standardized since the movement 
began in the spring of 1920. 


Fire Patrols and Salvage Corps 

“Your committee continues to exercise 
a general supervision and direction over 
the fire patrols and salvage corps main- 
tained by the fire insurance companies 
for the benefit not alone of National 
Board members, but of all companies 
contributing to the support of the re- 
spective patrols,” said Mr. Culver. “Our 
experience has shown that this contact 
has effected a monetary saving and, in 
some instances, increased efficiency. 

“We have heretofore definitely record- 
ed our opposition to an assessment in 
excess of 2% of the premium income of 
a city for the support of any patrol, and 
in several instances have recently rec- 
ommended that salvage corps service on 
the part of insurance patrols be limited 
to closely built-up areas in which the 
more important properties are located. 
In practically all cities our corps co-op- 
erate with the fire departments, but we 
believe that that co-operation should be 
reciprocated to the extent that the fire 
department will perform salvage work 
as a part of its regular duties—our con- 
tention being that insurance companies 
should not bear the cost of a service 
_of this character any more than they 
should pay for fire department opera- 
tions or for the water used to extinguish 
fires. A number of cities have recog- 
nized this viewpoint and established sal- 
vage corps within their fire departments, 
while others carry covers and salvage 
equipment on fire department apparatus. 
We shall urge the acceptance of this 
viewpoint in all cities where the type 
of buildings and property values war- 
rant.” 








NEW BRUNSWICK DIVIDEND 

The directors of the New Brunswick 
Fire of the Home of New York group, 
recently declared a semi-annual divi- 
dend of 75 cents a share- payable July 
1 to stockholders of record June 15. This 
is an increase of 15 cents over the last 
semi-annual dividend. At this .same 
meeting of the directors Charles L. Ty- 
ner resigned as president and Wilfred 
Kurth was elected to succeed him. 


ACTUARIAL BUREAU REPORTS 





For the First Four Months of 1929 Re- 
ports Received Show 27% Increase; 
Figures On Losses 
The actuarial bureau committee of the 
National Board of Fire Underwriters re- 
ported at the annual meeting last week 
on the property loss by fire in the 
United States since 1919 as reported by 
members of the bureau on adjuster’s loss 


statements. Following are the figures 

for both: 
Year Reports Received 
Le See PCE ee 013 
fe CB 705,088 
Le DRS asa 812,357 
GFE. canwiaeeaee 1,022,670 
POES eee eae 903,140 
SR 949,887 
O25 Sect caasan sc 929,913 
SOB ssh-cmar cca 1,028,990 
MOE occa seeaieess 970,270 
2 SE EAP Ae 894,592 





*Decrease. +Estimated. 

There was a decrease of 7.8% in the 
number of loss reports filed with the bu- 
reau during the year 1928, as compared 
with the number received during the 
year 1927. The first four months of 
1929 show an increase of 27.5% in num- 
ber of reports over the corresponding 
period ef the previous year. 





WINS STECHER CUP 





Hoboken Fire Department Awarded 
Prize For Best Fire Record in 
Hudson County 
The Stecher Cup, emblematic of the 
best fire record made each year by the 
Hudson County, N. J., community and 
which was won last year by the Hobo- 
ken Fire Department, was formally pre- 
sented to Chief John J. Gilday last week 
at the weekly luncheon of the Kiwanis 
Club in Hoboken. The cup was origi- 
nally donated by Gilbert E. Stecher, 
chairman of the fire prevention com- 
mittee of the Hudson County Safety 
Council. It was won in 1927 by Jersey 
City and in 1926 by Bayonne. In order 


. to gain permanent possession it must be 


won three times in succession. 

J. H. Baker, the newly elected presi- 
dent of the Safety Council, made the 
formal presentation. Mr. Stecher, who 
is recognized as one of the foremost ex- 
perts on fire prevention, gave a short 
address on fire prevention. The Ho- 
boken fire department showed a de- 
crease of 427% in fire losses for 1928 
while in 1927 there was only a decrease 


of 154%. 





ACCOUNTANTS MEET 


The Insurance Accountants Associa- 
tion met in New York last week and 
listened to a talk by T. Y. Ramsdell of 
the Factory Insurance Association upon 
its accounting methods. Mr. Ramsdell 
called attention to the fact that the 

I. A. would welcome suggestions 
from members tending toward simplifi- 
cation of the work for members and the 
association as well. Mr. Scott of the 
New York Underwriters and Mr. Miller 
of the Continental were appointed a 
committee to report on the subject to 
the association. President W. N. Tit- 
comb of the Insurance Accountants As- 
sociation outlined to the members plans 
for study and active participation on the 
part of members to determine the best 
methods for various phases of insurance 
accounting and to secure uniform meth- 
ods in reporting premiums for assess- 
ments by tariff associations and _ local 
boards. 





GENERAL AGENTS’ SPEAKERS 

Herbert Cobb Stebbins, general agent 
at Denver, Colo., and T. E. Braniff, of 
the T. E. Braniff Co., of Oklahoma City, 
Okla., will be speakers before the annu- 
al convention at Denver on June 4 and 
5 of the Association of Fire Insurance 
General Agents. 





RICHMOND CAPITAL CHANGE 

Directors of the Richmond Insurance 
Co. last week recommended to the stock- 
holders an increase in the capital stock 
from $500,000 to $1,000,000 and a re- 
duction in the par value of the stock 
from $100 a share to $10. Stockholders 
will meet June 27 to act on these pro- 
posals. Subject to the approval of the 
shareholders, $300,000 of the new capital 
will be paid out of surplus and distrib- 
uted as a stock dividend, payable July 








Percentage of 
Increase over 
Previous Years 


Property Loss 


$256,432,319 *9.4 
358,309,342 39.7 
396,324,810 10.6 
405,232,801 2.2 
428,298,226 5.6 
439,249,699 2.5 
447,534,547 1.9 
449,584,001 0.4 
378,347,175 *15.1 

+377,779,653 *0.15 








10 to shareholders of June 29 and the 
other $200,000 of the new capital will 
be offered for subscription to stock- 
holders of record June 28 at par, $10 
a share. The Richmond is one of the 
Crum & Forster companies and has as- 
sets of about $4,000,000 and a surplus 
in excess of $1,500,000. This new financ- 
ing will permit the company to make 
more rapid progress. 





The Seaboard Fire & Marine, Zurich 
Fire and Standard of New York have 
entered Maryland. 


INTELLIGENT 


Great American 
Indemnity Company 


Now Dork 


Fidelity and 
Surety Bonds 


Casualty 
Insurance 





———= 





219TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 4710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave, 
Chicago 


Pacific Department 
N. W. Cor. Sansome and Sacramentto Sts, 
San Francisco, Cal. 











INSURANCE 
HARRY C. FRY, Jr., President 


307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 











INSURANCE STOCKS 


Pes 


FRANK L. BROKAW & C0 


Incorporated 


Frank L. Brokaw Walter f. Nichols 
Howard C. Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
Barclay 2720 














THE HANOVER 


FIRE INSURANCE COMPANY 


Cc. . ly in b 





since 1852 
Charles W. Higley, President 


HOME OFFICE 
Hanover Building 
34 Pine St., 
New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 

















O. J. PRIOR, President 


INCORPORATED 1368 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 





W. M. CROZER, Secretary 

















Royal Exchange Assurance 
THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 


\New Hampshire Corporation) 
CAR & GENERAL INS. CORP., Ltd. 
The First Company Organized to Insure Automobiles 
95 Maiden Lane, New York 


1720 


1891 
1924 


1903 
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THIRD CENTURY OF ACTIVE BUSINESS 
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a OVER A HALF CENTURY IN THE UNITED STATES 
KS U. S. BRANCH 
150 William Street New York City 

C0 John H. Packard, United States Manager 

Everett W. Nourse, Assistant Manager 
— C. D. Sheffe, Assistant Manager 
ORK 














PON every milestone of LONDON ASSURANCE 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. : 





Che Manhattan Hire and Marine Insurance Co. 


150 WILLIAM STREET NEW YORK CITY 
John H. Packard, President 

Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 

Frederick A. Johnston, Secretary C. D. Sheffe, Asst. Secretary 
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TO ———_______ 


WANTED 


Progressive fire insurance company requires Special Agent for Western New 
York. Applicant should be thoroughly versed in intricacies of fire and automo- 
bile business, energetic and unquestionable integrity. Give full history of ex- 
perience, family connections, salary requirements and other information Fire C 





The resolutions adopted by the New The regular policy writing 








York State Association of Local Agents 
at its annual meeting last week at the 
Hotel Syracuse in Syracuse, N. Y., deal- 
ing with principles of the National As- 
sociation, stock company reinsurance, 
qualification for membership, instalment 
premiums and non-policy writing agents 
follow: 

“We reaffirm our allegiance and loy- 
alty to the principles of the National As- 
sociation of Insurance Agents, adopted 
also as a cardinal principle of the Asso- 
ciation as set forth in the so-called 
‘Milwaukee Declaration,’ wherein it is 
provided among other things, that 
members owe their allegiance to those 
companies whose loyalty to those prin- 
ciples is unquestioned. 

“We hold that the test of company 
loyalty does not depend upon its con- 
duct in New York state alone, but that 
it is inconsistent and undesirable, for a 
member of this Association to represent 
any company, when, in the concurrent 
judgment of the National Association 
executive committee, and the board of 
directors of this Association, the prac- 
tice of such company anywhere is in- 
tentionally and continuously in violation 
of those principles. 

“We recommend that the incoming 
administration’s by-laws regarding qual- 
ification for membership as may be 
necessary to carry out the letter and 
spirit of this declaration. 

“We look with disfavor upon and ob- 
ject to the practice of stock companies 
who maintain rules and rates of the 
rating organizations having jurisdiction 
over this territory, maintaining agency 
relations with agents who also represent 
directly or indirectly mutual, co-opera- 
tive, or cut-rate stock companies. We 
protest against the practice of organ- 











“Second. All other classes of produc- 
ers with a minimum 10% differential 
commission in favor of the policy writ- 
ing agent, and congratulate these com- 
panies in having taken such action. 

“We heartily approve the action of 
the board of directors of this Associa- 
tion, in the formation of State Associa- 
tion, Inc., as a new and valuable help 
to our members in the servicing and 
financing of such of their business as 
may be written on the partial payment 
plan, and recommend the use of such 
service by our members.” 


warranting early interview. 


Box 1115 
The Eastern Underwriter 
110 Fulton Street, New York, N. Y. 
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FEATURES AIRCRAFT PHOTOS ] 





First | 





The Hartford Agent has been featur- 
ing pictures of damage done to houses 
by aircraft in the recent issues of the 
magazine. Many actual photographs have 
been reproduced showing that aircraft 
do fall on houses and that there is a 
market for aircraft damage insurance. 


J. Campbell Haywood 


for STATE of CONNECTICUT 
Wide Experience 


Warren, Conn. 


ADJUSTER 


Prompt Service 


Moderate Charges 
Tel. 221-4 Washington 
Cornwall Bridge P. O. 
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ized stock companies continuing the ourt, o 
practice of reinsuring the business of Rice cor 
such companies. : lenses as 
“We sincerely appreciate the action of heretofor 
the American Insurance Co. of Newark, nN vie 
N.°:J., and the Excelsior Insurance Co. hloremen 
of Syracuse, N. Y., in adopting a policy rance 
to Seo the non-policy writing er of \ 
agent evil, by declaring that in the fu- ° relate | 
ay only two classes of producers will N January 15, 1929, the Harding Court Apart- bf the : 
ye recognized: ° . . partment. 
ment Building at Nashville, Tennessee, was damaged | ten 

e ele e ltorneys 
Praise From Up-State by fire to the extent of $108,000. In addition to his ay, at 

: Z entior 

To the Editor of The Eastern Under- property damage insurance the owner carried a rent timp 
writer: I have been looking at the = i p Peeidered 
tomobile edition of The Eastern Under- { ingthy | 
writer and I want to congratulate you policy for $25,500 which will pay him $2,125 pet | Ppeal a: 
on the fine type of articles contained in ’ : siAa : ‘ a8 unan: 
eee Ee eae ce month until his building is again ready for occupancy. oo 
that certainly goes far to raise the busi- Ing at r¢ 
ness of insurance to a higher plane and ltorneys 
enables the agent to become better in- Rent. Rental Value, Use and Occupancy ompanie: 
formed so that he may be in a position id of ipl a Jn view 
to give better service to the public. and other so-called side lines have be- ion, it j 
Albert Dodge, President, come essential lines—vital to the assured ales to 

New York State Association vision } 


of Local Agents, Inc. 





ATTACK TEXAS COMMISSIONS 


Suit has been filed in Texas by the 
Gulf Insurance Co., the Utility Insurance 
Co. and the Commercial Standard, all of 
Dallas, to set aside the recent order of 
the Board of Insurance Commissioners, 
fixing commissions to be paid to local 
agents. These companies are opposed to 
this limitation of commission payments. 





SPEAKS AT CHAMBER MEETING 


Ralph G. Hinkley, of Boston, New Eng- 
land manager for the American of New- 
ark, was the principal speaker at the 
meeting of the Cape Cod Chamber of 
Commerce on Thursday, May 16. The 
theme of his talk was “What to Do Be- 
fore the Adjuster Arrives to Settle Your 
Claim.” 


SAN FRANCISCO 
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NEW YORK 


and profitable to the agent. Ask your 
field man or our nearest departmental 
office for information and cooperation. 


and the OCCIDENTAL INDEMNITY COMPANY 


BOSTON C 


FIRE, AUTOMOBILE and MARINE .--- 


HICAGO 


FIREMAN’S FUND GROUP 


includes FIREMAN’S FUND, HOME FirE & MARINE avd OCCIDENTAL INSURANCE COMPANIES, 


ATLANTA 
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Must Substantiate 
Defenses in Advance 


APPELLATE COURT DECISION 
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Fire Companies Will Not Be Permitted 
to Wait Till Trial to Set Up 
Defense in Actions 





An important decision was rendered 
by the Appellate Division of the Su- 
preme Court of the State of New York, 
First Department, in the case of Solo- 
mon Albert and New York Loan & 
Security Corporation, respondents, 
ayainst the Hamilton Fire, appellant, re- 
lating to defenses set up by insurance 
companies in actions brought under fire 
policies. 

Heretofore insurance companies set- 
fing up various defenses in actions 
brought under fire insurance policies 
could wait until the trial of the actions 
to substantiate the defenses either by 
cross-examination of the assured and his 
witnesses or by offering evidence with 
respect thereto. The Appellate Divi- 
son by its decision in the Albert case 
handed down a rule of law which directs 
insurance companies to substantiate the 
defenses long before the trials in insur- 
ance actions. 

For many years justices at Special 
Terms of the Supreme Court and City 
Court have ruled at variance with each 
other; some directed that certain items 
of defenses be substantiated before the 
tral, others have denied the identical 
items, while some of the justices have 
modified the same items in various re- 
spects. This condition has been preva- 
lnt for years and whenever motions 
have been made relating to the defenses, 
the defendant insurance companies could 
tite just as many Special Term deci- 
sions in their favor in furtherance of 
he contention that they could not be 
ompelled to substantiate their defenses 
ks the plaintiffs-assureds could cite au- 
thorities in support of the applications. 
Companies Ordered to Substantiate 


In the Albert case Mr. Justice Philip 
. McCook, at Special Term of Supreme 
ourt, ordered and directed the insur- 
pice company to substantiate the de- 
tnses as to all of the items which have 
eretofore been in dispute. 
in view of the unsettled condition 
Hlorementioned the attorney for the in- 
‘irance company appealed from the or- 
et of Mr. ‘Justice McCook. to the Ap- 
late Division of the Supreme Court 
Mf the State of New York, First De- 
artment. 
Alex Davis of Goldstein &- Goldstein, 
ltorneys for the respondents, and Leo 
‘vy, attorney for appellant, called the 
tention of the Appellate Division to 
he importance of the decision to be 
tndered on the appeal, and after 
tigthy briefs were submitted and the 
meal argued, the Appellate Division 
a unanimously affirmed in all respects 
te order of Mr. Justice McCook, set- 
Ng at rest the disputed contentions of 
lorneys representing assureds and the 
bMpanies in insurance litigation. 
In view of the importance of this de- 
‘ion, it is of interest to insurance com- 
on to know how far the Appellate 
“sion has gone in directing the appel- 
Ait (and other insurance companies 
ith have agreed to abide by the re- 
i of the decision of the Appellate Di- 
‘ion in this action) to substantiate de- 
ses set forth under the standard 
™ of fire insurance policy. 

Thirteen Directions Affirmed 
The Appellate Division unanimously 
med thirteen directions of the Su- 
te Court that the defendant insur- 
ne company gave details of the al- 
Bed acts of the plaintiff which it set 
as defenses, including the place where 
the time when the plaintiff did these 
gs; if the acts consisted in making 
‘ements, then complete copies if writ- 
, or the substance of such statements 
cra, and to whom on behalf of the 
‘dant they were made.’ 
ch specific information 






















was re- 


quired as to “terms, conditions and stip- 
ulations,” which the defendant claimed 
the plaintiff violated; also in what re- 
spect the plaintiff claims the plaintiff 
“made misrepresentations and false and 
fraudulent statements” in an “examina- 
tion ((of the plaintiff) under oath”; in 
“paper writings purporting to be proofs 
of loss,” with respect to “the character, 
quality, kind, quantity and sound value 
of the property alleged to have been 
damaged and (or) destroyed” and 
“srossly exaggerated the amount of and 
damage to property alleged to have been 
involved in said fire.” 

The court directed the defendant com- 
pany to give full details as to “and 
claimed that the plaintiff “in an exam- 
ination under oath and otherwise” made 
misrepresentations. It directs the de- 
fendant to tell when and where the 
plaintiff “produced false and fraudulent 
books of account, bills, documents and 
vouchers,” as it claims he did, give an 
itemized statement of these records and 
tell in what respect it claims each was 
false and fraudulent. As complete in- 
formation is required concerning an al- 
leged “false financial statement in writ- 
ing,’ in what respects the defendant 
claims the plaintiff’s alleged “financial 
statement” was false, how the plaintiff 
misrepresented his “financial condition” 
and in what “material respects” his 
statement was untrue. 





EMPIRE FIRE OFFICERS 

The Empire Fire, of New York, has 
re-elected Louis Freudenberg chairman 
of the board of directors, and Jerome 
Lewine chairman of the executive com- 
mitee. The following officers were elect- 
ed for the ensuing year: Frederick I. 
Ettlinger, president; William Schaefer, 
vice-presideat; Irving Lee Bloch, secre- 
tary, and G. Foster Smith, treasurer. 





TO HASTEN HOSPITAL SURVEY 

Leon Watson, rating expert of the 
Schedule Rating Office of New Jersey, 
plans a speedy survey of all of the hos- 
pitals and clinics in the state as to the 
storage of X-ray films. This plan has 
been under advisement for some time 
but the recent Cleveland disaster has 
caused the rating office to take imme- 
diate action. 





TENNIS STARS INSURED 

Miss Helen Wills, woman tennis cham- 
pion of the world, and Miss Edith Cross, 
third ranking player in the United 
States, carry personal effects floater pol- 
icies with the Fireman’s Fund to cover 
their personal belongings while they are 
on tour of Europe and while playing at 
the leading tennis tournaments in the 
East this summer and fall. 





BASSETT BOARD CHAIRMAN 


The Milwaukee Mechanics of the 
Firemen’s of Newark group of com- 
panies, recently elected Neal Bassett, 
president of the Firemen’s, as chairman 
of the board. c 
Milwaukee was re-elected president. 
John Kay of Newark is vice-president 
and treasurer and A. H. Hassinger and 
Wells T. Bassett, both of Newark, are 
vice-presidents. R. H. Wieben and 
Ernst Ebert are secretaries and Emil 
Teich, Charles Klenk, Rene Steckel and 
Herbert Boning are assistant secretaries. 





INSURANCE CLUB ELECTION 

The annual meeting of the Insurance 
Club of Atlantic City will be held next 
month when the election of officers will 
take place. The club, which was organ- 
ized in 1924, will be five years old next 
month and has increased in membership 
annually. 





NEW AGENCY 

The Hutson Agency of Westfield, 
N. J., has been incorporated with a capi- 
tal of $25,000, divided into 250 shares at 
$100 each. The new agency will start 
with a paid-in capital of $4,000 paid in 
by Eyare M. Hutson, Coleridge Hutson 
and Simeon H. Smith, all of Westfield. 


Charles H. Yunker of , 





““©his Policy Shall Be “Void aa 


By EDWARD M. BIDDLE, 


Counsel for the Insurance Co. of North America 


Edward M. Biddle, counsel for the In- 
surance Company of North America, 
gave a talk last week before the fire group 
session of the Pennsylvania Insurance 
Federation convention, Allentown, Pa., 
on the legal construction of the section 
of the Pennsylvania Standard Fire In- 
surance Policy beginning with the clause, 
“This entire policy shall be void, unless 
otherwise provided by agreement in 
writing added hereto—(a) if the interest 
of the insured ownership, etc., be other 
than unconditional and sole ownership.” 
Taking up the various conditions of own- 
ership which may affect the validity of a 
fire insurance policy, Mr. Biddle said in 
part: 


The just and reasonable purpose in re- 
quiring the insured to have uncondition- 
al and sole ownership of the property 
insured is to give protection to those 
upon whom the loss insured against 
would inevitably fall but for the insur- 
ance, and to avoid taking risks for those 
whose lack of interest or whose con- 
tingent interest in the property insured 
might tend to encourage carelessness or 
wrongdoing in the use of preservation of 
the property. So, by fair construction 
and intendment, the “unconditional and 
sole ownership” of property for the pur- 
poses of insurance is in those upon 
whom the loss insured against would 
fall as the result of real bona fide rights 
in the property insured. 

An insured’s ownership is sole when 
no one else has any interest in the 
property as owner, and is unconditional 
when the quality of the estate is not 
limited or affected by any condition. 

Property owned subject to a lien does 
not violate the unconditional and sole 
ownership clause, nor does the fact that 
insured’s ownership is only of a life 
estate where he does not hold title and 
his life estate is unconditional. 


Title in Husband or Wife 


A husband is not the sole and uncon- 
ditional owner of property in which his 
wife has a joint interest. It may be 
stated generally that a tenant by the 
entirety is not the sole and uncondition- 
al owner of the property within the 
meaning of the provision of the policy 
under consideration, especially where 
the insured has knowingly represented 
his interest in the property insured. In 
Pennsylvania it has been held that a 
fire insurance policy conditioned for sole 
and unconditional ownership is void 
where the title of the insured is held 
jointly with his wife. 

The estate of a married woman con- 
tinues to be absolute after marriage, al- 
though the husband is entitled to a joint 
occupancy and a contingency by cour- 
tesy. 

Mortgage or Lien as Affecting Title 


A mortgagor is the unconditional and 
sole owner of the mortgaged premises 
within the meaning of the policy. Even 
though property may be subject to a 
purchase money lien in favor of the 
vendor, under a reservation in the deed 
or by virtue of a vendor’s lien law, the 
purchaser being considered sole owner 
of the premises and within the rule ap- 
plicable to a mortgagor within the mean- 
ing of the policy. However, the inter- 
est of a judgment debtor whose prop- 
erty has been sold on execution is not 
unconditional and sole, even though he 
has a right of redemption, that is, the 
policy is void though it may be said that 
during the period of redemption the 
debtor has an insurable interest. 

What has been said relates to realty 
and has no application to personality, as 
the policy provides in regard to the lat- 
ter. as follows: : 

“Unless otherwise provided by agreement in 
writing added hereto, this company shall not be 
liable for loss or damage to any property in- 
sured hereunder while encumbered by a chattel 


mortgage, and during the time of such en- 
cumbrance, this company shall be liable only 
for loss or damage to any other property in- 
sured hereunder.” 

It has been held that such condition 
that the insurance shall not be valid if 
the property be mortgaged does not con- 
travene public policy. 

Title in Vendor or Purchaser 


As to reality, the interest of a pur- 
chaser under an executory contract of 
sale is the sole and unconditional owner- 
ship, within the true meaning of the or- 
dinary clause on that subject in insur- 
ance policies, because the vendor may 
compel the purchaser to pay for the 
property and to suffer any loss that oc- 
curs. To render the interest of the pur- 
chaser sole and unconditional the con- 
tract, of course, must be enforceable. 

Since it is obvious that there can be 
but one sole and unconditional owner of 
the property insured it follows that if 
the vendor of realty is under an obliga- 
tion to convey title upon the payment 
of the purchaser of the purchase price, 
his interest is not equivalent to uncon- 
ditional and sole ownership, although the 
record title is still in his name. The 
wise thing in such case is to procure an 
endorsement to cover both parties as 
their interest may appear. 

However, one whose property is held 
by another under an option to purchase, 
which the holder of the option is not 
bound to accept and may abandon, con- 
tinues as the unconditional and sole 
owner. 

Where the purchase has fully per- 
formed the contract the reasons for 
holding that he is the sole and uncon- 
ditional owner are, of course, even 
stronger than where the contract of sale 
remains to be performed by both par- 
ties. 

As to personality, somewhat different 
rules prevail with respect to the title of 
the vendor and purchaser. A purchaser 
of personal property in possession there- 
of is the unconditional and sole owner, 
though he is indebted to the vendor for 
the purchase price. In the case of a 
conditional sale in which title is reserved 
in the vendor until the purchase price 
has been fully paid, the purchaser is 
usually considered not to be the uncon- 
ditional and sole owner, thus differing 
from the rule in respect to realty, and 
the vendor is considered to be sole 
owner. In the case of real estate, as 
stated, the purchaser would be consid- 
ered the unconditional and sole owner 
on the ground that the contract confers 
upon the vendor the absolute right to 
the purchase price, and imposes upon 
the purchaser the unconditional obliga- 
tion to pay the purchase price, and also 
casts upon him all the risks of loss in- 
cident to the full and complete owner- 
ship of the property, unless otherwise 
specially provided by contract. 


Partnership Property 

A partnership is the sole and uncon- 
ditional owner of lands conveyed to the 
individuals composing the firm and paid 
for with partnership funds, and used in 
the firm business. However, a partner- 
ship is not the sole and unconditiénal 
owner of realty, the title to which is in 
one partner who has contributed merely 
its use to the firm. 


Where One or Several Items of Prop- 
erty Insured Not Owned by 
Insured 
When insurance is contracted upon 
property as a whole it is no answer to 
the unconditional and sole ownership 
provision to say that the insured owned 
a part of it and that the warranty as to 
unconditional and sole ownership invali- 
dated the »olicy only as to the part of 
the property not owned by the insured. 


(Continued on Page 32) 
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E. C. Stokes To Run New 
Church Properties Co. 


INSTALMENT SELLING METHOD 





Executive Vice-President Is Monell 
Sayre, Head of $22,000,000 Church 
Pension Fund (Episcopal) 


E. C. Stokes, who about three 
years ago retired as U. S. manager of 
the Royal Exchange Assurance, and 
who at one time was manager of that 
company at Cairo, Egypt, is manager 
of the Church Properties Fire Insurance 
Corporation, the organization of which 
was noted in The Eastern Underwriter 
last week. The executive vice-president 
is Monell Sayre, head of the Church 
Pension Fund, which has $22,000,000, and 
who is regarded as one of the leading 
authorities in’ the country on pensions. 

The directors of the Church Proper- 
ties Fire Insurance Corporation include 
some of the leading bankers, lawyers 
and philanthropists in the Episcopal 
Church. Their names follow: Stephen 
Baker, Walter C. Baylies, Robert S. 
Brewster, John Nicholas Brown, New- 
comb Carlton, R. Fulton Cutting, Rob- 
ert L. Gerry, George Cabot Lee, J. P. 
Morgan,--- William Fellowes. Morgan, 
Frank L. Polk, Monell Sayre, Samuel 
M. Vauclain, George W. Wickersham 
and Joseph E. Widener. 


Explanatory Letter 





In explaining its operations, the 
Church Properties Fire Insurance Cor- 
poration recently sent out a letter read- 
ing in part as follows: 

“The Church Properties Fire Insur- 
ance Corporation has been incorporated 
in the state of New York by the di- 
rectors whose names appear above, with 
the object of insuring against fire and 
other hazards the parish churches, mis- 
sion churches, chapels, rectories, parish 
houses and all other property owned by 
organizations of the Episcopal Church 
or organizations connected or affiliated 
therewith. The object of the corpora- 
tion is to reduce as low as possible the 
cost of fire insurance to the Episcopal 
Church. The corporation begins busi- 
ness on this date. 

“The corporation will have expert ad- 
vice and the best technical manage- 
ment. It will be a member of the ne- 
cessary fire insurance associations and 
will issue the standard forms of policies 
and will charge the standard rates. 

“The advantages to the parishes and 
other organizations of the Episcopal 
Church of the new corporation will in- 
clude: 

“One: The handling of losses will be 
sympathetic and tactful. The directors, 
whose names you will recognize imn 1e- 
diately, have associated themselves in 
this enterprise because of their interest 
in the Episcopal Church. In time, it is 
to be hoped that the corporation can, 
through its specialized knowledge, co- 
operate so effectually with churches as 
to reduce the fire hazard. This has 
been the history of the similar corpora- 
tion connected with the Church of Eng- 
land: the Ecclesiastic Insurance Office 
of London. 

“Two: Direct selling is an impor- 
tant factor in modern business. So is 
the instalment method of selling, through 
the medium of an acceptance corpora- 
tion. The churchmen who are interest- 
ed in giving to the Episcopal Church a 
fire insurance company for itself wish 
to utilize. these advantages for the 


church. We, therefore, recommend that 
churches, etc., desirous of taking out 
fire insurance from the Church Proper- 
ties Fire Insurance Corporation do so 
on a five year policy (which will save 
one full year of the ordinary premiums) ; 
and also that they will ask a group 
of stockholders who have become asso- 
ciated for that purpose, as individuals, to 
let the parish pay in even amounts every 
three months. This will stabilze the in- 
surance payments of a parish, and will 
only require an initial payment of one- 
twentieth of the five year premium.” 
Mr. Stokes has a large number of 
friends in the insurance business. 





KENTUCKY CASE SETTLED 





Compromise Reached Whereby Some 
Rate Increases Will Be Refunded; 
State Being Rerated 
The Kentucky insurance rate case, 
which has been involved in the state 
and federal courts for three years, has 
been settled. Under the terms of the 
compromise, according to the unofficial 
reports, the fire insurance companies 
will retain the 1214% increase collected 
from April 1, 1927, when the rate be- 

came effective, to April 1, 1928. 

From that date to the date on which 
the compromise will be signed, or a date 
specified in the agreement, the fire in- 
surance companies must refund to the 
policyholders all premiums collected in 
excess of 6%. 

From the date of the compromise, or 
a date named therein, the 6% increase 
will come off cities and towns and 
farm property that have been rerated 
since December 16, 1926, and as fast 
as cities and towns and farm property 
are rerated the 6% increase will cease 
to be effective. If all property has not 
been rerated by December, 1930, the 6% 
increase will cease to be effective and 
the old rate or the rate established by 
the rerating will become _ effective 
throughout the state. 

Since December 16, 1926, approximate- 
ly 275 cities and towns have been re- 
rated, according to records of the De- 
partment of Fire Prevention and Rates. 
It is estimated that under the compro- 
mise approximately $700,000 will be re- 
funded to the policyholders of the state. 





AGENT HEADS LIONS’ CLUB 

T. Garnett Tabb, well known local 
agent of Richmond, Va., has been elected 
president of the Lions’ Club of that city. 
Ben A. Ruffin, a former president of the 
club, is now international president of 
the Lions. He also operates a local 
agency in Richmond. 





AGENTS TO HEAR O’BRIEN 

Harold M. O’Brien, president of the 
Chicago Fire & Marine, will be one of 
the speakers at the convention on June 
4 and 5 at Denver, Colo., of the Asso- 
ciation of Fire Insurance General 
Agents. He will talk on the subject of 
“The General Agency Plan of Opera- 
tion.” 





PENNSYLVANIA CLUBS OUTING 

The Pennsylvania Field Club of Har- 
risburg and the Underwriters Club of 
Philadelphia will hold their joint outing 
at Galen Hill Hotel, Wernerville, Pa., 
on Tuesday, May 28. A bridge contest 
has been arranged for Monday evening, 
May 27, for those who arrive early at 
the hotel. There will be a number of 
valuable prizes to be contested for in ad- 
dition to lucky number awards at this 
outing. 





N. Y. F. & M. Golf Ass’n 

Tournament June 18 
MANY PRIZES TO BE AWARDED 
Suburban Golf Club, at Elizabeth, N. J., 


Scene of Combat; Committee Work- 
ing Up Fine Program 








The New York Fire & Marine In- 
surance Golf Association, which holds 


some of the most popular insurance tour-. 


naments in the metropolitan area, has 
scheduled its spring meet for Tuesday, 
June 18, at the Suburban Golf Club, at 
Elizabeth, N. J. This tournament is open 
to all members of the association and 
their guests. The entrance fee for each 
participant, whether member or guest, is 
$7.50 and is payable in advance to Ed- 
ward Gallagher, 35 Nassau street, New 
York City. A special event on the pro- 
gram is being arranged for guests, for 
which a prize will be given. 


The events on the day’s program are 


scheduled as follows: 

The Championship Cup, presented by 
Wallace Reid, replacing similar cup pre- 
sented by Mr. Reid which was won out- 
right last year by Ernest W. Congdon, 
Jr., eighteen holes medal play, scratch. 
Low gross score. 

Senior Championship Cup, presented 
by A. Duncan Reid, president of the 
Globe Indemnity, open to members who 
are fifty years of age or over. Eighteen 
holes medal play, handicap; low net 
score. 

President’s Cup, presented by Harry 
W. Barley, open to all ages and classes. 
Eighteen holes medal play, handicap; 
lowest net score of day. 

Morning eighteen hole medal play han- 
dicap. Two classes—A and B. Prizes in 
each class for best net and second best 
net score. 

Afternoon eighteen hole best ball four 
ball play handicap. Prizes to be awarded 
to teams making lowest net and second 
lowest net scores. 

A special prize will’ be awarded for 
putting. Conditions for putting contest 
will be announced on day of tournament. 

There will be the usual dinner of the 
association at seven, when there will be 
the presentation of prizes and entertain- 
ment. 

Harry W. Barley is president of the 
association and the other officers are: 
E. Leon Lewis, Jr., vice-president; Ed- 
ward Gallagher, treasurer, and W. T. 
Glenney, secretary. The tournament com- 
mittee consists of E. D. La Tourette, 
Ernest W. Congdon, Jr., Austin B. Cre- 
hore, E. M. Wild, J. F. Honness, War- 
ren T. Stewart, T. C. Moffatt and F. A. 
McCarthy. 


TO TRY FIVE DAY WEEK 


The Aetna Fire group of Hartford is 
putting into effect this summer a five 
day week every other week. This means 
that about 650 employes will have al- 
ternate Saturdays off during the next 
eighteen weeks, half of the staff being 
employed each Saturday. For several 
years lengthened vacations have been 
givn employes of long service, consist- 
ing of three weeks for those working 
twenty years and a month for the quar- 
ter century workers. The annual Aetna 
Fire outing will not be held this year 
because of a general lack of interest in 
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GLENDENING SUCCEEDS SMITH 





Appointed Manager of Philadelphia Of- 
fice of the Home; H. C. Blaetz 
Becomes Assistant Manager 

John Glendening has been appointed 
manager of the Philadelphia branch of 
the Home, succeeding Harold V. Smith, 
who has been elected vice-president of 
the company and who has transferred 
his office to New York. Henry C. Blaetz 
has been appointed assistant manager of 
the Philadelphia office. Special Agent 
Charles Chestnut, of the improved risks 
department of the Home, will be trans- 
ferred from New York to Philadelphia 
to supervise the improved risks and brok- 
erage service departments there. 

Special Agent Howard Lukens, travel- 
ing the Philadelphia suburban ficld for 
the Franklin Fire, is made supervisor of 
the Philadelphia suburban department. 
He is succeeded by Supervisor Russell 
Crock, who, in addition to Philadelphia 
territory, will travel the suburban terri- 
tory. 

Mr. Glendening is at present assistant 
secretary of the Franklin Fire. He was 
born in Philadelphia in 1894 and edu- 
cated in the public school, graduating 
from North East High School in 1910. 
He joined the Franklin the same year. 
He was made assistant manager in 1924 
and assistant secretary in 1928. 

Mr. Blaetz was born in Philadelphia 
in 1897 and was educated in the public 
school. He joined the Philadelphia Un- 
derwriters in 1913, transferring to the 
agency of J. Howard Brown & Co, 
agents of the Home, a year later. He 
resigned to become assistant counter- 
man of the Lumbermen’s. He _ joined 
the Franklin Fire in June, 1923, as spe 
cial agent and was immediately made 
manager of the central office of the 
company. 





FIRST AMERICAN AGENT 


The D. Cliff Stone General Agency, of 
Nashville, Tenn., has assumed ;urisdic- 
tion of the Kentucky and Tennessee tet 
ritory of the First American. [Tereto 


fore the company has been rep’ sented 





in Kentucky by W. P. Swope. of the 
American Eagle, as special agen! 
The Merchants Fire of Denver is cele- 


brating its twenty-fifth anniversary. 
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F fore Chief Justice Edward B. LaFetra, 


ground that the assured had not proven 


a _— 








Assured Wins Case 
Involving Riot Loss 


COURT CONSTRUES 
Question Whether Loss Occurred in 
Building Excepted Under Terms of 
Insurance Contract 


POLICY 








Judgment in favor of the plaintiff has 
been rendered in the City Court of the 
City of New York in the action of Zuck- 
erman & Hoffman, Inc., plaintiff, against 
the Globe & Rutgers, defendant, after a 
second trial of the action under a riot 
and civil commotion policy issued by the 
defendant insurance company. 

The assured, clothing manufacturers, 
had secured from the Globe & Rutgers 
a riot and civil commotion policy cov- 
ering loss on stock “excepting in any 
building occupied in whole or in part 
by the assured.” During the strike in 
1926 the assured had some of its em- 
ployes at work in the apartment in which 
Benjamin Zuckerman, one of the off- 
cers of the plaintiff corporation, resided 
at 851 West 177th street, New York City, 
when the strikers broke into the prem- 
ises and destroyed stock on which work 
was being finished. 

The assured had a sales room and 
factory at 226 West 37th street, New 
York City, but during the strike some 
of the employes of the corporation were 
working in Zuckerman’s apartment, 
which was under a lease by him individu- 
ally, and which was used as a home for 
himself and his family. It also appeared 
from the evidence that the employes of 
the corporation who were working in 
Zuckerman’s apartment had never been 
employed in the corporation’s factory 
downtown but had started to work for 
the corporation at the apartment. 


Company Denied Liability 


The Globe & Rutgers denied liability 
and defended the suit in the City Court 
on the ground that the building in which 
the loss occurred was “occupied in whole 
or in part” by the assured, and that 
therefore the loss was not covered by 
the policy. 

At the first trial, which was had be- 


the court at the end of the plaintiff's 
case directed a verdict for the defendant 
and dismissed the complaint on the 


a cause of action against the insurance 
company, 

_Upon appeal the Appellate Term of the 
Supreme Court unanimously reversed the 
City Court and remanded the action for 
a new trial, holding that “as the plain- 
tiff established a prima facie cause of 


action, it was error to dismiss its com- 
plaint.” 

ane second trial was had before Mr. 
Justice Bernard L. Shientag, at which 
the plainti 


Golde was represented by David 
10 dstein ind Alex Davis, of Goldstein 

avis, attorneys, and the defendant 
Was represented by William C. Robert- 


rp of the firm of Cardozo & Nathan. 
Ounsel for the parties conceded that 
there was 


no question of fact to be de- 


~ by the Jury as the construction of 
Ps Policy in suit was one of law for 
deen Counsel admitted to the court 
a te os v rs the first time the point of 
ade oo ved relative to the construction 
ns uot and civil commotion policy had 

N raise and that there were no au- 
thorities y, 


aring upon it, so that the 
ti took the matter under considera- 
pcidstice Shientag, in rendering the 
in his in favor of the plaintiff, held 
Pe Te te as follows: “Under the 
teens of the Appellate Term, the tes- 
; Bam the retrial being substantially 

. Porat ae on the prior one, judgment 
celia ec in favor of the plaintiff and 
) Peay defendant for the sum of 
compla;, lterest, as demanded in the 
sden' Exception to defendant, who 
wed twenty days’ stay of execution 


and thirt 
y days to m i 
order on notine” ake a case. Submit 


TIME PAYMENT RESULTS 





Large Agency Has Financed Premiums 
Without Cost to Assured; Has Lost 
Little Money 


One of the leading local agents of the 
country has written to his fire and casu- 
alty companies saying, with reference to 
time payments of premiums, that it is 
an old matter with him and that he is 
unable to get either an initial deposit 





or to collect interest on time payments. 
He says his agency seldom, if ever, gets 
spot cash for a policy, so about 95% 
of his premiums are charged. He gives 
figures showing that at the end of 
March, 1929, there were outstanding pre- 
miums due his agency of $12,728, of 
which $4,944 was due on policies written 
during 1928 and the balance on policies 
written during the first quarter of the 
current year. 

This agency has charged to profit and 
loss only small losses incurred through 


Page 31 
extending credit to clients. These loss- 
es follow: 

We drag aes $729 on $192,320 premium 
WSF occecces 463 on 177,128 premium 
a 283 on 127,541 premium 
|? 5 payee eae 189 on 103,024 premium 
1? eee 401 on 100,782 premium 

“Our accounts receivable on April 30, 


1929, were $31,491 and accounts payable 
$22,483, so you will see that a modern 
agency has to have some capital to keep 
invested in accounts receivable.” 





Raymond T. Menard has found the Ohio Farmers a 


highly satisfactory Company, judging 


by this letter to 


E. K. Schultz & Co., general agents for the Company 


in the East. 


OHIO FARMERS INSURANCE CO. 


At FR 
roe 
? bee 


FIRE 


Organized 1848 
Le Roy - - 


AUTOMOBILE 
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H. SAPPERSTEIN ARRESTED 





Charged With Submitting False Loss 
Claims; Counsel Alleges Misuse of 
Tuttle Office 


Herman Sapperstein, an insurance ad- 
juster who last year was tried and ac- 
quitted in the Mirabelli case on charges 
of using the mail to defraud in connec- 
tion with the filing of alleged false fire 
insurance claims, was arrested last week 
in the Federal Court building in New 
York City while waiting outside the 
grand jury room. Arrested with him 
was Francis Fremgen, a policeman. The 
former was held in $25,000 bail and the 
latter in $15,000. The two men are 
charged with attempted mail fraud in 
connection with the filing of claims fol- 
lowing a fire on the premises of Sam- 
uel Eiseman & Co., commission mer- 
chants, on East Thirty-fourth street. 
Claims of $102,000 have been paid by 
the fire companies and a further claim 
of $80,000 is still pending. 

Hugo Wintner, counsel for Sapper- 
stein and a former assistant state dis- 
trict attorney, made charges before 
United States Commissioner Garrett W. 
Cotter that the New York Board of 
Fire Underwriters has used the United 
States Attorney’s office to further its 
own interests in the settlement of claims. 
He said that representatives of the un- 
derwriters have examined witnesses in 
the federal attorney’s offices. United 
States Attorney Charles H. Tuttle has 
denied the accusation that others than 
the federal authorities are allowed to 
question such persons. He said no law- 
yers are permitted to question witness- 
es who are likely to become government 
witnesses. 





SUCCESS FOR COOK COUNTY 

Complete success for the new fire in- 
surance commission rules in Cook County 
seems assured according to Fred J. Sau- 
ter, president of the Chicago Board of 
Underwriters, who spoke before the 
Cook County Fieid Club. Mr. Sauter as- 
serted that both the companies, repre- 
sented by their western managers, and 
the local general agents are behind the 
new rules and that no change is contem- 
plated. They have contributed largely to 
the stabilization of the fire insurance 
business in this territory. 





U. & O. SALES ARGUMENT 

C. L. Nevins, superintendent of the 
Hartford Fire’s special risk department 
in Chicago, gives some helpful pointers 
on selling business interruption insur- 
ance in an article in the latest issue 
of the “Hartford Agent.” Says Mr. Nev- 
ins: “There really is not much to con- 
sider in determining the need for busi- 
ness interruption insurance. The fun- 
damental fact is that the plant earns 
money and if it burns it cannot earn 
money. All right. If the owner will in- 
sure what his plant really is expected 
to earn for a year, then you can assure 
him that he has real protection and can 
collect what he actually loses.” 





INDUSTRIAL FIRE AGENT 
The Industrial Fire of Akron, Ohio, 


of the J. S. Frelinghuysen group, has 
appointed the Great National Under- 
writers of New York, Inc., 55 West 


Forty-second street, as agents for New 
York City. The American Home, a 
member of the same fleet, is represented 
in this agency for automobile lines. 





INSTAL INVESTMENT, SERVICE 

Robert S. Day & Son, Ltd., general 
insurance office of Vancouver and Vic- 
toria, B. C., has established a_ stock 
brokerage and investment banking de- 
partment in its firm under the manage- 
ment of D. G. M. Fraser. 





OPENS INLAND MARINE DEP’T 
The New York branch office of the 
Glens Falls has formed an inland marine 
department in charge of William A. 
Madden, who was formerly with Platt, 
Fuller & Co., marine underwriters. Wil- 
liam -E. Twiss has joined the business 
production department. 


Policy Shall Be Void If— 


(Continued from Page 29) 

It was so stated in a case where the 
policy covered household furniture of 
every description, and the policy was 
held avoided as to all of the furniture 
by reason of the fact that the insured 
did not own a considerable portion of it. 
A recovery on account of the furniture 
actually owned by the insured was de- 
nied. 

So it has been held that a_ policy 
which insured furniture for a gross sum 
was a single and entire contract, and 
avoided as to all of the property by a 
breach of the provision as to sole and 
unconditional ownership as regards parts 
of the property. 

A policy insuring a hop house and cer- 
tain personal property therein, appar- 
ently not for separate amounts, was held 
an entire contract and a breach of the 
warranty as to the house was held to 
avoid the entire risk, notwithstanding 
the fact that the insured was the sole 
owner of the personal property. 

Also a policy for a certain sum cov- 
ering a building and the stock and ma- 
chinery situated in it, described in de- 
tail, and providing that the entire policy 
should be void if the interest of insured 
was other than unconditional and sole 
ownership, was held avoided as to the 
entire property by a breach of this pro- 
vision as to part of the property, the 
theory of the case being that the breach 
of the condition increased the risk on 
the whole property. 

On the other hand, this provision was 
held not to vitiate a policy covering 
the stock and machinery for a certain 
sum and furniture and fixtures for an- 
other sum, where there was among the 
fixtures a single item, a computing scale 
of which the insured was not sole and 
unconditional owner. 

Likewise where the policy insured for 
a lump sum household and kitchen fur- 
niture, beds, wearing apparel, sewing 
machine, etc., it was held that the risk 
as to other articles was not avoided by 
reason of the fact that the insured was 
not the sole and unconditional owner 
of a sewing machine. 





F. & G. FIRE APPOINTMENTS 

Additional appointments made during 
the past weeks by W. V. A. Keeler, New 
Jersey State agent for the Fidelity & 
Guaranty Fire are as follows: Raymond 
L. Brown Agency, Elizabeth; Bayley 
Agency, Hackettstown; Van Houghten 
& Sherwood, Jersey City; Ben Hock- 
stein, Bayonne; Atlantic Mercantile 
Agency, Long Branch; Eisele Realty Co., 
Newark; rig se A. Smith, New Bruns- 
wick ; A. Kuehn, Park Ridge; Harry 
Rothberg, Dk infield; William D. Nolan, 
Somerville, and Clifford C. Nelson, 
Trenton. This brings the total number 
of appointments made for the northern 
section of New Jersey by Mr. Keeler up 
to sixty. 





LYSAGHT WITH LONDON 

James F. Lysaght has joined the met- 
ropolitan department of the London As- 
surance, as uptown representative in 
New York. He is well-known among 
brokers, having been nine years with the 
Hamburg-Bremen, about seventeen years 
with the National Liberty’s local office 
and for the last two years with George 
Leiste, Inc. 





HOLBORN LETTERS 

The Holborn Agency Corporation of 
No. &4 William street, New York, which 
has been sending out a most interesting 
monthly letter relating to foreign insur- 
ance conditions has decided to discon- 
tinue the letter as a monthly feature, but 
will issue letters on foreign subjects if 
anything of particular interest to the fra- 
ternity respecting’ such topics arises. 





SEABOARD F. & M. AGENT 
The Seaboard Fire & Marine of New 
York and the Yorkshire Indemnity have 
appointed Albert B. Liell, Inc., 154 Mon- 
tague street, Brooklyn,-as their agent 
for that borough. 













75th Anniversary 
in the U.S. A. 






The Test 
of time 


OW often you hear it’ said 
—‘‘It’s a long established 
business” and that means 
something real. 






The Northern has stood the test 
of time. For seventy-five years it 
has delat fairly with its agents 
and policyholders and has tried to 
render the maximum of useful in- 
surance service. We do not intend 
to suffer from dry rot. 


It is very gratifying to us that so 
many of our agents have repre- 
sented the Northern for long 
periods of time. In many cases 
present agents are sons or grand- 
sons of former Northern agents. 








The aim of this company is to 
continue to merit this confidence. 


ORTHERN ASSURANCE 
COMPANY LTD. of LONDON 
80 JOHN ST. NEW YORK 


Pacific Coast Dept. 
114 Sansome St., 
San Francisco 






Marine Dept., 
Wm.H.McGee & Co., 


11 S. William St.NY. 
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Financial Changes 
In Fire-Casualty Co’s 


FOUR SUCCESSFUL MERGERS 
Long List of Companies Which Have 
Made Capital Increases Shown by 
J. K. Rice, Jr., & Co. 








J. K. Rice, Jr., & Co., New York City, 
specialists in insurance stocks, have pre- 
pared a list of the mergers and capital 
changes in insurance companies that 
have taken place since the first of this 
year. In these five months a remark- 
able number of such financial changes 
have transpired as seen in the following 
resume : 

Mergers 

American and Bankers Indemnity.—On 
March 15 the American announced the 
acquisition of the Bankers Indemnity of 
Newark. The terms of the consolidation 
call for an exchange of nine shares of 
American stock for every tén shares of 
Bankers Indemnity. 

American Surety and N. Y- Casualty— 
A special stockholders’ meeting will be 
held on June 5 to ratify a proposal to 
merge the New York Casualty and the 
American Surety. The plan is as fol- 
lows: Capital of the American Surety 
wil be increased from $5,000,000 to 
$7,500,000. Stockholders of the Ameri- 
can Surety will be entitled to subscribe 
‘at $75 per share, to 1 share new stock 
for each 4 shares held. N. Y. Casualty 
stockholders will be entitled to subscribe 
at $75, for 1 share of American Surety 
new stock for each 6 shares of N. Y. 
Casualty stock held. In addition, a cash 
dividend of $6 per share will be paid to 
the stockholders of the N. Y. Casualty. 
The N. Y. Casualty will then be ex- 
changed on a basis of 1% shares of 
N. Y. Casualty stock for each share of 
American Surety. Stockholders’ date of 
record is June 10, 1929, and all subscrip- 
tion rights will expire on July 1, 1929. 

Continental, Fidelity-Phenix and Fi- 
delity & Casualty—A special stockhold- 
ers’ meeting of the Fidelity & Casualty 
will be held on June 21, 1929, to ratify 
4 proposal to merge with the America 
Fore Group. The plan is as follows: 
13g shares of Continental and 1% shares 
of Fidelity-Phenix will be exchanged 
for each share of Fidelity & Casualty. 
In addition, a cash dividend of $1.50 will 
be paid to stockholders of the Fidelity 
& Casualty. After the consummation of 
this plan, the capital of the Fidelity- 
Phenix will be $11,800,000 and the capi- 
tal of the Continental $17,200,000, and 
their authorized capitals will be $15,000,- 

and $20,000,000, respectively. 

Firemen’s and Commercial Casualty 

n January 30 the directors of the 

ommercial Casualty accepted a propo- 
al to affiliate with the Firemen’s on an 
exchange basis of 10 shares of Firemen’s 
stock for 9 shares of Commercial Cas- 
walty Stock. This followed a merger of 
the Milwaukee Mechanics with the Fire- 

Mens on thé same basis of exchange, a 
month previous. The paid-in capital of 
the Firemen’s after these two transac- 
tions will be $18,500,000 and the author- 
wed capital $25,000,000. 

Par Value Reductions 

American Alliance—On January 17, in 
Conjunction with the capital increase, the 
pat value of the stock of this company 
Was reduced from $100 to $10. 
geankers & Shippers—On March 21 

€ par value of the stock of,:this com- 
pany was reduced from $100 to $25. 
Rell Fire—On April 11 the par 
vue of the stock of this company was 
reduced from $25 to $5. 
et On April 3 the stockholders 
of thi da plan to reduce the par value 
§ AS company’s stock from $100 to 
q M conjunction with the capital in- 

NS by a stock dividend of 33 1/3%. 
“alge Fire—At a meeting held May 
ml e directors of this company recom- 
to ed a special stockholders’ meeting 
ticab called on a date as early as prac- 

€ to vote on a recommendation to 








Text Of Opinion In 

N. J. Commission Case 
REASONABLENESS IS UPHELD 
E. U. A. Companies Have Reached No 


Decision on Next Step; Dissatisfied 
With Conditions 








The New Jersey commission question 
has been settled as far as the New Jer- 
sey courts are concerned as the Court of 
Errors and Appeals handed down a de- 
cision last week confirming the valid- 
ity of the uniform law. The decision 
was a blow to company officials as they 
were of the firm belief that the courts 
would declare the act unconstitutional. 

The consensus of opinion among 
agents in Essex and Hudson counties is 
to the effect that there are but two 
courses open to the insurance fraternity 
of the state. One is, to take the case 
to the highest court in the country, the 
U. S. Supreme Court, and the other, for 
the agents and company officials of Es- 
sex, Hudson and Camden counties to 
ask the Legislature to repeal the bill. 

The decision was a stunning blow to 
agents in Essex and Hudson counties 
and from what could be learned from 
the various agency offices the decision 
has “simply taken them off their feet.” 
No one could be found in Newark last 
week that would talk for the press or 
express an opinion openly. A meeting 
of the Hudson County Underwriters As- 
sociation will be held next month and 
the subject will then be discussed and 
plans may be mapped out as to what 
would or can be done. 

In New York no decision has been 
reached as to any further steps to be 
taken although this ruling of the court 
has been the subject of conversation 
everywhere. Some persons feel that 
the court passed more upon the reason- 
ableness of the commission paid than 
upon the question whether the present 
law is unconstitutional because it ab- 
rogates freedom of contract. 


E: U. A. Is Aroused 


The commission situation in New Jer- 
sey is going from bad to worse, with 
the companies in the Eastern Under- 
writers Association steadily losing good 
lines to non-association writers. It is 
almost certain that the E. U. A. will 
take some action to protect itself in 
view of the unfavorable decision on the 
commission law. 

The Court of Errors and Appeals did 
not itself hand down a written opinion 
but affirmed that of the Essex County 
Court, so that the latter’s decision be- 
comes the opinion of the court of last 
resort. 

After discussing certain facts present- 
ed, the court takes up the contention of 
violation of the Fourteenth Amendment 
and says: 

“Federal and state laws are in favor 
of the regulation of the business af- 
fairs of persons and corporations which 
affect the public interest, and there are 
Federal and state decisions in almost 
every state in this country upholding the 
constitutionality of such laws, provided 
they are reasonable. Of course, the mere 
statement of the law itself as to the 
reasonableness of its provisions does-not 
make them so, but that is a question 
to be decided sometimes by the court 
and sometimes by a jury. Whether or 
not the business of a fire insurance 








reduce the par value of the stock of this 
company from $100 to $10. 

New Hampshire Fire—On May 20 the 
directors of this company recommended 
that the par value of this company be 
reduced from $100 to $10 in conjunction 
with the capital increase. 

Rossia—On April 22 the stockholders 
of this company approved a plan to re- 
duce the par value of this stock from 
$25 to $10, in conjunction with the cap- 


-ital increase. 


U. S. Casualty—On April 1 the par 
(Continued on Page 38) 


Says Fire Co. Stocks 
Are Not Underpriced 


STANDARD STATISTICS REVIEW 





Survey Shows Gains Made Mostly on 
Profits of Bull Market, Called 
Non-Recurrent Items 





In view of the current popularity of 
fire insurance stocks as channels for fi- 
nancial investment or speculation by the 
public, the analysis issued this week by 
the widely known and highly regarded 
Standard Statistics Co. of New York, in 
which fire company stocks are termed 
as not underpriced at present, will be 
read with great interest. Fire insur- 
ance stocks, judging from surface ap- 
pearances, are on the bargain counter, 
but the Standard Statistics Co. following 
an exhaustive study of the group, con- 
cludes that these shares are not, in 
general, underpriced at this time and 
that there is no basis for considering 
that as a group they afford any real 
speculative possibilities for the near 
term. The survey adds, however, that 
shares of a number of the leading com- 
panies have a considerable degree of in- 
vestment merit for long term holding 
and likewise appear reasonably priced at 
present levels. 

Conclusions relative to the speculative 
appeal of fire insurance stocks, based on 
the survey, are summarized as follows: 

Considered as insurance stocks, these 
shares are quite generously valued at 
present, both because of their poor earn- 
ings from underwriting in recent years 
and in view of the limited possibilities 
of greatly enhanced near term results. 

Considered as investment trust shares 
(which in a sense they most certainly 
are) these issues have also been quite 
thoroughly exploited, for the time being 
at least. 


Sees No Strong Upswing Now 

Measured against a background of 
equities and earnings per share, there 
is nothing to suggest the basis for any 
strong upswing from current levels at 
this time. 

For long term holdings, a considerable 
degree of merit attaches to a number of 
the leading, older established fire insur- 
ance company stocks. We doubt, how- 
ever, that any such spectacular advances 
will be witnessed as in the bank shares, 
believing that the composite forward 
movement will more nearly match, over 
a period of years, that of the better 
industrial shares. 


Under prevailing market conditions, 





company. is affected with a public inter- 
est is not an open question in this state. 
+ * 

“If the regulations prescribed are rea- 
sonable, they are valid. Our statute pro- 
vides that the rates for fire insurance 
‘shall be reasonable.’ Since the commis- 
sions paid to local agents naturally en- 
ter into the cost of such insurance to 
the public, and therefore influence the 
rate which must be charged to the pub- 
lic for such insurance, it is within the 
police power of the state to require that 
the commissions must be_ reasonable, 
otherwise such large commissions might 
be allowed as to impair the financial sta- 
bility of the insurance companies, and 
thus imperil their ability to meet their 
financial obligations to their policy- 
holders. 

“Since 20% is the amount of commis- 
sions paid to its local agents, the effect 
of this legislation is to determine that 
a commission in excess of that rate is 
unreasonable. The presumption is in 
favor of the reasonableness of the law 
until the contrary is made to appear. 

“In the facts or argument there is 
nothing to overcome this presumption, 
and therefore the answers should not 
be stricken out as unlawful deprivation 
of the plaintiff of his property without 
due process of law. 

“The motions in both cases to strike 
out the answers of the defendants will 
be denied.” 


= 


the movement of the insurance shares 
will be, we believe, governed strictly by 
the action of stock prices generally. Like 
the bank stocks, the insurance shares 
are traded in mainly over-the-counter, 
and suffer under the disadvantages of a 
narrow market. For this reason, we ad- 
vise strongly against any attempts at 
short swing speculative operations in 
this group. 

The survey continues: 

“Having to an increased degree placed 
their reserves in common stocks rather 
than in bonds, the fire insurance com- 
panies have in recent years witnessed 
a great mark-up of the values of the 
securities they have held. Their annual 
reports regularly show at the end of 
each year, not the cost value of their 
security holdings, but the market value. 
In other words, their investment hold- 
ings have been marked up in line with 
the appreciation witnessed in the bull 
market. 

“Certain of these stock holdings have 
been sold and, in many cases, large 
profits have been realized over cost 
prices. These profits do not, of course, 
represent actual earnings. They are 
non-recurrent items made possible by a 
bull market. In strict accounting prac- 
tice, such profits become an addition to 
surplus, but form no part of earnings. 
An industrial concern, for examole, 
which sold an old plant at a profit over 
its original cost due to appreciation in 
land values, would not treat the realty 
profit as income, but as a non-recurrent 
item, and an addition to surplus. This, 
in our opinion, should be the practice 
also of the insurance companies.” 


MADE SPECIAL AGENT 








S. R. Dixon Joins American, Newark 
Staff; Will Assist F. D. Blessmeyer 
in Western Pennsylvania 
On June 1, Stephen R. Dixon will 
join the field staff of the American of 
Newark as an additional special agent 
in the western Pennsylvania territory, 
now covered alone by Fred D. Bless- 
meyer. He will have his office with Mr. 

Blessmeyer in Pittsburgh. 

Mr. Dixon comes to the American 
with a comprehensive exnerience as well 
as an excellent record. Upon graduat- 
ing from the Adelphi Academy of 
Brooklyn he entered the employ of the 
Underwriters Association of New York 
State. Four years later he was ap- 
pointed special agent for the Automo- 
bile of Hartford, for which he traveled 
in New England and in Virginia during 
the ensuing four years. He then went 
with the Employers Fire, where he has 
been for the past four years, three of 
which were spent in the Pennsylvania 
field. 





KELLY GOING TO COAST 





Will Have Charge of Pacific Depart- 
ment of Seaboard F. & M. and the 
Yorkshire Indemnity 
Wallace Kelly, branch secretary in 
New York of the Yorkshire since 1921, 
is to be transferred to San Francisco to 
open Pacific Coast headquarters for the 
Seaboard Fire & Marine and the York- 
shire Indemnity. He will remain there 
in charge of the Coast departments of 
these two companies. Admission to 
California, Washington and Oregon for 
these companies is now being sought. 
The Yorkshire is represented on the 
coast by Mr. Kelly’s brother, MeClure 
Kelly, in San Francisco. Wallace Kelly 
was formerly special agent in Louisiana 
and Texas for the Yorkshire and then 
went to Chicago for awhile before com- 
ing to New York. He has made many 
friends here, who while they wish him 
great success on the Coast, will sorely 

miss him in New York. 





The executive committee of the Na- 
tional Association of Insurance Agents 
will hold its mid-summer meeting at 
Cleveland June 28 and 29. At this time 
arrangements for the annual convention 
in Detroit in September will be taken 
up in detail. 
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A Day With Reading, Pa., Agents 


Producers There Quick to React to Instalment Payments of Premiums 
and Merit Rating; Avoid Clashes With Mutuals and Reciprocals; 
Absence of “Ambulance Chasers” Helps Speedy Settlement of 


Claims; Competition Among Offices Keen but Friendly; Clever 


Publicity Stunts Used 


By WALLACE L. CLAPP 


Reading, Pa., the seat of Berks coun- 
ty, has as progressive a colony of in- 
surance agencies as any city of its size 
in the United States. 
are highly competitive there and yet 
most every office makes its quota from 
year to year; the managers are optimis- 
tic; they have comfortable suburban 
homes; they drive good cars. 

In the midst of a busy automobile in- 
surance season at this time, Reading 
producers are taking with a grain of 
salt the innovations recently made ef- 
fective by the casualty companies. For 
one thing, the privilege of instalment 
payments of premiums doesn’t mean 
much to them inasmuch as they have 
usually worked out their own methods 
of arranging such payments with their 
clients. 

Merit Rating Hard to Explain 

There are well defined opinions in 
the town on merit rating, too. A re- 
porter for The Eastern Underwriter 
found this a topic of conversation in 
every office he visited recently. The 
objection to it most frequently heard 
was that it would make liars out of 
people. Usually this opinion was soft- 
ened a bit after talking over the sub- 
ject. The biggest hurdle, it appeared, 
was to get the producers so familiar 
with the salient features of the plan 
that he could explain its advantages to 
a prospect without a hitch. But the 
question was asked: “How can we’ do 
this when every few weeks the compa- 
nies change their minds on how the 

. f és ” 
plan should operate? 

In most agencies the comment heard 
most was that the 10% credit under 
the plan should have been given long 
ago to those having no-accident rec- 
ords. It was also pointed out that the 
detail work would run high if every ac- 
count coming up for renewal had to be 
closely investigated before the merit 
rating plan could become effective on it. 


Selling conditions 


Mutuals and Reciprocals 

An interesting slant on the Reading 
situation is that the mutuals and recip- 
rocals (of which there are nearly a 
dozen) are as keenly interested in merit 
rating as the steck companies in spite 
of the fact: that they usually extend a 
15 to 25% dividend-credit. to their cli- 
ents at the close of a policy year. One 
company, the Federal Indemnity, having 
its home office there, told The Eastern 
Underwriter representative that it 
planned to adopt the plan in addition 
to its year-end 25% dividend which it 
has paid for some few years. 

“Selling automobile insurance will be 
harder under these new wrinkles,” was 
the complaint registered in one agency 
office. The reasoning back of this com- 
plaint is that the more detailed an ex- 
planation to a prospect, the more con- 
fused he gets. One producer told the 
writer how he tried to explain to a 
blacksmith in a nearby village the dif- 
ference between stock and mutual in- 
surance. This prospect could. not be 
won over because ‘he had only one. item 
—cost—fixed in his. mind. Nothing 
could knock it out! And the company 
that sold him his automobile insurance 
for the cheapest amount was the one 
he wanted to give his insurance to. Re- 





spective standings of companies finan- 
cially made no difference to him. 


Reading stock company producers 
play the game squarely when in com- 
petition with mutuals and reciprocals. 
They’re against using belittling argu- 
ments. Their appeal is based on stock 
company strength rather than on recip- 
rocal weakness. They just don’t bring 
the mutual or reciprocal into their sell- 
ing talk if they can possibly help it. 


Rivalry Among: Reciprocals 


The other side of the picture is that 
the reciprocals don’t consider the stock 
companies as their keenest competitors. 
Instead they will say: “It’s so-and-so 
company down the street,” indicating a 
rival in their own field. An amusing 
incident occurred when the writer was 
sitting in one reciprocal office facing 
the window and noticed the business 
car of another reciprocal drive past. 
The mere mention of that company 
shifted the conversation abruptly to a 
long tale of woe as to the intensity of 
the rivalry between the two companies. 

Because there are very few or no 
“ambulance chasing” lawyers in town, 
settlements of claims are made with a 
facility that would be amazing to a 
New Yorker. And since Reading’s traf- 
fice is regulated by a‘ strict “go” and 
“stop” system, the number of automo- 
bile fatalities for the past three years 
have not averaged more than fifteen 
a year. Producers find little sales re- 
sistance because motorists are insur- 
ance-wise. 

Automobile liability and property dam- 
age are the two easiest lines to sell. 
Collision insurance is out of the pic- 
ture, The Eastern Underwriter reporter 
was told, because the rates are too high. 

It requires no home office urgings to 
get Reading agents to sell higher limits. 
They set their mark for $25/50,000 or 
$50/100,000 limits and persist in suggest- 
ing them until their clients are won over. 


Unique Advertising Stunts 


In a city the size of Reading where 
it is easy to meet people, advertising 
does not have to be on the same high 
powered basis as in New York City. It 
does, however, need to carry a distinct 


personal appeal. One of the cleverest 
stunts is to rent out street floor dis- 
play windows. The Federal Indemnity, 
the originator of this idea, gives all its 
clients the opportunity to feature their 
products for an entire month without 
charge in the insurance company’s street 
floor display window. The products fea- 
tured range from groceries to toilet ar- 
ticles and the results from such adver- 
tising are immediate and substantial. 

Direct mail advertising? Yes, there 
is lots of it. A clever slogan noticed 
was “See Lutz for Lots of Insurance,” 
the author of which is Walter Lutz, rep- 
resentative of the American Automobile 
and the Metropolitan Casualty. In five 
years’ time this agent has built up a 
clientele of more than 1,000 car owners 
with an: annual premium income of 
about $65,000. An automobile finance 
company which sub-rents in his office 
is one of his best sources for pros- 
pects. 

Edward J. Deininger, biggest individ- 
ual producer in town, uses the slogan 
“T Sell Service, Not Policies.” And his 
service is known to thousands of Read- 
ing-ites. 

The biggest drawing card for the dis- 
trict office of the Pennsylvania Indem- 
nity Corp., run by A. B. Ebersole, is 
an automobile road map which features 
historical points of interest in various 
middle-Atlantic states. From 2,000 to 
5,000 requests for this book are received 
annually—leads which are usually pro- 
ductive of business. 

Leading Reading Agencies 

The oldest agency in town is the An- 
cona office, representatives of the Insur- 
ance Co. of North America. Daniel. F. 
Ancona has run the business for thirty- 
seven years and his father had it before 
him for nearly thirty. A son, Paul An- 
cona, is now coming up in the ranks. 

Another long established agency is 
Essick & Barr, occupying its own build- 
ing and having 125 sub-agents through- 
out nine counties. This office represents 
the Aetna Casualty & Surety and the 
John Hancock Mutual Life. 

Kurtz & Dowd, agents of the United 
States F. & G., is a ten-year old es- 
tablishment. 

The casualty manager for the Trav- 
elers is R. B. Wandel, who has been in 
Reading for not quite two years. He 
was previously in the company’s Scran- 
ton branch. Mr. Wandel keeps the 
Travelers’ name before the public by ef- 
fective direct mail and newspaper adver- 
tising. 

The head of the Federal Indemnity is 
John D. Eisenbrown, who is a director 
of the Reading Automobile Club and 
chief potentate of the local Shriners. 

These leaders and the companies they 
represent are fully capable of present- 
ing a true picture of casualty insurance 
in its many ramifications to their towns- 
people. They are competitors, to be 
sure, but for the most part friendly 
competitors. They are in. a_ business 
where the public’s protection is the big- 
gest thing at stake and they have not 
yet failed to live up to the highest 
standards of their calling. 











APPLETON & COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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INS. SOCIETY ELECTIONS 





W. D. Winter Again Heads Organization 
As It Becomes Corporation; 
Fifteen Directors 


William D. Winter was re-elected as 
president of the Insurance Socicty of 
New York for its first year as a cor- 
poration at the annual meeting this 
week. He is vice-president of the At- 
lantic Mutual. 

Lyman Candee, vice-president of the 
Globe & Rutgers and George E. Hayes, 
vice-president of the Union Indemnity, 
are vice-presidents. Edward R. Hardy is 
again secretary-treasurer. Under the 
new organization these terms are for 
one year only. 

The directors are: (One Year)-—Rob- 
ert P. Barbour, Hendon Chubb; Eugene 
S. Hord, W. Douglas Owens, Charles R. 
Pitcher; (Two Years)—Ralph H, 
Blanchard, A. R. Hanners, James J, 
Hoey, Frank F. Koehler, Charles E. 
Wickham; (Three Years)—Edmund J. 
Donegan, Clinton V. Meserole, G. Ff. 
Michelbacher, Henry Moir, Harold §. 
Poole. 





HARRIS AND ROSE DINED 


J. Charles Harris of California, most 
loyal grand gander and Henry L. Rose 
of Maryland, grand .custodian of the 
Blue Goose, were the guests of the New 
York City Pond at a dinner given this 
week at the Planters in New York City. 
La Prade, the man from Cook’s, gave 
a travel talk about central Europe. It 
was also announced by W. V. A. Keeler, 
most loyal gander of the New York 
City Pond, who presided, that the an- 
nual meeting of the Pond would be held 
next month at which time the election of 
officers will take place. For the first 
time in the history of the Pond, ladies 
were the guests of the organization. 
Those present were Mrs. J. Charles Har- 
ris, Mrs. W. V. A. Keeler, Mrs. Wallace 
Kelly, Mrs. E. J. Ryan, Mrs. Fred Ack- 
erman and Mrs. Thomas Donaldson. 





BRINK WITH SOUTHERN FIRE 


Persen M. Brink has joined the South- 
ern Fire of New York as assistant sec- 
retary. In 1907-he went with the West- 
chester as a special agent, having charge 
of western New York and northwestefn 
Pennsylvania. In 1911 he was _ trans- 
ferred to the home office and in 192) 
was made assistant secretary. From 19ll 
to 1928 he was continuously in sprink- 
lered risk work, organizing and develop- 
ing the sprinklered risk department and 
supervising its special risk business. For 
the last few months, after the West- 
chester was taken over by Crum 
Forster, he has been with that office. 





PETERSEN JOINS A. F. I. A. 

President Layton of the National Fire 
of Hartford announces that, in accoré 
ance with plans made some months ag0, 
the resignation of V. I. G. Petersen a 
assistant secretary in the marine depart 
ment of the National has been accepte. 
Mr. Petersen will become a member o 
the marine department of the Americal 
Foreign Insurance Association. | 
Petersen has had an extended experience 
in the marine insurance business and last 
fall, with the consent of the National, he 
accepted an assignment to make a trp 
to China and the Far East in the inter 
est of the American Foreign. 





LLOYD’S PAYS TOTAL LOSS 


London Lloyd’s has been saddied with 
another total loss on marine. ‘This time 
the sunken craft was a toy Si: amboas 
by a fourteen year old boy whicii turne 
turtle and sank in the Round Pond 0 
Kensington Gardens of London. Lloyd's 
paid $43 on the loss, less brokerage 1% 
salvage charges. The policy cost 12 
for twelve months with 40 cents ext 
for a policy fee and duty stamp. vdel 
toy vessel was such an excellent mode 
that the boy’s father had insisted upon 
its being insured against the ordinatY 
marine perils incurred while en route 
back and forth over the small pond. 












1929 


—=3) 
5 


zation 


ed as 
ty of 
L cor- 
this 
e At- 


f the 
layes, 
mnity, 
rdy is 
r the 
e for 


-Rob- 
ugene 
les R. 

H. 
Chih 
2s E, 
nd J, 
G. F. 
Id §. 


outh- 

sec- 
Vest- 
harge 
stefn 
rans- 

1920 
1911 
rink- 
elop- 
t and 

For 
Vest- 
n & 


e. 


" 
Fire 
cord- 
- ago, 
“n as 
part- 
pted. 
er ol 
rican 

Mr. 
jence 
1 last 
ul, he 
trip 


nter- 


May 31, 1929 


eee 





ied 
THE EASTERN -—=* 
UNDERWRITER 













Page 35 








= 





ae emnentamente a 











= 


CASUALTY anv SURETY NEWS 




















Bureau Companies Had 
$14,581,153 Gain In 1928 

AUTO P. L. SHOWS SMALL PROFIT 

Burglary Profit Was 16.2%; P. G. 14.4%; 


Total Net Premiums for 46 Carriers 
Totaled $587,582,331 








There was general satisfaction this 
week among casualty executives over the 
improved 1928 results in automobile lia- 
bility and compensation insurance as re- 
vealed by the Casualty Experience Ex- 
hibit of the National Bureau of Casualty 
& Surety Underwriters, compiled annu- 
ally by Marcus Meltzer, bureau statis- 
tician, and based on the experience of 
forty-six stock casualty companies, li- 
censed in New York state and doing a 
country-wide business. 

According to the exhibit, automobile 
public liability, which, for the past two 
years has been shown “in the red” pro- 
duced an underwriting gain last year of 
three-tenths of one per cent. This im- 
provement is attributed to the increases 
in automobile rates and is an indication 
that such increases were justified. In 
1927 the underwriting loss was 3.7% and 
in 1926 it stood at 1.2%, a state of af- 
fairs that was anything but pleasing to 
underwriters who had come to look upon 
automobile public liability as one of the 
most stable lines. The dangerous shoals 
have not altogether been passed, how- 
ever, for the prediction is made that 
1929 may bring forth another underwrit- 
ing loss in this line due to the introduc- 
tion of the merit rating plan and its re- 
quirement of a 10% discount for no- 
accident drivers. 

Compensation Loss Lower 

The year 1928 showed a further re- 
duction in the underwriting loss on 
workmen’s compensation, the drop being 
from $10,500,000 in 1927 to $8,078,904 last 
year. Figured in percentages this was 
a decrease from 7.4 to 5.8. 

_ For the country as a whole the net 
premium volume for all lines was shown 
at $587,582,331 in the exhibit as com- 
pared with $562,872,492 in 1927. Total 
losses and expenses incurred for 1928 
were $573,001,178, producing a net gain 
from underwriting in the aggregate of 
$14,581,153 or 2.5%. Here again execu- 
tives will find occasion for satisfaction 
inasmuch as the 1927 results indicated a 
me underwriting loss of $7,224,821 or 

7/0. 


Lines Most Profitable 


The most profitable lines last year as 
revealed by the exhibit were plate glass, 
burglary, surety, fidelity, automobile 
P. D. und property damage and collision 
other than automobile. 

The profit in the burglary line 
amounted to 16.2% as contrasted with 
15% in 1927 and this favorable result 
Points conclusively to the continued 
healthy trend in crime conditions 
throughout the country. It is anticipated 
that the substantial reduction in rates 
made early this year will bring this 
Profit down to normal. 

_ Plate glass continues as a profitable 
line with a gain of 14.4% but Mr. Metz- 
Ser points out that the radical reduction 
ot rates this year for flat car sizes will 
no doubt bring down the rate of gain in 
1929 more closely to the permissible of 


5% allowed for profit and margin of 
safety on account of changes in the 
prices of glass. 

The profit in the surety lines jumped 
from .9 in 1927 to 11.5 last year, giving 
undisputable evidence of careful selec- 
tion of risks and sound underwriting on 
the part of underwriters. Fidelity also 
had a much healthier year than in 1927 
as the exhibit shows an underwriting 
profit of 5.7% as compared with a loss 
of 2.6% the previous year. 

An encouraging increase was shown in 
the underwriting profit on automobile 
property damage, the percentage for 
1928 being 6.2 as contrasted with 3.3 in 
1927. And automobile collision shows a 
profit, rare in this line, of 1.9%, show- 
ing that the rates are at a proper level. 
There was a loss in 1927 of 14%. The 
accident line made a slight improvement 
on the profit side over 1927, the percent- 
ages being 1.6 last year as compared 
with 1.0 for the previous twelve months. 

Health continues to show an under- 
writing loss, one of the few lines last 
year which did not improve. The loss 
amounted to 6.9%. In 1927 it was 5.9%. 
Another decidedly downward trend was 
noted in engine and machinery which 
line resulted in a loss of 5% last year 
as eet with a profit of 16% in 
1927. 


The year’s figures by classes are: 


Premiums Underwriting 
Class Earned ain 

po See $ 36,139,838 $ 568,420 
THOGE:. . visceoicces 17,399,404 —1,206,706 
Auto Liability .... 136,821,910 458,089 
Liab. (not auto).. 53,616,167 4,649,147 
Workmen’s Comp.. 139,911,961 —8,078,904 
PIS catvecues 35,316,927 2,024,585 
SUB ens one wces 50,731,096 5,840,667 
Plate Glass ...... 12,628,240 1,819,894 
Burglary & Theft. 30,843,829 4,986,493 
Steam Boiler 6,382,108 —78,633 
Eng. & Mach 3,269,750 —164,390 
ee Re 48,303,729 2,976,607 
Auto Collision 10,278,880 198,316 
Other P.D. & Coll. 2,136,123 516,771 
Co ,625,167 —83,856 
Sprinkler ........ 1,058,344 125,517 
Miscellaneous * 118,858 29,136 





$587,582,331 $14,581,153 


--Underwriting Loss. 

The incurred loss ratio by classes, ex- 
clusive of claim expenses, is given as 
follows: 








(BCIMEOO. 65% cndsinvas 4 
eee 59. 
Auto Liability ... 52. 
Other Liability 36.5 
CURE kactwedhaticadec< 63.8 
UNE | adice 40 04-adamncodaoeenees 39.2 
Naess conve cdacdees cannewes 29.1 
PRIGINID.  cosicucccceemscesaess 32.6 
MRE enictvaecened clcwarceks 309 
SHON DOE vcdidoncucteredenas 13.8 
MEMOUIONGS » corded ancwannewdgeue 28.7 
Mate Es Oe csiccacdenndenuwecins 42.9 
Pte COMO «nicgccewesteenwe 49.7 
Cikee F. D @ Cole iets ee 28.2 
CHORE is Satan cccgecececedihaees 48.3 
SPMEE ccs ccwaciueuctocates 36.4 
RRMGCUERCOES  .o vcvactavcuccacte 52.7 
a Mee ee eer 47.4 





TO MOVE TO NEWARK SOON 

The Metropolitan Casualty, a member 
of the Firemen’s of Newark group, is 
expected to move before very long from 
its home offices at 55 Fifth Avenue, New 
York, to Newark where it will be housed 
in the Firemen’s of Newark building. 
The report is that the legal and execu- 
tive departments will go across the 
river while the claim department will be 
moved to the company’s downtown 
branch at 80 John street. 











Michelbacher Blast 
Against Merit Rating 





VAST ROOM FOR IMPROVEMENT 





Disapproves Application of Experience 
Rating in Present Plan; Suggests an 


Analytical Method 





Automobile merit rating in its pres- 
ent form came in for an avalanche of 
criticism by G. F. Michelbacher, vice- 
president, Great American Indemnity, 
when he made the leading talk on this 
controversial subject before the Casualty 
Actuarial Society last week in Hartford. 
Mr. Michelbacher made it clear, how- 
ever, that he was not opposed to the 
principle of merit rating but definitely 
disapproved of the application of ex- 
perience rating in the present plan. He 
said it was absolutely meaningless as a 
reliable indication hazard. His predic- 
tion was that if a sound, well-balanced 
plan is eventually discovered which 
meets the test of practicability, it will 
be some method of refining the classifi- 
cation system so that there will be a 
far greater flexibility and many more 
variations in rates than we have today. 

The casualty actuaries were amused 
when the speaker at the outset of his 
talk likened the introduction of merit 
rating in its present form to the so- 
called “dog discount” for private resi- 
dence burglary insurance of a few years 
ago. Ten per cent credit was allowed 
where a dog was kept on the premises, 
irrespective of the age or type of the 
dog so long as it was one year old. Mr. 
Michelbacher said the “dog discount” 
like merit rating forced general adop- 
tion for competitive reasons with a 
similar favorable reaction from the pub- 
lic and the press. 

“But today, it is difficult to find many 
burglary policies written with the dog 
discount; it is practically a dead let- 
ter,” he added, “and whether the pres- 
ent is a parallel case remains to be 
seen.” 

Weaknesses of Present Plan 

The speaker then proceeded to point 
out in rapid succession the weaknesses 
of the present plan which have caused 
it to be condemned by both agents and 


brokers. He made the following points: 

(1) It is weak competitively. There are ad- 
ditional questions to be answered and new re- 
sponsibilities to be assumed by policyholders. 
And in spite of the statement that incorrect 


(Continued on Page 39) 


New Forgery Bond Is 
Adopted By Surety Ass’n 


CONSOLIDATED IND. STARTED IT 





Much Broader Than Old Form; Brokers 
Like It But Some Companies 
Are Critical 





The Consolidated Indemnity & Insur- 
ance Co. came out early last week with 
a new Purchasers’ and Commercial forg- 
ery bond form and shortly thereafter the 
forgery bond committee of the Surety 
Association held a meeting to decide 
what action they should take on it. The 
result was a prompt decision that the 
new form should be put on the market 
by all member companies of the Asso- 
ciation. It has since been rated by the 
Towner Rating Bureau. 

The new form is considerably broader 
than the one in use up to this time. 
Brokers like it but some company under- 
writers are critical of it. One home of- 
fice man said this week that it was “full 
of dynamite” from an_ underwriting 
standpoint. On the other hand, the Con- 
solidated Indemnity believes that the ex- 
perience of other companies for the last 
few years will show that much greater 
forgery coverage could have been given 
for the same rate and still be profitable 
for the surety companies. 

The new wrinkle in the bond is that an 
assured can buy either incoming and out- 
going clauses or both at the rate of $5 
per thousand per annum for each clause, 
or $10 for both clauses. In the old form 
the. assured could not purchase the in- 
coming clause alone but had to buy both 
incoming and outgoing forms if he want- 
ed the incoming. Furthermore, the limi- 
tations in the old bond of 75%-10% have 
been deleted. 





P. G. REORGANIZATION MEETING 


A complete reorganization of the plate 
glass department of the National Bureau 
of Casualty & Surety Underwriters is 
looked for as the outcome of a meeting 
of this department on Wednesday. This 
program is in line with the recommenda- 
tions of the Bureau reorganization com- 
mittee. 


ENTERS CASUALTY FIELD 
The Franklin Surety has foined the 
National Bureau of Casualty & Surety 
Underwriters. It is announcing its en- 

trance into the casualty field today. 





eel 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


viii 





17-23 John Street, 
CORtlandt 8300 


New York 






MANAGERS , 


INSURANCE CO. acts 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 ~ 











Page 36 












=x—_UNDERWRITER Zee 






May 31, 1929 








Casualty Actuarial Society Meeting 





Merit Rating Headliner 
At Hartford Meeting 
Of Casualty Actuaries 


CALLED CHALLENGE TO BUSINESS 





Michelbacher Critical of Present Plan; 
R. J. Sullivan Puts Public’s Interest 
First; Big Attendance 





Automobile merit rating occupied the 
center of interest at the semi-annual 
meeting of the Casualty Actuarial So- 
ciety, held at the Hotel Bond, in Hart- 
ford, last week, with G. F. Michelbach- 
er, vice-president, Great American In- 
demnity, leading off the discussion with 
a vigorous talk which directed severe 
criticism at the merit rating plan now 
in effect. Interest in the plan was 
heightened by the presence of R. J. 
Sullivan, vice-president of the Travelers, 
who gave the views of his company. 
There were about seventy in attendance. 

Mr. Sullivan looks upon the solution 
of the automobile merit. rating problem 
as a challenge to the best brains of 
the casualty business. He agreed with 
Mr. Michelbacher that the present plan 
is by no means satisfactory but he 
said that since the idea had made its 
appearance in the business, every effort 
should be made to work out a balanced 
program. A member of a committee 
which is now directing its efforts towards 
this end, Mr. Sullivan indicated that he 
for one was glad to give the best that 
was in him in devising a plan that would 
have the public as its chief benefactor 
and at the same time be satisfactory 
to agents, brokers and the companies. 
His remarks follow in full: 


Calls Merit Rating Trifle Late 


“It is the legitimate function of an in- 
surance company to do everything hon- 
orable to stimulate its business. It is 
also a function to do everything possible 
to retain that which has been acquired 
by steady upbuilding—particularly the 
the goodwill of policyholders. When the 
trend is upward if there is a profit at 
the moment it is only a matter of time 
when that profit will be a loss unless 
something is done to counteract that 
upward trend. 

“You have all observed a growing un- 
easiness in the past few years on the 
part of automobile owners. Hazards of 
the road have been increasing and as a 
result the insurance has become of ne- 
cessity more costly. My question is: 
What have the insurance companies done 
to contribute toward accident preven- 
tion? How much longer are we going 
to increase automobile rates without do- 
ing something concrete in return for 
the motoring public? I declare that we 
have passed the point of ‘doing some- 
thing’ and we have lost ground. There- 
fore, merit rating, belated, has come into 
the business a trifle too late. 

“While I do not believe that the pres- 
ent merit rating plan fits the situation, 
1 believe the principle of merit rating 
is a sound one. And the sooner that 
casualty companies recognize this princi- 
ple of applying a different rate to those 
drivers who have no-accident records as 
contrasted with the irresponsible, reck- 
less driver, the sooner we will preserve 
and increase the confidence of the pub- 
lic.” 

Mr. Sullivan gave out a challenge to 
the casualty actuaries to help solve the 
present situation. “It demands our best 
thought; it is an intriguing and difficult 
nut to crack,” he emphasized, “but I 
am confident that your society can help 
solve “agg 

Co-insurance Plan Suggested 

The discussion developed a number of 
ideas, one of them being that automo- 
bile insurance to private car owners be 
put on a co-insurance basis, i. e., that the 
assured carry 10% of the risk and the 
company 90%, similar to the plan now 


in operation in France and Switzerland. 
Another speaker referred to the Eng- 
lish merit rating plan which started some 
years ago with a 10% “no claim bonus” 
for the assured and has developed to 
such an extent that good drivers are 
now being given as high as 331-3% off. 
The general feeling among the actu- 
aries was that merit rating should be 
looked upon as a new innovation in this 
country—decidedly in its experimental 
stage—that like all new things it would 
come in for criticism on all sides just as 
the airplane, the first railroad train or 
the four-wheel brake did not meet with 
approval at first until they had proven 
their worth in actual practice. _ 
Other Informal Discussions 


The actuaries participated wholeheart- 
edly in the open forum on “Excess Com- 
pensation Insurance for Self-Insurers,” 
and talks were heard from W. W. Greene, 
comptroller, General Re-insurance Corp.; 
Charles G. Smith, manager, New York 
State Fund; Arthur G. Smith, Compen- 
sation Inspection Rating Board, and 
Leon S. Senior, manager and secretary, 
Compensation Inspection Rating Board, 
who outlined the plan which has been 
approved by the New York insurance 
department. 

The important subject of “Trend in 
Automobile Public Liability Experience” 
was also reviewed with L. L. Hall, sec- 
retary-treasurer, National Bureau of 
Casualty & Surety Underwriters, and 
Benedict D. Flynn, secretary, Travelers, 
presenting papers. 

George D. Moore, president of the So- 
ciety, who is comptroller of the Standard 
Surety & Casualty, took for his presiden- 
tial address the topic: “Duties of the 
Present Day Casualty Actuary,” which, 
in the opinion of those present, was a 
most timely subject to present at a time 
when new casualty companies are being 
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formed almost datly. Mr. Moore’s ad- 
dress is reviewed on another page of this 
issue. 

Admit Two As Associates 


Richard Fondiller, secretary-treasurer, 
announced that the 1929 examinations had 
been held but it was too early to make 
known the results. He said that Charles 
A. Wheeler, chief examiner of casualty 
companies for the New York insurance 
department, and George A. Cowee, vice- 
president, Liberty Mutual of Boston, had 
been admitted to the society as associ- 
ates without examination. 

Following the luncheon the actuaries 
heard Terence F. Cunneen, manager, in- 
surance department, United States 
Chamber of Commerce, discuss the “Re- 
lation of the Insurance Department of 
the National Chamber to the Casualty 
Business,” following which papers were 
presented on the subjects: 

“Casualty Insurance Accounting and 
the Annual Statement Blank,” by Thom- 
as IF. Tarbell, actuary, casualty actuarial 
department, Travelers. 

“A Suggested Method For Developing 
Automobile Rates,” by H. T. Barber, as- 
sistant actuary, casualty actuarial depart- 
ment, Travelers. 

“Recent Developments in -Workmen’s 
Compensation Insurance Rate-Making,” 
by William F. Roeber, actuary, National 
Council on Compensation Insurance. 

“Massachusetts Compulsory. Automo- 
bile Liability Insurance,” by W. J. Con- 
stable, secretary, Massachusetts Automo- 
bile Rating & Accident Prevention Bu- 
reau. 

The actuaries were the guests of the 
Hartford insurance companies on the 
evening of the meeting at an informal 
dinner held at the Farmington Country 
Club. And the following day, Saturday, 
the members enjoyed themselves at golf 
again at the gracious invitation of the 
Hartford companies. 
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H. T. Barber Suggests 
Auto Rate Making Plan 


ACTUARIES NOW STUDYING IT 





Substitutes Exact Formula Methods for 
Underwriting Judgment; Sectional 
Rather than National Revisions 





In view of the recent growing restive- 
ness as regards casualty automobile 
manual rates, Harmon T. Barber, assis- 
tant actuary, casualty actuarial depart- 
ment, Travelers, sees the need for the 
development of a rate making plan 
which will reduce the element of judg- 
ment to a minimum by the introduction 
of mechanical methods. Mr. Barber 
went into the details of this plan, which, 
he said, had no official status as yet, at 
the Casualty Actuarial Society meeting 
last week in Hartford. 

He pointed out in the introduction of 
his paper that the present rates could 
not be criticized on the grounds that 
they were fundamentally wrong in the 
theory of the method used in arriving 
at them inasmuch as they had been used 
for several years without material 
change. He thought possibly that there 
had been too great a lapse of time be- 
tween rate revisions during a period of 
rapidly rising loss cost. 

Sees Trend Toward Individual State 

. Experience 

He added: “It may be that super- 
visory officials do not look with favor 
on national rate revisions based on 
countrywide experience trends without 
more importance being attached to the 
indications of local experience. Or the 
answer to the question may lie in the 
observation that the rate making method 
calls for too much reliance on under- 
writing judgment and an inherent re- 
luctance on the part of others to accept 
that judgment without adequate sup- 
porting statistical evidence.” 

Mr. Barber submits the new program 
of rate making for what it is worth as 
a laboratory test to be used in the de- 
velopment of a complete set of private 
passenger public liability rates. He said: 

“One feature of the suggested method 
which possesses considerable merit 1s 
the proposal that rates for individual 
states be based insofar as possible solely 
on the state’s own experience. With a 
volume of experience available sufficient 
to produce dependable indications it 
seems unnecessary to go beyond the 
state boundaries for rate making ma- 
terial. This feature should carry con- 
siderable weight with supervisory offi- 
cials in making the resulting rates more 
acceptable to the public. It will pro- 
duce rates which are free from the dis- 
torting influence of the experience of 
widely separated though otherwise ap- 
parently similar localities.” 


Proposed Territorial Assignments 

Before proceeding to the actual calcu- 
lation of pure premiums and rates Mr. 
Barber pointed out that it was first 
necessary to give consideration to the 
question of which localities shall be 
combined for experience purposes and 
which shall be considered individually. 
He said: : 

“The assignment of states to dis- 
tricts should be made with due regar 
for the practical advantages which re 
sult from giving independent considera 
tion to the experience of each individual 
state. In fact, it may prove expedient 
in certain cases to depart slightly from 
the restrictions which are imposed by 4 
strict theoretical consideration of the 
volume of experience necessary ‘oT de- 
pendable results in order to profit ' 
the independence granted to individua 
states. The volume of experience aval 
able depends directly on the number © 
policy years’ experience which is us¢ 
in the rate calculation. In the present 
study three and one-half years have 
been used—1924, 1925, 1926 and | 
(twelve months)—but with the principle 
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of sectional rate divisions firmly estab- 
lished it will be possible to use more 
than this number in those districts 
where it is necessary to augment the 
volume of experience. 


“For the purposes of the present 
study it was decided to establish six- 
teen districts covering the entire coun- 
try with the exception of Massachusetts 
which requires separate consideration 
owing to the compulsory insurance law 
which is in effect in that state. The 
states of New York, New Jersey, Penn- 
sylvania, Ohio, Illinois and California 
were each assigned to separate districts 
while the remaining states were grouped 
into ten districts. 


“The assignment to district was made 
with a view to obtaining an exposure of 
from 250,000 to 300,000 earned car- 
years in each district. Consideration 
was also given to the comparative loss 
cost level of each state as represented 
by state average pure premiums by class 
although this point was not given too 
much importance since the suggested 
method provides for partial recognition 
of the state’s individuality even though 
it may be one of several states com- 
prising a district. 


Composition of Rate Groups 


“Since all territories comprising a sin- 
gle rate-group should involve a com- 
mon distinctive hazard it is necessary 
to set up a method for measuring the 
relative hazard of each territory within 
a district. Heretofore territories have 
been grouped for rate making purposes 
largely on the basis of underwriting 
judgment supported by the available 
statistical evidence. As a first attempt 
in an effort to substitute a purely me- 
chanical plan of assignment, the aver- 
age pure premium for all classes com- 
bined was calculated for each territory. 
It was recognized, however, that a com- 
parison of average pure premiums on 
this basis might lead to erroneous con- 
clusions unless consideration were also 
given to the distribution by class of the 
number of cars exposed. 

“To eliminate the chance of improper 
assignment of territories to rate-groups 
because of the effect of the distribution 
of cars within each territory the fol- 
lowing procedure was adopted. First the 
three average class pure premiums for 
the district were calculated. These 
were then applied to the earned car 
exposure of the individual territory by 
class in order to determine the amount 
of losses which would be expected to 
develop if the average district conditions 
had prevailed in the individual terri- 
tory. The actual losses of the territory 
were next divided by this amount of 
expected losses in order to arrive at a 
territorial differential which would 
Serve as a measure of relative hazard. 

“A territorial differential for each ter- 
titory in the district was similarly cal- 
culated and the territories with differ- 
entials of approximately the same value 
were grouped into rate-groups. In the 
Present study territories with a small 
Volume of experience were assigned to 
Tate-groups not solely on the basis of 

the differential—but also with consid- 

eration for geographical location and in 

Certain instances, where the almost total 

lack of experience made it necessary, 

j accordance with the present manual 

assignment.” 

he speaker went into considerable 
etail as to the calculation of pure pre- 

Mums, showing the improvement of the 

Proposed plan over the present method. 

'S summary of the various steps of 
the suggested method were: 
(1) Assignment of 


states to districts— 


States with sufficient experience constitute in- 
Widual rate making districts. Combinations 


of Other states are made on the basis of geo- 

Sraphical_ location. 

dienes Determination of rate groups within 

into «ts Statistical territories are _ combined 

fereneee STOPS on the basis of territorial dif- 
Ntials, 


(3) Calculation of average WXY district 


Tate., : 
‘te-group pure premiums—These are the act- 





ual average pure premiums for each district 
rate-group. 

(4) Determination of adjusted state rate- 
group WXY pure premiums—In districts com- 
posed of more than one state the state rate- 
group actual WXY pure premium and the dis- 
trict rate-group WXY pure premium are aver- 
aged using a weight equivalent to the credi- 
bility factor on the state experience and a 
weight of one minus the credibility factor ap- 
plied to the district experience. 

(5) Calculation of state rate-group class 
pure premiums—These are computed by apply- 
ing the district rate-group class differentials to 
the state rate-group adjusted WXY pure pre- 
miums. 

(6) Adjustment of state rate-group class 
pure premiums—The state rate-group class 
pure premiums are adjusted uniformly upward 
or downward in order to balance with the 
actual losses for the state. 


Determining the Rate Level 


In determining the rate level, Mr. 
Barber said that the wisdom of adopt- 
ing a permanent and standard method 
of establishing rate levels was too ob- 
vious to require elaboration. The ques- 
tion of the fundamentals of such a 
method, on the other hand, was con- 
troversial and resolved itself into a mat- 
ter of opinion. He did not agree with 
advocates of a method which would em- 
ploy the average of the latest three or 
five policy years’ experience as a key 
to the level of rates because during a 
period of increasing costs or decreas- 
ing costs, rates produced under such a 
plan would be either consistently inade- 
quate or consistently redundant. He 
maintained that it seemed imperative 
and desirable to adopt a method which 
would be responsive to the indications 
of the most recent experience available, 
regardless of whether its trend was un- 
ward or downward. Continuing he said: 

“Considerable study was devoted to 
the matter of calculating appropriate 
earned factors for individual states to 
be used in converting the written expo- 
sure of the latest policy year to an 
earned basis. The earned factors as 
used in the past and as used in the 
present study not only represent that 
proportion of exposure written during 
the first twelve months which is earned 
during the first twelve months of the 
policy vear but they also reflect the 
expected development of incurred losses 
from their status at twelve months to 
an ultimate basis. Conseauently, the 
determination of the earned factors was 
undertaken in two parts, (a) the expo- 
sure element which was computed on a 
state basis and (b) the development of 
losses element which was computed on 
a countrywide basis. 


Exposure Elements 


“The exnosure element was calculated 
by preparing a tabulation of the pri- 
vate passenger exposure of a larsve in- 
dividual carrier for policv year 1926 at 
the end of twelve months showing by 
states the total exposure divided by 
months exposed during the first calen- 
dar vear and during the second calen- 
dar vear of the policy year. The ratio 
of the first calendar year’s exnosure to 
the total written exposure for each 
state was accepted as the basis for the 
earned factor. In the case of states 
with small exposure it was necessary to 
combine adiacent states. 

“The results of this study were sub- 
stantiated hy a subsequent similar cal- 
culation using policy year 1927 at the 
end of twelve months of development 
which showed only minor variations 
from the original. The state exposure 
ratios varied from less than .50 in some 
southern states un to .66 in northern 
New Encland. reflecting the effect of 
seasonal driving and automobile suspen- 
sions. The countrywide average was 
557. 

Tn concluding his remarks the speaker 
pointed out that although the suggested 
method dealt with its application in the 
calculation of private passenger public 
liabilitv rates, the same procedure could 
be applied to other types of liability 
coverage and to the property damage 
and collision lines. He emphasized that 


Need For Trained 
Actuary Is Paramount 


MOORE’S PRESIDENTIAL TALK 





Sees Casualty Business Entering Criti- 
cal Stage; Requirements of 
New Companies 





George D. Moore, comptroller, Stand- 
ard Surety & Casualty of New York, 
who heads the Casualty Actuarial So- 
ciety this year, featured in his presi- 
dential address before that organization 
in Hartford last week that the present 
critical stage of the casualty business 
with the ever increasing number of new 
companies being formed, demanded 
more than ever before the active par- 
ticipation by trained casualty actuaries 
and statisticians in the immediate future 
of the business. His opinion is that 
the actuary’s duties will be legion, par- 
ticularly in the smaller companies. And 
to back up his statement that the cas- 
ualty business is now entering a critical 
stage in its career, he gave the follow- 
ing review of conditions: 

“During the past few months a large 
number of casualty companies have 
been formed, presumably for the pur- 
pose of earning profits. During the 
year 1928 underwriting profits of thirty- 
four large representative stock compa- 
nies having writings of $450,000,000, 
amounted to but 19% of the earned 
premium. This means that profits from 
underwriting were small, amounting to 
2.7% of capital and surplus. Investors 
in insurance stocks look largely to the 
‘investment profits’ of the companies for 
a return .on their investment. Unless 
the greatest care is taken in underwrit- 
ing, it may be necessary to meet under- 
writing losses from these profits. 


Advent of New Companies 


“The advent of new companies into 
the field will make for keen competi- 
tion. The demand for business on the 
part of these carriers, and the strug- 
gle to retain business on the part of 
the older carriers, will soon be felt by 
all companies. Such conditions usually 
are marked by looser practices in un- 
derwriting, due in some measure to the 
employment of men not, so well trained in 
careful practices, and in some measure 
to the greed for volume. 

“Much could be said about both of 
these causes of grief, and not a few ex- 
amples from the back pages of history 
studied to advantage. The recent situa- 
tion in the automobile liability field is 
evidence of the undercurrent of compe- 
tition. In the main, carriers are bound 
to maintain acquisition cost at a mini- 
mum, and it remains to be seen what 
the actual results will be in the face of 
close competition. Then too, there have 
been most unusual advances in security 
values during the last few years, which 
has added materially to the wealth of 
the carriers. It is not to be expected 
that such increases can continue.” 

Mr. Moore emphasized that the first 
duty of the actuary in a new company 
is to see that the statistical and ac- 
counting procedure fits the organiza- 
tion; that it will produce accurate re- 





no claim was made that the plan rep- 
resented the ultimate ideal program for 
automobile rate making. He felt, how- 
ever, that it did possess certain out- 
standing advantages over the pre-exist- 
ing rate making method, namely the 
substitution of exact formula methods 
for underwriting judgment. the idea of 
sectional rate revisions, and a more pre- 
cise use of statistical data as regards 
credibility and rate level. 

In the preparation of his paper Mr. 
Barber made liberal use of charts and 
experience exhibits which served as 
clean-cut examples for the various steps 
in his proposed plan. 


sults. He said he had found by expe- 
rience that a system adapted to a large 
company was not adaptable to a small 
carrier. He added: 

“It will be essential to see that the 
accounting, statistical and claims rec- 
ords supplement one another, so that 
there shall be no overlapping and no 
waste motion; and, most important of 
all that the system shall not prove un- 
duly expensive. The mechanical equip- 
ment so necessary today must be ar- 
ranged so as to give maximum results. 

Loss Ratio Data 

“It will be essential to see that risks 
are properly classified; this means 
proper preparation and checking of 
data, otherwise as much will be lost in 
revising the finished product as will be 
gained by economy in preparing and 
classifying the business.” 

Commenting on the proper prepara- 
tion of loss ratio data, Mr. Moore said: 
“The constant scanning of this data, 
and its interpretation to detect ~ any 
weakness in underwriting results, are 
highly’ essential. A close comparison of 
loss ratios, both on a _ calendar-year 
basis and on a year-of-issue basis for 
lines maintained by years of issue, 
should regularly be made. Trends are 
often apparent in ratios derived from 
the latter figures which are not discern- 
ible in those based on the former. In 
making up this data it is a nice ques- 
tion whether to include unallocated 
claim expenses, and, if so, how to dis- 
tribute them. 

“The preparation of agency experience 
is an exceedingly important duty. Many 
a good agent has been lost by careless 
calculation of the results of his agency, 
by inexperienced clerks, and I have 
found by long experience that the use 
and interpretation of agency experience 
should be intrusted only to an experi- 
enced person, who knows just how to 
analyze the results and draw proper 
conclusions.” 

Adequate Claim Reserves 

Coming to the subject of adequate 
claim reserves Mr. Moore declared: 
“Adequate claim reserves must be set 
up and maintained, records of claims 
and suits properly kept, and the flow 
of settled and canceled cases maintained 
at a high standard. Many incorrect con- 
clusions have been drawn because of 
irregularities in claims department pro- 
cedure. The smooth running of claim 
department procedure cannot be stressed 
too strongly; the effects are felt in al- 
most every phase of the business—indi- 
vidual risk experience, agency experi- 
ence,. classification experience and gen- 
eral financial results all are sensitive to 
the work of the claims department. 

“It is probably impracticable, but 
highly desirable, for carriers to calcu- 
late reserves for outstanding claims in 
a uniform manner. Some preliminary 
work along this line has been attempted, 
particularly in connection with work- 
men’s compensation, but no definite con- 
clusions have been reached. One won- 
ders, in studying the methods of cal- 
culating reserves used by different com- 
panies, that aggregate results produced 
on the basis of individual estimates are 
not wider of the mark. 

“There will also devolve on the actu- 
ary the duty of valuing, from time to 
time, long term workmen’s compensa- 
tion disability claims, as well as life pen- 
sion accident and health claims, to say 
nothing of providing adequate reserves 
for incurred but not reported losses.” 

Unearned Premium Reserve 

The speaker said that the responsibil- 
ity for the correctness of the unearned 
premium reserve and the application of 
proper checks to keep it in control with 
the company’s books, rested upon the 
actuary. Furthermore, the building up 
of data for and the preparation of the 
various tax reports. together with the 
filing of the many state requirement 
blanks, is no mean task. He continued: 

(Continued on Page 40) 
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E. C. Lunt Wit 
At Its Best 
In Allentown 


The always bubbling wit of Edward 

C. Lunt, vice-president, Great American 
Indemnity, was at its best when he 
talked last week before the annual 
Pennsylvania Insurance Days gather- 
ing at Allentown, Pa. Taking as his 
topic, “Production Hints,” Mr. Lunt 
explained that this was only his “ob- 
stensible subject” since he was deter- 
mined, now that he had a lot of big 
agents at his mercy, to tell them a few 
things about their objectionable prac- 
tices; and he admitted that his real sub- 
ject was, “The Agent Is Always 
Wrong.” His audience, however, evi- 
dently took his castigation lightly since 
they were almost falling over their 
chairs a good deal of the time with mer- 
riment. 
_ Mr. Lunt was particularly entertain- 
ing in his treatment of bankers’ blanket 
bonds. He described in picturesque 
language the existing “labyrinth of 
forms” and “kaleidoscope of combina- 
tions,” and gave it as his opinion that 
the entire blanket-bond structure re- 
quired replanning and_ simplification. 
“Any of you,” he said, “in a position to 
devote the next five years, say, to un- 
remitting study of the subject, can be- 
come a billionaire in the field of blanket 
bonds, because every banker is simply 
delighted to get hold of a man who 
holds the key to this Chinese puzzle, 
who can thread his dizzy way through 
this Daedajian maze.” 

In similar vein Mr. Lunt discussed 
contract, public official, judicial, and 
other branches of the business, from the 
standpoint of the producers primarily 
but with numerous underwriting sug- 
gestions. 





PITTSBURGH GETS 1930 MEET 





W. H. Kingsley Re-elected President of 
Pennsylvania Federation; Allen- 
town Convention a Success 
It was decided at the annual Penn- 
sylvania Insurance Days gathering at 
Allentown: last week that Pittsburgh 
would be the convention city next year. 

Officers elected at the meeting were: 

President, William H. Kingsley, Phil- 
adelphia; first vice-president, Frank D. 
Buser, Philadelphia; vice-presidents, 
Charles H. Holland, Philadelphia; 
Thomas B. Donaldson, Newark, N. J.; 
Walter G. McBlain, York; R. Hellems, 
Reading; W. S. Palmer, Sharon: G. R. 
Dette, Philadelphia; W. E. Quinlan, 
Pottsville; W. Freeland Kendrick, Phila- 
delphia, and Walter L. Anthony, Pitts- 
burgh. 

The Allentown meeting was success- 
ful in every respect with 500 delegates 
of the Federation in attendance. 





HONORS FOR H. D. WAGNER 





Dean of Chicago Casualty Adjusters 
Feted With Gifts and Dinners On 


Eve of Retirement 


Herman D. Wagner, considered the 
dean of Chicago casualty adjusters, a 
distinction gained through forty years’ 
service as head of the Chicago claim de- 
partment of the Employers’ Liability, 
was the guest of honor at two enthu- 
siastic affairs last week in commemora- 
tion of his retirement from active work 
on May 31. 

He was first presented with a watch 
and chain and a fitted traveling bag by 
his office associates and later he was 
the honor guest at a dinner given by 
the Casualty Adjusters’ Association of 
Chicago, an organization which he 
founded and served as its president for 
the first four years of its existence. 





STANDARD ACCIDENT TO MOVE 

The New York offices of the Standard 
Accident will be housed in their new 
headquarters at 111 John street by Mon- 
day of next week, © 


BUREAU REORGANIZATION 





Eight Groups of Companies Will Here- 
after Be Regarded As Individual 
Carriers For Voting Purposes 


A further step in the reorganization 
program of the National Bureau of Cas- 
ualty & Surety Underwriters was com- 
pleted at the recent executive commit- 
tee when it was decided to combine for 
voting purposes the following company 
groups which will hereafter be treated as 
individual members. 

Aetna Life—Aetna Casualty & Surety; 
Alliance Casualty—Indemnity Insurance 
Co. of N. A.; American Bonding—Fidel- 
ity & Deposit ; Columbia Casualty—Ocean 
Accident; Continental Casualty—National 
Casualty; Eagle Indemnity—Royal In- 
demnity; Glens Falls Indemnity—Com- 
merce Casualty; Travelers—Travelers 
Indemnity. 

It was decided to hold executive com- 
mittee meetings on the first Wednesday 
of each month. 





DINNER FOR F. W. HUGHES 


F. Wade Hughes, newly elected surety 
vice-president of the Continental Cas- 
ualty, was introduced to Chicago surety 
underwriters last week at a dinner given 
by the local branch office of the Conti- 
nental Casualty at the Great Northern 
Hotel. The toastmaster was A. L. Kirk- 
patrick and Joseph S. Roberts, resident 
vice-president, was in charge. 





L. B. FOWLER BACK FROM SOUTH 


L. B. Fowler, field supervisor for the 
bonding department of the Aetna Cas- 
ualtvy & Surety, has just returned from 
a trip through the South. He reported 
that business in most lines was picking 
up. 


LICENSED IN NORTH CAROLINA 


The Standard Surety & Casualty has 
been licensed in North Carolina, mak- 
ing the twenty-second state in which 
the company is entered. 





EXPANSION PLAN RATIFIED 





Franklin Surety Stockholders Give Ap- 
proval to Stock Split-up; Warrants 
Good Until June 12 
Stockholders of the Franklin Surety at 
a meeting on Monday ratified a program 
of expansion recommended by the di- 
rectors which would provide for an in- 
crease in the capital funds of the com- 
pany up to $5,000,000. Authorization 
was given for a stock split-up on the 
basis of one and one-quarter new shares 
for each old share held of record as of 
May 28, 1929. The first step in the 
program authorized a present increase 
in the issued shares from 46,667 to a 
minimum of 75,000 shares, and a reduc- 
tion in the par value of the stock from 

$15 to $10 per share. 

Stockholders, as of May 28, 1929, will 
receive warrants entitling them to sub- 
scribe to one-half of a new share for 
each old share at the rate of $28 per 
share on or before June 12, 1929. 





LOWER ROAD SURETY RATES 


Premium rates on road surfacing con- 
tracts have been reduced from 144% to 
1% in Virginia by comnanies in the 
Towner Rating Bureau. The reduction 
is subject to avproval of the state cor- 
poration commission which now has su- 
nervision over rates. Tt is anticipated 
that the commission will readily approve 
the change in the rate inasmuch as it is 
being reduced instead of being raised. 





NEW JACKSONVILLE MANAGER 


William E. Bailey. assistant manager, 
casualty lines, for the Travelers at Al- 
bany, has been transferred to Tackson- 
ville, Fla.. in charge of casualty lines for 
that territory. 





DECIDE ON COMMERCE CASUALTY 

The Commerce Casualty is the name 
selected for the pronosed casualty addi- 
tion to the Glens Falls group. 

















EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 


Through its reinsurance affili- 
ations the Excess Insyrance 
Company of America can sup- 

ply LICENSED REINSUR- 
ANCE for Maximum Capa- 
city Requirements for all 
Casualty and Surety Lines 
Excess and Share | 


Executive Offices: 
84 William Street, New York City 
Telephone: Beekman 0890 








Financial Changes 
(Continued from Page 33) 
value of this company’s stock was re- 

duced from $100 to $25. 
Capital Increases 


American Alliance—On January 17 the 
capital of this company was increased 
from $2,000,000 to $3,000,000 at par, 
Stockholders’ date of record was No- 
vember 30, 1928, and rights expired 
January 17, 1929. 

Federal—On April 3 the stockholders 
of this company approved a plan to in- 
crease the capital from $1,500,000 to 
$2,000,000. by a 33 1/3% stock dividend, 


Fireman’s Fund—On April 15 the cap- 
ital of this company was increased from 
$5,000,000 to $7,500,000 at twice par, 
Stockholders’ date of record was Febru- 
ary 28 and rights expired April 15. 

Franklin Fire—On April 15 the capital 
of this company was increased from 
$1,000,000 to $2,500,000 by a 50% stock 
dividend and sale of 40,000 shares at 
$200 per share ((par $25). Stockhold- 
ers’ date of record was March 13 and 
rights expired April 13. 

Glens Falls—On May 8 the directors 
of this company recommended an in- 
crease of the capital from $4,000,000 to 
$5,000,000. A 15% stock dividend will 
be paid stockholders and 40,000 shares 
will be sold to agents and employes at 
not less than $50 per share. 

Great American—On May 1 the cap- 
ital of this company was increased from 
$15,000,000 to $16,000,000, at $30 per 
share (par value $10). Stockholders’ date 
of record was March 30 and rights ex- 
pired May 1. A new holding company 
was also formed. 

Hanover Fire—On March 22 the direc- 
tors of this company recommended an 
increase in capital from $3,000,000 to 
$4,000,000. A 10% stock dividend of 
$300,000 and the privilege to subscribe 
to 40,000 shares ((1 for 10 at $00 per 
share) was granted to stockholders. The 
remaining 30,000 shares were sold to 
stockholders, agents and employes at $00 
per share. 

National Fire—On May 20 the direc- 
tors voted to increase the capital of this 
company from $3,000,000 to $5,000,000, at 
twice par. A special dividend of $5 per 
share was also declared. Stockholders 
date of record was May 20, and the 
rights expired July 17. 

National Union Fire—On May 9 the 
capital of this company was increased 
from $4,000,000 to $5,000,000 at twice pat. 
Stockholders’ date of record was Feb- 
ruary 20, and rights expired April 1. 

New Hampshire—On May 20 the di- 
rectors of this company recommended 
an increase in capital from $2,500,000 to 
$3,000,000. A 10% stock dividend will be 
paid to stockholders and 25,000 (par 
value $10) will be sold to agents and 
employes at a price not yet fixed. 

Republic Fire of Pittsburgh—On April 
30 the authorized capital of this com- 
pany was increased from $1,000,000 to 
$5,000,000. No new stock was issued. 

Rhode Island—On April 1 the capital 
of this company was increased “ 
$1,500,000 to $1,600,000 by a 6 2/3% stoc 
dividend. Stockholders’ date of recor 
was March 26. The capital was further 
increased in May to $2,000,000, at $30 pet 
share (par $10). b 

Springfield Fire & Marine—On Feb- 
ruary 15 the capital of this company ho 
increased from $4,500,000 to $5,500,000 a 
par. Stockholders’ date of record wa 
January 11 and rights expired Vebruary 


U. S. Fire—A_ special stockholders 
meeting will be held on June 14 to ral 
fy a plan to increase the capital = 
$4,000,000 to $5,000,000 by a 25% sto 
dividend. cae 

Rossia—On April 22 the stockchol “al 
approved a plan to increase tlic aM 
from $2,000,000 to $3,000,000 by 4 3 
stock dividend and sale of 60,000 shar 
of new stock (par value $10) at me 
Stockholders’ date of record, May ™ 
and rights expire June 15. 
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McGinley’s Slant On 


New Auto Law in N. Y. 


HAS MADE CLOSE STUDY OF IT 





Travelers Gen’l Manager Here Cites 
Ways in Which Act Will Affect 
Operators and Car Owners 





John McGinley, New York manager of 
the Travelers, has made a close study 
of the New York automobile financial 
responsibility act, enacted at the last 
session of the legislature to become ef- 
fective on September 1, and this week 
he made the following comments on the 
ways in which car owners and drivers 
of automobiles in the state will be af- 
fected. He said 

“It will cause owners and drivers to 
either put up ‘their cars, because of the 
suspension of operator’s licenses and 
certificates of registration, for failure to 
satisfy a judgment or for violation of 
certain provisions of the motor vehicle 
law, or to furnish the commissioner of 
motor vehicles with proof of future fi- 
nancial responsibility, in one of three 
ways prescribed, in order to continue 
stich licenses and certificates as are nec- 


| essary for the use of a car.” 


Cases Where Use of Car Is Prohibited 
Under one provision of the law, Mr. 
McGinley says that owners and drivers 
will be required to do more than give 
proof of financial responsibility. In this 
connection, he sees as the apparent in- 
tent of the act to prohibit the use of a 
car to any owner who fails to satisfy 
a judgment. In substance, he adds that 
the law states wherever owners and 
drivers have had rendered against them 
by a court of competent jurisdiction 
damages, as the result of accidents, li- 
censes and registration certificates will 
be suspended and remain so, until judg- 
ment is satisfied, and then only will li- 
censes and registration certificates be 








deas That Mean 


More Business 


ANY MEN have writ- 

ten the rules for success 
inbusiness. Simple rules that 
it would seem anyone could 
follow. But the real secret 
lies in individual application 
of the general rules. 
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granted on proof of future financial re- 
sponsibility. 

In addition to such suspension, as pro- 
vided under this provision of the act, 
Mr. McGinley says owners and drivers 
found guilty of driving recklessly or of 
violating the speed laws, where injuries 
or damages to property actually result, 
will also have their licenses and regis- 
tration certificates suspended, the sus- 
pension to remain effective until proof 
of financial responsibility for future op- 
eration is given. 

Moreover, similar suspensions will re- 
sult, unless proof of financial responsi- 
bility for future operation can be pro- 
vided the commissioner of motor ve- 
hicles, where owners and drivers are 
found guilty of driving without an op- 
erator’s license, operating or driving 
while in an intoxicated condition, going 
away from an accident without stopping, 
or any offense in any other state, which 
if committed in New York state would 
be a violation of the foregoing pro- 
visions. 

Financial responsibility will have to be 
shown to the extent of at least $5,000 for 
injury to one person in one accident, and 
subject to that limit, of at least $10,000 
for injury to more than one person in 
one accident, and $1,000 for damage to 
property of others resulting from one 
accident. 

Law Will Affect Many Motorists 


Mr. McGinley predicts that the law 
will affect many motorists. In support 
of this assertion, he points out the num- 
ber of automobile accidents that oc- 
curred in the state last year which in- 
volved personal injuries. In more than 
82,000 motor vehicle accidents in the 
state in 1928, he asserts that the rec- 
ords show more than 2,500 fatalities and 
nearly 100,000 injured. He further em- 
phasizes that automobile accidents, in 
which the property of others is dam- 
aged, occur several times as often as 
personal-injury mishaps. 

The act applies to automobile owners 
as well as to operators and makes no 
distinction in the cases where owners 
are not actually operating the car at the 
time of an accident or violation of a 
law, he adds. It also applies to non- 
residents as respects the operation of 
cars throughout the state of New York. 

Owners and operators will have three 
ways of complying with the act, sq far 
as showing proof of financial responsi- 
bility is concerned. These include in- 
surance from any liability insurance com- 
pany licensed to do business in the state, 
a bond from a surety company, or by 
having posted a sum of money or collat- 
eral in the amounts specified. When- 
ever owners or drivers of ‘cars insured 
in proper amounts become subject to the 
enforcement of the financial responsibil- 
ity act, they will be able to obtain from 
the insurance company, through their 
agent or broker, a certificate showing 
proof of their financial responsibility, 
which they can file with the commis- 
sioner of motor vehicles. 

If such proof cannot be given, oper- 
ator’s as well as chauffeur’s licenses and 
all registration certificates of all motor 
vehicles of the person from whom proof 
is required will be suspended. 





PROMPT PAYMENT IN BANK LOSS 

Prompt payment was made by the 
Globe Indemnity last week on the 
$27,700 bank loss sustained by the East 
Orange Trust Co. The robbery, a dar- 
ing one at one of the town’s main traffic 
centers, occurred just before noon. And 
early the next day the Globe Indemnity, 
as the originating company on the risk, 
delivered its check for the full amount. 





ALLEN-TIMKEN BETROTHAL 

Edward M. Allen, executive vice- 
president, National Surety, has an- 
nounced the engagement of his daugh- 
ter, Miss Marsha Key Allen, to Henry 
H. Timken, Jr., the son of Mr. and Mrs. 
Henry H. Timken of Canton, Ohio. Mr. 
oo is at present a junior at Har- 
vard. 


25 YEARS IN STATE SERVICE 


Record of C. A. Wheeler Who Is Now 
Chief Casualty Examiner of the 
New York Insurance Dep’t 


Charles A. Wheeler, chief examiner 
for casualty companies in the New York 
Insurance Department rounded out on 
May 15 twenty-five years of service for 
the state of New York. For the past 
twenty-two years he has been with the 
insurance department. Recently Mr. 
Wheeler was honored by the Casualty 
Actuarial Society when he was admitted 
without examination as an associate. 

His first state job was as a bookkeep- 
er in the State Board of Charities, be- 
ing assigned for duties in the New York 
state reformatory at Elmira, N. Y. After 
three years in this post Mr. Wheeler 
went into the statistical department of 
the insurance department at Albany and 
shortly thereafter he qualified as an ex- 
aminer and was transferred to New 
York City. When Charles E. Heath left 
the department to join the Standard 
Surety & Casualty as vice-president, Mr. 
Wheeler succeeded him in the post of 
chief casualty examiner. He is well 
versed in most every phase of depart- 
mental activity. 


Michelbacher Blast 


(Continued on Page 35) 

answers by policyholders will not void cover- 
age, unscrupulous competitors are afforded an 
opportunity to throw doubt on the validity of 
the coverage and to urge unnecessary techni- 
calities. The attempt to collect penalties is a 
futile gesture creating disrespect for all pol- 
icy provisions. It is easy to violate by man- 
ipulation. 

((2) The plan is weak technically. There 
is a questiom as to whether a small discount 
of 10% will make drivers safe, particularly in 
view of the omnibus clause under which only 
one driver of many—the owner or policyholder 
—is penalized. If it doesn’t do this, one of its 
chief claims for fame evaporates. It will de- 
press the rate level below the point of ade- 
quacy even if properly applied, provided the 
present manual rates are the correct average 
rates, : 

It will promote friction and controversy with 
policyholders. It is discriminatory inasmuch 
as two years’ clean experience is far more sig- 
nificant in high hazard areas than in low haz- 
ard areas. : 

(3) The plan is weak in principle, giving 
application to the principle of experience rat- 
ing. The situation analyzed is that the auto- 
mobile is a moving vehicle which may cover 
wide territory and be driven by many drivers 
under varying conditions during the year. Fur- 
thermore, the omnibus clause makes insurance 
follow the vehicle rather than the operator The 
policyholder is presumably the owner of the 
car—the one who holds the policy, pays the 
premium and is the proud possessor of a good 
reputation with his insurance company. 

Suggested Program for Improvement 

The suggestion made by Mr. Michel- 
bacher for an improvement over the 
present plan was that an analytical 
method might be devised which would 
take into consideration some of the fol- 
lowing items which differentiate one 
risk from another: 

(1) Mileage—All other things being 
equal, it is obvious that a car driven a 
few miles a year is a better risk than 
one which is driven many miles annu- 
ally. (2) Number of drivers—General- 
ly speaking, a car which is driven by a 
single person is a better risk than one 
driven by several persons. (3) Age of 
driver—A car driven exclusively bv 
persons thirty to thirty-five years old 
is a better risk than one driven ex- 
clusively by persons from the ages of fif- 
teen to twenty. Statistics show that 
youth, with its attributes of impetuous- 
ity, recklessness and freedom from care, 
promotes accident frequency... 

(4) Experience of drivers—The longer 
the experience the safer the driver. For 
example, a car driven exclusively by 
drivers for ten years’ or more is a bet- 
ter risk than one which is being used to 
instruct several members of the family. 
(5) The acquaintance of drivers with 
the American language and customs.— 
Certain persons of foreign extraction 
are handicapped in driving by a failure 
to understand the American language or 
to conform to our customs. Until he is 
well assimilated by the melting pot, the 
foreigner is not as good a risk as the 
person who feels at home in this coun- 
try. (6) Territory of operation—The 
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present system of territorial differentials 
creates queer situations. The line of de- 
marcation, necessarily hard and fast and 
definite, results in some very sharp dis- 
tinctions in rates which are not justifi- 
able. (7) Traffic violations—A car 
which has been involved in many traf- 
fice violations is not as good a risk as 
one which has never figured in the rec- 
ords of motor vehicle bureaus or in the 
courts. (8) Maintenance and upkeep of 
the motor vehicle—It requires no ar- 
gument to establish the fact that a car 
which is adequately serviced mechanical- 
ly is a better risk than one which is 
permitted to become defective in one 
or more respects. The required upkeep 
of brakes and steering gear is the only 
meritorious provision of the present 
merit rating plan. 
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Roeber On Changes In 
Compensation Rating 


COUNCIL’S AMENDED PROGRAM 





Shows Casualty Actuaries How it As- 
sures Adequacy of Collected Pre- 
mium Level Over Period of Years 


The most recent developments in 
workmen's compensation rate making 
which have been the outcome of the 





decision of the National Council on 
Compensation Insurance to introduce 
into its rating procedure an expense 


constant and pure premium factor, were 
described in a paper read by W. F. 
Roeber, actuary of the National Coun- 
cil, before the Casualty Actuarial So- 
ciety in session last week at the Hotel 
Bond, Hartford. Mr. Roeber said in 
part: 

“In recognition of the fact that there 
iS a minimum expense involved in the 
writing of every policy, regardless of 
size, the National Council early in 1928 
amended the rate making program so 
as to include provision for an expense 
constant to be charged on every risk 
which is too small to meet the minimum 
requirements for experience rating. In 
most states, the line of demarcation be- 
tween experience and _ non-experience 
rated risks is $300. 


Study of Small Risks Made 


“A study of loss experience on small 
risks was undertaken at about the same 
time as the corresponding investigation 
of expenses. New York was the first 
state to make an intensive study of this 
problem. * * * After a rather prolonged 
study, it was decided to group all man- 
ual classifications into three broad in- 
dustry groups of manufacturing, con- 
tracting and all other. Within each of 
these groups the risks were divided as 
between those over and under $400 (the 
line of demarcation in New York as be- 
tween risks subject and not subject to 
experience rating). The premiums were 
put on a manual rate basis and loss con- 
stants applicable to small risks deter- 
mined so as to eliminate «he differentials 
in loss ratios by size of risk. 

“Following the New York investiga- 
tion, the Massachusetts Bureau like- 
wise issued a call for loss ratio by size 
of risk experience. The Massachusetts 
reports disclosed the same general con- 
dition that exists in New York but it 
was found necessary to provide different 
industry groupings. In . Massachusetts 
the manual rate reductions correspond- 
ing to the addition of loss constant were 
more than offset by the loading required 
to counterbalance the effect of the ex- 
perience rating plan. Massachusetts 
also adopted the unit system of individ- 
ual risk reporting. * * 

Program First Adopted 

“A comparison between the ratios of 
collected to manual premiums. on the 
one hand, and the indicated differentials 
on the other, shows that a loading in 
manual rates sufficient to offset the de- 
ficiency in collected level would elimi- 
nate, on the average, the existing dif- 
ferential by size of risk. This led to 
the adoption of the following program 
for states other than Massachusetts and 
New York where, because of the marked 
differential indicated by the experience 
of these two states, it has been neces- 
sary to afford special consideration to 
the small risk problem.” 

1. Experience rating plan. 

he elimination of the balancing factor in 
the experience rating plan which is app'ied 
equally to actual and expected losses and the 
substitution therefor of the equivalent of a uni- 
form loading of 3% on actual losses, to be ap- 
plied through the medium of the pavroll modi- 
fication factors. This 3% factor is designed to 
offset the effect upon manual rate level that 
may be attributed to the character of the data 
reported for experience rating purposes as con- 
trasted with the data reported in Schedule “‘Z” 
for rate making purposes. 


2. Manual Rates. 


(a) Rate supervised states.—The remainder 
of the total off-balance indicated by the ratio 
of collected to poticy year manual premiums 
for the three latest policy years in each state 
is to be eliminated by a loading in the man- 
ual rates. The full effect of such loading will 
be realized on risks not subject to experience 


rating, but owing to the credibility allowed to 
the risk experience, only a partial effect will 
be realized on risks subject to experience rat- 
ing. Consequently, a collected rate differential 
in favor of large risks will be produced and, 
to a comparable extent, the loss ratio differen- 
tial by size will be offset. : 

(b) Non-supervised states.—The ratio of 
collected to manual premiums does not rep- 
resent solely the off-balance of rating plans in 
non-supervised states. Consequently for these 
states the actual state indications will be lim- 
ited to a maximum off-balance on the entire 
business of 5%, which is the approximate aver- 
age indication of the supervised states. 
Procedure Under Amended Program 

Continuing Mr. Roeber said: “The 
program outlined, above was tested on 
the basis of experience reported for 
policy years 1924, 1925 and 1926. This 
test shows that on the average, the dif- 
ferential for the states included in the 
study is 1.118 on the basis of present 
manual rates, whereas on the basis of 
collected rates resulting from the new 
program, the differential is reduced to 
1.033. 

“The amended program contemplates 
the following procedure in the estab- 
lishment of manual rate levels. As in 
the past, the indicated manual rate level 
change, exclusive of any loading for ef- 
fect of rating plans, is determined on 
the basis of the three latest years of 
experience for the state in question. 
Payrolls for these same three policy 
years are then extended at the manual 
rates actually in effect during each of 
these years to determine the policy year 
manual premiums. These policy year 
manual premiums are then compared 
with the premiums actually collected 
during such years. The result of this 
comparison is the ratio of collected to 
manual which serves as a base for de- 
termining the required loading in man- 
ual rates. ; 

“This program provides also for the 
inclusion in the experience rating plan 
of the equivalent of a 3% loading on 
actual losses. It is, therefore, necessary 
to eliminate the effect of this 3% load- 
ing upon the ratio of collected to man- 
ual before proceeding with the calcula- 
tion of the manual loading factor. This 


effect is determined by multiplying the 
3% by the product of the actual loss 
level and the average risk credibility 
and adding the result to the ratio of 
collected to manual determined as 
above. * * * 

“The rate making program  estab- 
lished in 1925 has proven eminently sat- 
isfactory as far as manual rates are con- 
cerned. In other words, the use of a 
three year level for determining rate 
level has given equitable and defensible 
results. This rate making program con- 
templated, however, that the rating 
plans would produce a balance. The 
schedule rating plan was_ balanced 
within itself effective January 1, 1927. 
As a temporary expedient until such 
time as the general problem could be 
reviewed, the experience rating plan was 
balanced in 1928 by means of a flat cor- 
rection on the adjusted losses of each 
risk. 

“The amended rate making program 
outlined above, is a substitution for this 
temporary expedient and accomplishes 
two results—first the assurance that 
over a period of years the collected pre- 
mium level will be neither inadequate 
nor redundant and second, except for 
states such as Massachusetts and New 
York which, because of peculiar local 
conditions require special treatment, the 
elimination of substantially all of the 
indicated countrywide differential by 
size of risk.” 





CASUALTY ACCOUNTANTS MEET 


The annual meeting of the Associa- 
tion of Casualty Accountants and Stat- 
isticians was held last week in Hart- 
ford. George D. Moore, comptroller, 
Standard Surety & Casualty, is presi- 
dent of this organization. 





HOLDS REGIONAL CONFERENCE 

The American Surety recently con- 
ducted a New York state regional con- 
ference at the Hotel Commodore, New 
York. 




















An application for a $30,000 contract bond lay on 
the desk of our Agent in Springfield. An answer 


within forty-eight hours was required or the b 

would be lost. Yet the facts were so complicated that 
he could not trust them to a telegram. 
his only chance, and he took it. 





A letter was 


His report reached our Branch Office at 9.10 A. M. 
Immediately flagged ‘““RUSH"’, it was accorded the 
same ccns-deration a much larger contract would have 
received. By noon, complete instructions were on their 
way to him. marked ‘special delivery’. Early next 
morning he got the business. 


Our sixteen Branch Offices and thirty-five claim 
centers, located at key points:all over the United States 


Bankers & Merchants Fire Insurance Company 








What Overnight Service 
# « # Really Means * 


Union Inpemniry Company 


A DIVISION OF INSURANCE SECURITIES COMPANY, INC. 


Union Title Guarantee Company, Inc. 
EXECUTIVE OFFICES: UNION INDEMNITY BUILDING, NEW ORLEANS 





provide overnight service to more than 5,000 Agents 
on all matters pertaining to insurance. 


None of these Branches writes business direct. They 
are ‘‘service stations’ only, and have been established 
to give a complete and comprekensive service to each 
Agent in the territory. They supply the Agent with 
prospects, handle his requests, keep him advised of new 
contract lettings, give him actual selling assistance when 
necessary and function exactly as would a Home Office 
in its relations with an Agent. 


If you are interested in learning more about the 


Union Indemnity Company, write us. A short note 
will bring a prompt response. 


100 MAIDEN LANE. NEW YORK 














OFFICE AGENT REPORT 





Referred to Committee of Three fy 
Study; Cos. Urged to Make Recon. 
mendations Before Its Adoption 
That considerable importance is at. 
tached to the report on New York City 
office agents, made by Colonel Francis 
R. Stoddard, surety arbitrator to th 


New York City agency committee hy 
week, is indicated by the fact that this 
report was not made public but was re. 
ferred to a special committee of three 
companies for further study. On this 
committee are the National Surety. 
Aetna Life & Affiliated Companies and 
Globe Indemnity. 

In making his report, based on ay 
examination of some seventy office 
agents in the metropolis, Colonel Stod- 
dard recommended that nothing con 
tained in it be adopted at this time. His 
feeling is that the report should be sent 
to the companies and gone over care. 
fully. All recommendations by the car- 
riers should be turned over to the spe- 
cial committee of three who, in tum, 
will pass them along to the New York 
agency committee. 

Colonel Stoddard recommends that the 
same list of surety city agents be te-' 
appointed for another six months. There 
were no additions or cancellations from 
this list. 





HARTFORD PROSPERITY 


Hartford is one of the most prosperous 
cities in the United States in relation to 
its size, according to the Standard Sta- 
tistics Co. Prosperity is figured by bank 
debits. 


G. D. Moore’s Talk 


(Continued from Page 37) 


“The preparation, if not the filing of 
experience rating data under both auto- 
mobile and workmen’s compensation 
policies, usually develops upon the sta- 
tistical department. This department 
maintains experience upon __ individual 
risks and if the company’s system is 
properly developed it should be possible 
to obtain experience rating data from 
this source. Changes in experience 
rating methods should be discouraged. 

“A constant watch must be maintained 
upon the preparation of Schedule 7, 
which has become unnecessarily con- 
plicated by varying state requirements 
The National Council uses one _ basis 
Pennsylvania another, New York and 
Virginia still another. Keeping ™ 
with the various changes in these forms 
of reporting is a burden, the future pos 
sibilities of which merit serious cot 
sideration. Company executives oftet 
fail to realize just how far these com 
plications have now gone. 

“The distribution of expenses anf 
their proper allocation to acquisitiot, 
underwriting, claims and __ inspectiot, 
have continued to absorb the time and 
attention of the actuary. As loadings 
for rates are predicated upon the analy: 
sis disclosed by the casualty experience 
exhibit, it is realized that a mere pro 
rating of expenses by premium volume 
is not sufficient. Care must be exer 
cised to see that as much as possible 0! 
every item—printing, stationery, ret 
traveling expenses, and all other & 
penses—is allocated, not only to te 
functions mentioned, but to all lines 
business as well. : 

“The company that survives will be 
that one whose expenses are low but 
wisely distributed, and whose undet- 
writing and investment policy are co 
servative.” er 

With all these duties and responsibilt 
ties, Mr. Moore sees the definite, ne 
for the broadest possible training he 
casualty actuary of today. He urged % 
the younger men in the _professid 
ground themselves thoroughly ‘| 
phases of the casualty business, his feel 
ing being that conditions are changing 
so rapidly that the actuary in 4 wet 
cialized line can not afford to negiet 





the opportunity of making himself 
miliar with the entire field. 
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Bringing More Opportunities 


Professional : 
Man's Car 


we 


But with an Instalment 
Payment glass the range 
of vision is enlarged and 
the automobile field mag- 
nified so the producer sees 
six possibilities instead of 
two. 








Into View 


Through lump sum spectacles 
the producer could see only 
two car owners out of six as 


possible clients. 


6 CO) 


Salaried Man's, 
Car 
- Professional Man's Business Man’s 
2 Car Car 


Farmers Commercial — 
Cars Cars - 
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THE TRAVELERS INSURANCE COMPANY 


HARTFORD 


FRAV ELE ES 


THE TRAVELERS INDEMNITY COMPANY 


THE TRAVELERS FIRE INSURANCE COMPANY 


CONNECTICUT 
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“ohe Revised Mechanic’s Lien Law Gn &N. 


So far as the underwriting risk is con- 
cerned it may be said that the mechan- 
ic’s lien law amendment is made with 
the intention of improving the risk as 
well as to improve the position of the 
subcontractors and materialmen. The 
underwriter will be obviously interested 
in any changes made by reason of the 
amendment in the priorities between the 
lien of a lendor and the lien of a me- 
chanic’s lien claimant. 

Section 7 is entitled, “Liability for ad- 
vance payments, collusive mortgages 
and encumbrances.” This section is ma- 
terially changed. Without attempting to 
give a detailed analysis of the changes, 
it may be sufficient to say that the pur- 
pose of the changes by way of the 
amendment is to broaden the scope of 
the provision of tke old law so as to 
protect the lien of claimant against 
fraudulent advance payments or fraudu- 
lent conveyances made with the inten- 
tion of avoiding or circumventing the 
provision of the lien law. 

Section 13 of the law is entitled, “Pri- 
ority of liens.” It has been materially 
changed. Here again there will be no 
attempt to make a detailed analysis of 
the changes. 

Speaking broadly, in so far as mort- 
gagee and lessor completion bonds are 
concerned, it may be said that under the 
old law the lendor on real estate, con- 
templating a loan under which advances 
are to be made to the borrower as the 
building progressed, had a priority for all 
such advances as were made over me- 
chanic’s liens, when such advances had 
been made prior to the date on which 
notice of such mechanic’s lien had been 
filed, provided a building loan agreement 
had been entered into and had been filed 
as a matter of public record in compli- 
ance with the provisions of the law with- 
in ten days after the date of its execu- 
tion. 


Two Changes Made 


The amendment makes two changes. 
In the first place, a building loan mort- 
gage must contain a covenant by the 
mortgagor that all advances secured 
thereby are to be treated as a trust fund 
for paying the cost of the improvement. 
Under the new law, by reason of Section 
22, a building loan contract rhust be filed 
as a matter of public record on or be- 
fore the date of the recording of the 
building loan mortgage made pursuant 
thereto, whereas, as it has already been 
pointed out, under the old law the build- 
ing loan contract was required to be 
filed within ten days after its execution. 

In considering the effect of the pro- 
visions of Sections 13 and 22 of the law 
as amended, it is essential to realize that 
under the law as amended the cost of 
improvement is a term which is, for the 
first time, defined by the terms of the 
mechanic’s lien law and to also realize 
that the definition of a building loan 
contract in Article I of the law has been 
changed. 

The cost of improvement, as defined 
in Article I, includes those items which 
are generally included by a surety un- 
derwriter in what 1s termed his under- 
writing setup, and it may be interesting 
for surety underwriters to know that the 
premiums chargeable by the surety on 
the bond or bonds filed pursuant to Sec- 
tion 37 already referred to are expressly 
included as part of the cost of improve- 
ment. 


Affect on Building Loan Contract 


The affect of the change made by the 
amendment to the term “building loan 
contract” can best be understood by 
quoting the definition in full: 

“Building loan contract. The term ‘building 


By WALLACE P. HARVEY 
General Counsel and Vice-President, Fidelity & Deposit 


No.3 


loan contract,’ when used in this chapter, means 
a contract whereby a party thereto, in this 
chapter termed ‘lender,’ in consideration of the 
promise of an owner to make an improvement 
upon real property, agrees to make advances to 
or for the account of such owner to be secured 
by a mortgage on such real property, whether 
such advances represent moneys to be loaned, 
or represent moneys to be paid in purchasing 
from or in selling for such owner bonds or cer- 
tificates secured by such mortgage upon such 
real property.” 

A review of the changes to Article II 
of the mechanic’s lien law herein above 
made seem to show that the underwrit- 
ing risk on completion bonds in favor of 
mortgages, trustees, etc., 1s not substan- 
tially changed, provided the underwriter 
sees to it that the building loan mort- 
gage contains a proper covenant, and 
sees to it that all building loan contracts 
as defined by the amendment are filed as 
a matter of public record as required by 
the amendment. 

Exaggerated Lien Claims 

Section 38, which has been added to 
the amendment at the close of Article I], 
is entitled, “Itemized statement may be 
required of lienor; wilfully exaggerated 
lien void.” The provisions of this sec- 
tion are intended to be helpful in get- 
ting rid of exaggerated and fraudulent 
lien claims and if in actual practice the 
intended result is accomplished, the pro- 
visions of that section will assuredly be 
beneficial in getting rid of trouble on 
completion bonds such as those to which 
we here have reference. ; 

In closing this commentary in refer- 
ence to the affect of the amendment on 
completion bonds, it may be advisable 
to make especial reference to- the defi- 
nition of a building loan contract in Ar- 
ticle 1 and to Section 37, which provides 
for a surety bond as a substitute for 
the mechanic’s lien right. 

“At present a completion bond usually runs 
in favor of a mortgagee making a loan, or 
in favor of a trustee making advances from 
moneys received by such trustee from the pro- 
ceeds of a sale to the public of a real estate 
mortgage bond issue, or finally, such a_ com- 
pletion bond may run to an owner of real 
property making a lease contemplating an 
improvement upon the real estate which must 
be made by the lessee under the terms of his 
lease.” 


Made Under Deed of Trust ° 


has been some question as to 
whether or not a loan made under a 
deed of trust from money paid to the 
trustee from the sale of a bond issue 
could be so considered as to require a 
building loan agreement. A precise and 
complete examination of the opinions of 
our courts in which this question is pre- 
sented does not come within the scope 
of this article. It is safe, however, for 
the underwriter of a surety company un- 
der the present law to assume that in 
such a case it is.not necessary for him 
to be concerned with the possibility of 
mechanic’s lien claimants interfering with 
the advances to be made by the trus- 
tee. i 

Under the law as amended the situa- 
tion is different. The law, in any event, 
attempts to make an underwriting agree- 
ment between an underwriting house and 
a prospective borrower stand on the 
same footing as a building loan agree- 
ment. And until the provisions of the 
law in this regard have been interpreted 
by our courts it will assuredly be unsafe 
for a surety underwriter to proceed upon 
the assumption that the difference which 
under the old law existed between loans 
made by mortgagees direct to mortgag- 
ors and loans made by underwriting 
houses indirectly through the sale of 
bonds (the proceeds of which are de- 
posited under a deed of trust with a 
trustee), will continue to exist under the 
law as amended. 

In cases where a bond issue is made 


Loans 
There 


it is customary for the owner to make 
a general contract with some contractor 
and in such cases it may be that the 
underwriting house will be glad to take 
the option offered by Section 37 of the 
law. The result of any such course of 
action may bring about an increase in 
the hazard but apparently will have no 
tendency to increase the premium vol- 
ume. 


Bonds in Favor of Mortgagee 


In cases where the bond runs in favor 
of a mortgagee obligee making a loan 
direct to a principal as mortgagor, it is 
not customary for the mortgagor to make 
any general contract. It is also true 
that in many cases where an owner of 
a fee leases to a tenant and includes in 
the lease a covenant to make an improve- 
ment on the real property, the tenant 
does not contemplate entering into any 
general contract to carry out the terms 
of his covenant. In’ both such cases, 
by the provisions of Section 37 of Arti- 
cle 2 of the chapter of the amended lien 
law, as construed by the writer of this 
article, the statutory bond therein pro- 
vided for cannot be used because, by the 
terms of that section, the privilege giv- 
en by the law is limited to “owners or 
contractors between whom a contract 
exists for the improvement, etc.” 


The liens which are to be voided by 
the filing of a bond in pursuance of 
Section 37 are limited to liens arising 
out of labor performed or material fur- 
nished for the performance of such a 
contract. It must follow that if no such 
contract exists the provisions of Section 
37 cannot apply. Perhaps the draughts- 
man of the law intended the closing sen- 
tence of Subdivision 1 to apply in such 
cases, as it is therein provided, in effect, 
that as many bonds may be given as 
there are contracts. Accordingly, it may 
be contended that an owner or lessee 
might give a separate bond for every 
contract made by him even though he 
made no general contract. 

Notwithstanding this closing provision 
of Subdivision 1, the writer of this arti- 
cle is of the opinion that unless a general 
contract covering the entire improvement 
is entered into, any attempt to relieve 
the real property by the filing of nu- 
merous ‘bonds covering numerous con- 
tracts, each one of which is part of an 
entire improvement, will result in: great 
confusion and will not bring to the own- 
er of the fee or the leasehold, as the 
case may be, the relief intended. 


Statutory Discharge Lien Bonds 


_ The changes made by the amendment 
insofar as statutory discharge mechanic’s 
lien bonds are concerned are apparently 
inconsequential. There is nothing in the 
amendment which will tend to improve 
the premium income and there is noth- 
ing in the amendment which will tend 
to materially affect the risk unless the 
underwriter is willing to assume that by 
reason of the provisions of Section 38 of 
Article 2 of the amendment already re- 
ferred to, which is intended to get rid 
of exaggerated and fraudulent lien claims, 
the duration of the risk may be short- 
ened. 

The provisions of Section 13 of Arti- 
cle 2 of the amended law may be indi- 
rectly beneficial to the surety companies 
in some such way as this: 

_ Under the old law, when the mechan- 
ic’s lien claimants had priority in ac- 
cordance with priority in time for filing 
their liens, the applicants for statutory 
discharge mechanic’s lien bonds could 
plausibly assert that the lien was filed 
for spite and that the lien claimant in 
reality had no intention of being able 
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to establish a lien for any such amount 
as that for which claim was made. 

Under the provisions of Section 13 as 
amended, all lien claimants are put on 
a parity and it may be more difficult 
hereafter for an applicant for a dis- 
charge lien bond to convince any surety 
underwriter that the lien claimant is 
filing his lien without the expectation of 
establishing it in an amount approxi: 
mating the amount for which it is filed, 

Comments upon Article 3 of the chap- 
ter entitled “mechanic’s lien law,” as it 
now is or as it is to be amended, do not 
come within the scope of this com 
mentary. The questions arising in con- 
nection with the enforcement of the lien- 
or’s rights are questions for the legal 
fraternity rather than for surety under- 
writers or business producers. 

It is appropriate, however, in closing 
this summary to refer to the final sec- 
tion of the chapter of the amendment 
to the mechanic’s lien law, and by way of 
explaining that section to call especial 
attention to Section 32 of Article 2 of 
the amended law. The final section of 
the chapter reads as follows: 

No. 5. This act shall take effect Oc 
tober ‘1, 1929. 


It might also be well to call the es 
pecial attention of both underwriters ant 
insurance brokers to the provisions of 
Section 32 of Article 2 of the ament- 
ment, which reads as follows: _ The 
amendments contained in this act shall 
not apply to mechanic’s liens, building 
loan contracts, mortgages, assignments 
and orders referred to in Section 15, at 
tachments, judgments, or to claims of 
liens acquired in any action or proceet- 
ing upon such mechanic’s liens, building 
loan contracts, mortgages, assignments 
and orders, attachments or judgments 
filed, recorded, docketed, entered or ob 
tained, or to contracts for the improve 
ment of real property made, prior to the 
date when this chapter, as amended 
takes effect. 





FAVORS N. H. COMPULSORY LAW 


Edwin J. Cole, local agent of Fall Ri 
er, Mass., and a member of the exetl 
tive committee of the National Assoc 
ation of Insurance Agents, spoke briell 
on compulsory automobile liability 
surance laws before the convention ls 
week in Syracuse, N. Y., of the Net 
York State Association of Local Agent 
He said that in Massachusetts neitht! 
the public nor the insurance compat 
are satisfied with the compulsory la 
in effect there and he did not feel # 
all happy over the situation. 

As concerns New York state, Mr. (ol 
said he was not at all certain that the 
A. A. A. safety-responsibility law wil 
prove satisfactory, although it is an 
provement over the Massachusetts lav 
Mr. Cole stated that he was in fav 
generally of a law similar to that ena 
ed in New Hampshire and_ suggest 
that as a model for state legisiation. 





BUFFALO FOR CITY ©UND 

Frank C. Perkins, president of . 
City Council of Buffalo, has recommell™ 
ed the establishment of a ci‘y sinkit 
fund to allow cancelation of sure! 
bonds, now costing $50,000 a year, ef 
anteeing deposits in the bans of ™ 
city. 





CALIFORNIA APPOINTMENT 


The New York Indemnity has appar 
ed Clark & Warner as its general a8 
at San Clemante, California. 
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THE LAW RELATING TO AUTOMOBILE INSURANCE 


is the only text book dealing exclusively leading principles of insurance law 


withthe subject of automobile insurance generally. 


law. : 
Where necessary, the essential facts 


The First Edition, published in 1921, of each case are stated in detail as con- 
has been out of print for several years. tained in the opinion of the court. 
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Cunneen Gives Casualty 
Activities of C. of C. 


BEFORE ACTUARIAL SOCIETY 





Says Special Study Being Made of Air- 
craft Insurance; Uniform Insurance 
Taxation Being Sought 





Terence F. Cunneen, manager, insur- 
ance department, United States Cham- 
ber of Commerce, who has proven an 
effective speaker on the work of the 
Chamber in its co-operation with insur- 
ance companies and policyholders, was 
the guest speaker at the Hartford semi- 
annual meeting of the Casualty Actua- 
rial Society last week. The close-up 
picture he presented of the national 
body’s activities was an interesting one 
in view of the vast scope of the organi- 
zation—1,700 organization members and 
an underlying membership of more 
than 900,000 corporations, firms and in- 
dividuals. 

On the specific subject of co-opera- 
tion with the casualty insurance busi- 
ness, Mr. Cunneen emphasized that the 
objective desired was a more enlight- 
ened public attitude toward the insur- 
ance institution and to promote such an 
understanding was the larger function 
of his department. 

Committed to Definite Policies 


The National Chamber is committed 
to a number of policies relating to cas- 
ualty insurance which are either in ac- 
cord with or opposed to legislative pro- 
posals and it was these commitments 
that Mr. Cunneen put before the cas- 
ualty actuaries. He said: 

“The National Chamber by resolution 
is Opposed to monopolistic state work- 
men’s compensation funds. During the 
past few months a number of measures 
were introduced in various state legisla- 
tures to create such funds. When such 
bills are introduced it is the custom to 
notify organization members in_ the 
states in question of the proposed legis- 
lation, express the National Chamber’s 
position with respect to such funds and 
furnish them with material in support 
of the Chamber’s principles. With this 
information they are then in a position 
to act upon the matter. 

“For a number of years bills had been 
introduced in Congress to create a mo- 
nopolistic state compensation fund for 
the District of Columbia. The insur- 
ance department consistently opposed 
this legislation and after years of en- 
deavor with the co-operation of local 
organizations of business men of the 
district a satisfactory workmen’s com- 
pensation law was secured. The Dill 
which was enacted conforms to the es- 
tablished policies of the National Cham- 
ber, inasmuch as it permits employers 
to place their insurance with private 
carriers or to self-insure if they are able 
to meet the necessary financial require- 
ments. In the same field of work we 
co-operated with the American Cham- 
ber of Commerce of Porto Rico in 
bringing about the enactment of a con- 
structive workmen’s compensation law 
and eliminating the government monop- 
oly. 

Trend of Compensation Benefits 

“Another problem in connection with 
the subject of workmen’s compensation 
in which the employers of the country 
are keenly interested is the trend of 
workmen’s compensation benefits. To 
keep business men informed with re- 
lation to the liberalizing trend, the in- 
surance department has surveyed the 
provisions of all the workmen’s com- 
pensation laws of the various states and 
has published the results of its investi- 
gation in a bulletin which contains a di- 
gest in comparable form of the bene- 
fits under the law of each state. This 
bulletin has been widely distributed and 
used by legislative committees, trade as- 
sociations, chambers of commerce, em- 
ployers and insurance companies. It is 
proposed to revise the bulletin this year 


(continued on Page 45) 


Personnel Of Directors 


(Continued from Page 1) 


Edwin A. Bookmyer, Philadelphia; Insurance. 


Joseph C. Braelow, Newark; president Harri- 
son National Bank. 

Henry C. Brummel, Chicago; Insurance. 

Theodore. E. Brown, Philadelphia; Invest- 
ments. Brown & Edwards. 

Henry I. Brown, Philadelphia; Insurance. 

Henry Bruckner, New York; president Bor- 
ough of the Bronx, 

Eugene J. Busher, New York; Real Estate. 

J. M. Byrne, Newark; Insurance. 

Edwin J. Caffrey, Hackensack, N. J.; Judge, 
New Jersey Circuit Court. 

Harry Cahn, New York; Real Estate. 

J. A. Campbell, New York; Insurance. 

C. Stewart Cavanagh, Brooklyn; Insurance. 

Edward J. Chapman, New York; United Sand 
& Gravel Co. 

Frank L. Cheek; Cheek-Neal Co. 

E. Clutia, Newark; Insurance. 


S. W. Cobb, New York; Investments. Mer- 
rill, Lynch & Co. 

Dorville S. Coe, Brooklyn; vice-president 
Home Title Ins. Co. 

Samuel H. Coombs, Brooklyn; Attorney. 


Paul W. Connelly, Brooklyn; Builder. 

J. F. Corroon, New York; Insurance. 

R. A. Corroon, New York; Insurance. 

R. A. Corroon, Jr., New York; Insurance. 

James Cravens, Houston, Tex.; Insurance. 

James J. Crawford, Brooklyn; Chemicals. 

L. L. Davidson, Newark; Bank Director. 

Alfred De Cozen, Newark; president De 
Cozen Motor Co. 

Albert Deishel, 
tractor. 

Morris Dlugash, 

C. P. Donner, 


New York; Plumbing Con- 


Brooklyn; Bank Director. 
Newark; Manufacturer, Don- 


ner & Co, 
Mahlon S. Drake, Jr.; Bank Director. 
John J. Duffy, New York; vice-president J. 


P. Duffy & Co 


S. V. Duffy, Brooklyn; ; president J. P. Duffy 
& Co., Building Materials. f 
Harry M. Durning, New York; director 


Bronx County Trust Co, 
Leo J. Ehrhart, New York; president L. J. 


Ehrhart, Inc., Engineers and Contractors. 

George W. Fennell, New York; Furniture; 
president Bronx Borough Bank. 

James B. Fisher, Brooklyn; Real Estate; 
president James B. Fisher & Co. 

C. J. A. Fitzsimmons, New York; president 
Orbis Trading Products Co. 

Horace C. Flanigan, New York; president 


Adams Flanigan Co. 

E, A. Flickner, Pittsburgh; Insurance. 

E. F. Flood, Newark; Manufacturer; presi- 
dent Edward F. Flood & Co. 

Augustus C. Froeb, Brooklyn; 
land Laundry, Inc. 

Frank A, Gallagher, New York; vice-president 
Bank of U. S. 

Charles F. nog ag Pittsburgh: vice-president 
Peoples Savings & Trust Co., Pittsburgh. 

C. W. Gerwig, Pittsburgh; Retired. 

Edgar C. Gerwig, Pittsburgh; Attorney. 

Samuel Golding, Bronx; Mortgage Loans. 

Albert Goldman, New York; Commissioner 
Plant and Structures, City of New York 

Sigsbee Graham, New York; Insurance. 


treasurer Hol- 


George H. Gray, Brooklyn; president Pyle- 
Gray & Co. : ; 
Foater Gunnison, Brooklyn; Electric Light 


& Fixtures. 

John M. Haffen, New York; chairman of the 
board, Bronx County Trust Co. 

George W. Hallenbeck, New York; Insurance. 

Joseph B. Hare, New York; treasurer Dollar 
Savings Bank. 


E, J. Habrich, Hackensack, N. J.; Real Es- 
tate and Mortgages. 
Edward M. Harris, Philadelphia; director 


Union Bank & Trust Co. 

Walter W. Head, Chicago; president State 
Bank of Chicago. 

F. C. Henn, Jersey City; Attorney. 

Carl A. Henry, San Francisco; president Owl 
Drug Co. 

C. C. Henry, Pittsburgh; Insurance. 

Harold C. Hodgson, New York; Investments; 
J. A. Sisto & Co. 

George R. Holahan, Brooklyn; Attorney. * 

Joseph Houlihan, New York; Real Estate; 
treasurer Houlihan Exchange, Inc. 

Alan B. Hudson, Jr., New York; 

C. L. Huisking, New York; Drug Broker. 

Albert Hutton, Brooklyn; Attorney. 

S. Inglis, New York; Insurance. 

Wm. S._ Irish, Brooklyn ; executive vice- 
president Bank of the Manhattan. 

H. M. Jacoby, New York; Capitalist. 

C. R. Jones, Philadelphia ; Chas, R. Jones 
& Co.; director Union Bank & Trust Co. 

John Kadel, New York; Attorney. 

Maurice B. "Keady, New York; Doctor. 

Edward V. Xilleen, New York; Merchant; 
George Leuders & Co. 

C. C. Kohne, Jr., Pittsburgh; Insurance. 

John C. Kohne, Pittsburgh; Insurance. 

J. Leo Kolb, Washington; Real Estate. 

Max Koepcke, Hamburg; Insurance. 

Raymond L. Korndorfer, New York; 


Insurance. 


Insur- 


L. P. Kristeller, Newark; Attorney. 
George L. umpff, New York; 
Dimock & Fink Co. 
Otto Lackman, New York; Real Estate. 
E. Lang, Pittsburgh; Insurance. 
Isaac Leader; Builder; Kleban & Leader, Inc. 
Emil J. Leitner, New York; Real Estate. 
John Linnett, Newark; president Real Estate 
Board of Newark. 
Jacob M. Loeb, Chicago; Insurance; Eliel & 
Loeb. 
H. J. Lotz, Pittsburgh; 
E. J. Loughman, New 
Wallace W. 


treasurer 


Investments. 
York; Capitalist. 
Lyon, New York; Investments. 


p eee 2 stoirelee, president, New York; Ma- 
guire Rubber 

Mitchell May, " bvetliieks Justice New York 
Supreme Court, 

Samuel W. McCreery, es Invest- 
ments, Samuel McCreery & 

J. S. McCulloch, Philadelphia; president and 
director, Union Bank & Trust Co. 

S. W. McCulloch, Philadelphia; former In- 
surance’ Commissioner of Commonwealth of 
Pennsylvania, 

C. Lu. McCune, Pittsburgh; Oil. 

Krank M, McCurdy, Brooklyn; Real Estate. 

H. EB. nage “ie Pittsburgh ; Insurance; Ed- 
ward George & C 

oer. Alogy 5 Brooklyn; 
Law, Fort Hamilton Savings Bank. 

James L. Meeks, Brooklyn; Banker; presi- 
dent Fort Hamilton Savings Bank. 

Theo. S. Miller, Jr., Newark; president John 
Reilly Leather Co. 

Samuel Minskoff, New York; Builder. 

Alexander Moir, New York; vice-president 
and director Merchants. Refrigerator Co; 

C. L. Morgan, Chicago; Investments. : 

Maurice Miller, New York; Real Estate; di- 
rector Cosmopolitan Bank. 

Frank J. Murray, Newark; president The 
Hilton Co. 

William S. Naulty, Newark; Insurance; vice- 
at as he Joseph M. Byrne, Jr. ” & Co. 

E. Niemann, Pittsburgh; “sanker. 

c F. Niemann, Pittsburgh; Manufacturer ; 
president Parkersburg Iron & "Steel Co. 

Jos. L. Obermayer, New York; Banker; vice- 
president and treasurer American Trust Com- 
pany, New York Title & Mortgage Co. 

Wm. Obermayer, Brooklyn; president Great 
New York Savings Bank. 

William G. O’Brien, Brooklyn; Real mas 

H. J. O’Yoole, Brooklyn; president C. & E 
Chapal Freres & Cie. 

Louis Padula, New York; Builder. 

James H. Post, New York; B H,. Howell 
Sons & Co. ; 

Lewis H. Pounds; former Borough President 
of Brooklyn. 

James Keeves, New York; Merchant; presi- 
dent Daniel Reeves, Inc. 

Otto E. Reimer, Brooklyn; 
Savings Bank. 

W. J. Reynolds, New York; Insurance. 


Attorney-at- 


trustee Fulton 


Edward A. Richards, Brooklyn president 
East New York Savings Bank ; 
Harry F. Richards, Philadelphia; president 


Federal Trust Co. 

H. L. Rogers, New York; Insurance. 

George E. Roosevelt, New York; Banker; 
Roosevelt & Sons. 

: Jas. N. Rosenberg, New York; Attorney-at- 
aw. 

F. E. Schenck, Pittsburgh; Merchants. 

Paul R. Scheerer, Newark; Merchant; secre- 
tary Newark Milk & Cream Co. 

Edwin J. Schoettle, Philadelphia; 
Edwin J. Schoettle Co 

E. Schomaker, Brooklyn; president Scho- 
maker Holding Co. 

August F, Schwarzler, New York; Builder. 

W. B. Secrist, Pittsburgh; Attorney. 

Jesse L. Shepherd, Wilmington; chairman 
Board of Directors Delaware ‘Trust Co. 

Lee Shubert, New York; president and di- 
rector of Shubert Theatre Corp. 

Parker Silzer, Newark; director Broad and 
Market National Bank. 

Claude A, Simpler, Philadelphia; vice-presi- 
dent the Real Estate-Land Title & Trust Co. 

Joseph L. Smith, Newark; Attorney. 

Benjamin Sobol, New York; Sobol 
Inc., gasoline stations. 

Arthur A. Somers; president Long Island 
Chamber of Commerce; director Brooklyn- 
Manhattan Transit Co. 

Lyman A. Spalding, New York. 

George W. Spence, Brooklyn; Banker; pres- 
— Peoples National Bank. 

lin J. Stephens; chairman board of direc- 
tors, Stephens Fuel Co. 

A. S. Steuer, New ‘York; Attorney. 

S. P. Stevenson, Chester; Capitalist; di- 
rector First National Bank of Chester. 

C. H. E. Succop, Pittsburgh; Insurance. _ 


president 


Bros., 


Russell B. Taylor, Newark; president Reli- 
ance Casualty Insurance Co. 
Harry L. Tepper, Newark; president Lin- 


coln Mortgage & Title Guaranty Co. 





GERMAN LIABILITY TARIFF 

The private liability carriers in Ger- 
many intend to increase the present lia- 
bility tariff. For some time past pre- 
miums have been insufficient to offset 
losses. It is also planned to introduce 
a self participation of the assured in 
form of a franchise in order to do away 
with the innumerable “bagatell” (small- 
est) losses. 





PRUDENT AGENCY FORMED 

A new insurance agency known as the 
Prudent Agency has been formed in Ho- 
boken and will do a general insurance 
business. The members of the new or- 
ganization include Joseph A. Caulfield, 
A. D. Levenson and Joseph J. Gara- 
baldi, all of Hoboken. The office will 
be located at 95 River street. 





State Fund Activities 
Arouse Local Agent 


CALL COMPETITION 


UNFAR 
Rogers, Potter, Bruns, Tuke and Other, 
Exhort Agents to Get Busy at 
Syracuse Meeting 








The annual convention at Syracuy 
last week of the New York State As 
sociation of Local Agents threatened t 
come to a close without any real ¢& 
citement being displayed at all, wha 
just before the election of officers an/ 
adjournment on Wednesday mornixy 
the subject of state fund competition 
on workmen’s compensation lines wa 
brought up for discussion. At the clox 
of the afternoon session the day befor 
this matter was treated admirably by 
T. L. Rogers, of Little Falls, the newly 
elected second vice- -president of the a 
sociation. 

Mr. Rogers had given a clear pictur 
of the competitive methods employed by 
the State Fund, which include wide at. 
vertising, talks before civic organization 
on the benefits of the state fund anf 
personal solicitation of many of the bes 
risks in the state. He told how th 
state fund operates on a favorable rat 
differential and how it escapes as clos 
supervision by the state as is exercise 
over the stock casualty companies. Bit 
as Mr. Rogers’ talk came just befor 
the banquet Tuesday, there was no time 
left for discussion. 

The next morning the subject wa 
opened up again, just when everyone 
was ready to leave for their respective 
homes, by Wellington Potter, of Roct- 
ester. “Duke” he is called for short; 
and he is one of the live wires of the 
New York Association. In a character 
istic talk full of fire and expression 
made famous by _ ex- Vice - President 
Dawes of the United States, Mr. Potter 
made a vigorous appeal to the local 
agents to get out and. fight the State 
Fund competition. He urged them 10 
follow up the State Fund speakers with 
spell-binders of their own and to gtt 
favorable news about the stock compr 
nies in the newspapers which publish 
talks made, or supposed to have beet 
made, by State Fund solicitors. 

Mr. Potter asked that the agents gt 
behind a movement to enact legislatiat 
at Albany to bring the State Fund ut 
der the direct supervision of the Stat 
Insurance Department. He said the 
State Fund offers were now unbeatabl 
for the reason that rate reductions at 
guaranteed and the competition is 10 
on a fair basis with the stock compt 
nies. 

Fred V. Bruns, local agent at Syracus, 
also president of the Excelsior Fire 4 
Syracuse, and a good talker, backed tf 
Mr. Potter’s remarks and "emphasized 
the need for getting information on Ii 
surance services in the daily newsp* 
pers where it will be read by the gt 
eral public. He said he wanted the 
State Association itself, through a pvr 
er committee, to disseminate in formatiol 
on compensation lines. Charles Tuke, @ 
Rochester, also supported this movemell 
by the agents and told of some of tht 
accounts he had lost to the State Fun 
because of the differences in premitl 
charges. 





COMMERCE CHAMBER BUREAU 

An insurance bureau of the Jacks 
Mich., Chamber of Commerce will pr 
ably be organized as the result of a colt 
ference during the past week of a ie 
of interested business men and agen 
Elton R. Shaw, a field represe native 
the U. S. Chamber of Commerce, ‘ 
present and told the conferees some 
the advantages of such a burcau. ue 
general co- operation in matters pertal 
ing to fire prevention and insurance 
the anticipated advantages of the om 
ization. It was conceded that the 
agents would enthusiastically suppot 
venture. 
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Cunneen Talk 


(Continued from Page 44) 


to include the amendments which have 
been made by the various states. 


Referring to the National Chamber’s 
opposition to the principle of compul- 
sory automobile insurance, Mr. Cunneen 
said: “In co-operation with other or- 
ganizations, we. have been successful in 
opposing the enactment of such legisla- 
tion in other states as well as in the 
District of Columbia. When the Mas- 
sachusetts legislature convened in Janu- 
ary of this year there were more than 
forty bills affecting the compulsory au- 
tomobile insurance law presented. Some 
proposed to abolish the law altogether 
while others suggested amendments of 
various kinds. The result is that thus 
far there has been put through the 
Senate in Massachusetts a bill for a re- 
cess commission to study this whole 
proposition all over again. 


Favors Uniform Vehicle Code 


“It is our belief that the states should 
enact suitable accident prevention laws 
or more vigorously enforce those which 
they have on their statute books in 
order to eliminate the source of the 
trouble before they consider compulsory 
automobile insurance measures. In an 
endeavor to check the constantly mount- 
ing toll of automobile accidents, we 
have encouraged the enactment in the 
state legislatures of the Uniform Vehi- 
cle Code sponsored by the National 
Conference on Street and Highway 
Safety which has the support of the 
National Bureau of Casualty & Surety 
Underwriters and the American Mutual 
Alliance. Experience has shown that in 
the states where this code or similar 
legislation is in effect the automobile 
accident record is considerably better 
than in other states which have not 
taken this progressive step. Good prog- 
tress has been made in securing the 
adoption of the code and it is our hope 






that other states will strive for uni- 
formity along these same lines.” 

Mr. Cunneen’s comments on special 
insurance taxes were given close atten- 
tion inasmuch as his department has 
been carrying on a program of educa- 
tion to emphasize the unfairness of the 
present system of levying these taxes. 
He said: 

“For the past six years we have made 
an annual survey of the situation in all 
states. This work is carried on by the 
department through the authorization of 
the organization members, which com- 
mitted the Chamber to the principle 
that special state insurance taxes should 
be reduced to the total in each state 
which will adequately support the state’s 
departmental supervision and that a 
uniform principle of taxing the holders 
of insurance should be adopted through- 
out the states. 


Combating Insurance Tax Bills 


“Tt may be of interest to you to know 
that when a Dill is introduced in the 
state legislature to increase special in- 
surance taxes the procedure of the in- 
surance department is to notify its or- 
ganization members in the state of the 
introduction of the tax bill and to fur- 
nish them with literature as a means of 
assisting them. In one state a bill was 
introduced to increase insurance taxes 
for the purpose of furnishing revenues 
to fulfill a campaign pledge that free 
text books would be provided for the 
public schools. The department fol- 
lowed its usual procedure and secured 
the whole-hearted support of the local 
organization members to such an extent 
that it was reported some of the mem- 
bers of the legislature received hun- 
dreds of communications induced 
through the activities of the chambers 
of commerce throughout the state.” 

Knowing the interest of the casualty 
companies in accident prevention and 
health conservation, the speaker out- 
lined the work of his department along 
these lines, saying that every assistance 
had been given to local chambers of 


commerce in the formation of commit- 
tees on health and accident prevention 
and in helping them prepare a success- 
ful program of activities. “Many of 
these accident prevention committees,” 
he added, “have been particularly active 
with reference to street. and highway 
safety, the chief emphasis being laid 
upon the enactment of uniform motor 
vehicle legislation as proposed in the 
uniform vehicle code.” 

The National Chamber’s insurance 
department is also studying closely air- 
craft insurance and is co-operating with 
the aeronautics department in develop- 
ing proper insurance facilities to cover 
the risks incident to the operation of 
aircraft. “This activity is growing,” 
said Mr. Cunneen. 

In closing he extended the co-opera- 
tion of his department in the handling 
of service requests such as matters in- 
volving detailed investigation and study 
to questions which could be readily an- 
swered by return mail. He emphasized: 
“We are in a peculiar position to fur- 
nish interested member insurance com- 
panies information on insurance condi- 
tions abroad, decisions of the United 
States Supreme Court affecting insur- 
ance and rulings by federal departments 
or bureaus.” 





AD MAN JOINS AETNA 

John’ A. Williams, formerly assistant 
to the advertising manager of Durant 
Motors, Inc., has been added to the pub- 
licity staff of the Aetna Casualty & 
Surety. Prior to his connection with 
Durant Motors, Mr. Williams was asso- 
ciated with the Walden-Worcester 
Wrench Co. of Worcester, Mass., as as- 
sistant manager of sales, joining that 
company after graduating from Wes- 
leyan University in 1921. 





GILDEA RESIGNS 
Howard F. Gildea, in charge of adver- 
tising and publicitv for the Royal and 
Eagle Indemnity, has resigned effective 
June 1. 


NEW BUFFALO AGENCY 


Harrison, Rich & Cormack has been 
incorporated in Buffalo. The new con- 
cern will do a general insurance busi- 
ness, with departments for all forms of 
casualty and liability underwriting, work- 
men’s compensation, fire, theft, life and 
others. G. Barrett Rich, Jr., is president 
of the new company, which assumes the * 
business formerly operated by the insur- 
ance departments of two of Buffalo’s 
largest real estate corporations, the Har- 
rison and Cormack Realty companies. 


COX & COX MOVE 

Cox & Cox, insurance brokers, have 
moved to No. 80 Maiden Lane, New 
York City. This firm has been in Pine 
street for some years. Wallace Cox is 
a well-known singer as well as insurance 
man. He has appeared as chief artist 
at dinners of the Casualty & Surety 
Club, Life Underwriters’ Association of 
New York and the Peter M. Fraser 
agency. 








OPENS SERVICE OFFICE 
The Transportation Indemnity has 
opened a metropolitan service office at 
13 Gold street, New York, in charge of 
Vincent E. Burke, assistant secretary of 
the company. 





MAJESTIC INDEMNITY STARTS 

The Majestic Indemnity of Newark 
has commenced active operations with 
Howard Billin, formerly with the Com- 
mercial Casualty, as its resident assist- 
ant secretary in charge of production. 





APPOINTED A GENERAL AGENT 

Emil Kesselring, formerly a local agent 
at Erie, Pa., has been appointed general 
agent for the Manufacturers Casualty 
in northern Pennsylvania and has opened 
an office at 201 Commerce building, Erie. 





The United States Department of 
Commerce has sent out a report on the 
operation of the German credit insur- 
ance scheme. 
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Agents and Brokers--- 
When you actually pause and Think how amazingly Successful others 
in your business are, who represent the MARYLAND, your good 
Common Sense should suggest that you investigate the Worth- 
whileness of an account with or representation of the 


Administration Building 






Power Plant 


Maryland Casualty Company 


_ Baltimore 


We are daily helping over 7,000 Agents 
to increase their earnings 


Our daily work spells better things in the 
way of Service for their clients 
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Lectures in Suretyship 
Best Ever Last Winter 





GEORGE E. HAYES IN CHARGE 





Insurance Institute Course Was Well 
Attended With 110 Agents Taking 


Examinations 





The lectures in suretyship conducted 
by the Insurance Society of New York, 
Inc., last winter were considered the 
most successful that the Society has ever 
held from the standpoint of attendance, 
quality of the subject matter and stand- 
ing of the speakers. These lectures, 
given annually as part of the Insurance 
Institute of America, Inc., educational 
program, received additional recognition 
by reason of an arrangement made with 
the “American Agency Bulletin,” offi- 
cial organ of the National Association of 
Insurance Agents, whereby that paper 
agreed to reproduce in its weekly issues 
each lecture as it was given. Members 
of the National Association were given 
the privilege of enrolling in the course 
and taking the examinations at its con- 
clusion. 

Credit for this arrangement goes jus- 
tifiably to George E. Hayes, vice-presi- 
dent, Union Indemnity, and chairman of 
the surety end of the Insurance Society. 
With the generous and helpful co-opera- 
tion of Edward R. Hardy, secretary of 
both the Insurance Society and the In- 
surance Institute, Mr. Hayes worked out 
mutually satisfactory arrangements with 
the National Association. That the ex- 
periment has been a success and worth 
repeating next year is indicated by the 
results which show that there were 345 
agent-registrants for the examination, 
out of which 110 sat for the tests. 

Starting with this week’s issue The 
Eastern Underwriter will reproduce the 
questions and answers on each lecture, 
following its custom of former years. 
The answers were prepared by Mr. 
Hayes and the examination papers are 
now being checked by Martin Lewis, 
Towner Rating Bureau, who is doing a 
good job. 


Phil Braniff 
On 
Burglary Cover 


Phil Braniff, who sometimes is an in- 
surance man in Tulsa, Okla. and at 
other times a. litterateur, is given two 
pages, including his picture, in the cur- 
rent agency publication of the Employers 
Liability. Included in the layout is a 
poem and a letter. The letter follows: 
Dear Art: 

Next to the fat-lady’s kimono, I guess 
the broadest coverage in the world is 
Burglary Insurance. It doesn’t even 
specify in what position they must find 
your body ’n the company doesn’t ask 
too many embarrassing questions. 

Residence Burglary Insurance keeps 
the pewter in the family for years. When 
you wake up about two a. m. ’n look up 
at the smoky end of one o’ those bene- 
ficiary makers, ’n hear a voice about as 
hard as ten dollars cash, ’n your knees 
are tappin’ each other like they both 
got four aces, ’n your hair stands up 
like it just heard the National Anthem, ’n 
your teeth start chatterin’ (over on the 
dresser), ’n your Adam’s Apple is usin’ 
your throat for a race-track, ’n the 
burglar says “Wus de silver. Kip quiet!” 
*n you say “Take it! I’ll kip quiet, but 
pardon my knees, I can’t kip still!” ’n 
you forget all those things you told your 
wife you’d say to the first burglar you 
ever met, ’n anyhow the family needs 
you too-bad on the hoof, ’n when he 
picks up the change on the dresser like a 
bell boy, ’n when you hear him sackin’ 
the silver, ’n while you hold onto the 
ceiling for a few minutes longer—listen, 
fellow, bravery is one thing, ’n night- 
gowns that are not hole-proof—well, 
they’re another. 

When the night is late, ’n the window 
is locked, ’n the doors are barred, ’n the 














Questions and Answers 


IN:;:SURETYSHIP 
No. 1. FIDELITY BONDS 
Conducted by George E. Hayes, Vice-President, Union Indemnity 





1. Define a “fidelity bond.” 

2. Why should applications be re- 
quired of employes? 

3. What are the three “C’s” of fidel- 
ity underwriting? 

4. Of what importance in underwrit- 
ing a risk are— 

a. Applicant’s ability to fill a par- 
ticular position. 

b. Indebtedness, if any. 

c. Method of compensation. 

5. What effect, if any, has the char- 
acter of employer’s business to do with 
the desirability of a risk? 

6. Give three important questions ap- 
pearing in an “employer’s statement.” 

7. What differences are there between 
“individual,” “schedule” and “position” 
bonds? 

8. What is— 

a. “Blanket position bond.” 
b. “Blanket fidelity bond.” 

9. What is meant by “full salvage” 
clause ? 

10. What is a “continuous” bond and 
what advantage is it to the obligee? 

Answers 

1. A fidelity bond protects an em- 
ployer against loss due to the dishonesty 
of one or more employes. 

(a) To check up applicant’s past 

(b) Moral effect on applicant. 

(c) Benefit to claim men in lo- 
cating defaulter. 

3. Character, capacity, capital. 

4. (a) An incompetent employe may 
through ignorance cause a loss to his 
employer. The condition of his ac- 
counts may lead the employer to sus- 
pect dishonesty and file claim under the 
bond. Some bonds cover culpable neg- 


ligence and guarantee faithful perform- 
ance of duties. 

(b) Payments of obligations may be 
too much of a drain upon his income and 
if he is hard pressed to meet living ex- 
penses, he may be tempted to use em- 
ployer’s money. 

(c) Inside salaried employes have a 
known steady income and can live ac- 
cordingly. Salesmen on a commission 
basis must depend on sales, therefore 
their income is problematical. Further- 
more employers cannot maintain same 
close supervision over outside employes. 

5. If employer’s business is question- 
able, it naturally follows that emploves 
engaged would hardly be _ otherwise. 
Gamblers. loan sharks, bootleggers. 

6. Audits of books and _ accounts, 
countersignature of checks and verifica- 
tion of outstanding accounts. 

7. “Individual” covers one employe 
for a specified amount. 

“Schedule” covers two or more em- 
ploves for a specified amount. 

“Position” covers the positions for a 
specified amount irrespective of the 
names of the incumbents. 

8. (a) Covers all compulsory bond- 
able positions and also optional if desired 
for same amount and is written in nen- 
altv of 5, 10, 15 or 20 thousand dollars 
only. 

(b) Same but is written in the mini- 
mum oenalty of $25,000 or multiples 
thereof. 

9. Gives emplover right to all sal- 
— until he is fully reimbursed for his 
oss. 

10. A continuous bond has no expira- 
tion date, and is advantageous to the 
employer because it allows him to col- 
lect a loss that occurred during the life 
of the bond. 











T. E. NEWMAN COMPTROLLER 





Holds This Post in Union Indemnity 
Group; Previously With Joseph Frog- 


gatt & Co. in Chicago and New York 

Thomas E. Newman has been appoint- 
ed comptroller of the Insurance Securi- 
ties Co., Inc., of New Orleans, holding 
company for the Union Indemnity 
group, succeeding Lewis F. Koppang, 
who was recently promoted to be vice- 
president of the constituent companies. 

Mr. Newman was formerly connected 
with the firm of Joseph Froggatt & 
Co. of New York, prominent insurance 
accounting specialists, and for the last 
five years has been manager of the Chi- 
cago office of that company. Prior to 
that time he was supervisor of its cas- 
ualty department in New York. Before 
becoming associated with Froggatt & 
Co., Mr. Newman had gained an exten- 
sive insurance knowledge through actual 
experience in the industry. 

He was born in Glasgow, Scotland, 
but has resided for the past thirty years 
in the U. S. A. While in England he 
gained much valuable accounting expe- 
rience through his connection with a 
banking house now affiliated with 
Lloyd’s Bankers, so for forty years or 
more Mr. Newman has been in the ac- 
counting business in one way or another. 





policeman is close—that’s the time the 
burglar does his act best. 

When the silver is gone, ’n the clothes 
are accompanying it, ’n the house is 
ransacked—that’s the time insurance 
does its act best. 

Don’t tell it to your burglar. Tell it 
to your agent. 

Your old “stuck-up” friend, - 
il. 


BAY STATE AUTO EXPERIENCE 





Casualty Actuaries Indebted to W. J. 
Constable for Paper Giving Prog- 
ress Since Law Was Passed 


A review of the experience under the 
Massachusetts compulsory automobile 
liability law from the time of its incep- 
tion on January 1, 1927, to the present 
time was presented in a paper by Will- 
iam J. Constable, secretary. Massachu- 
setts Automobile Rating & Accident 
Prevention Bureau, to the Casualty 
Actuarial Society at its meeting in 
Hartford last week. Mr. Constable re- 
ceived the thanks of the Society in 
making available for its members a com- 
plete record of the Bay State experi- 
ment with the first compulsory motor 
vehicle security law. 

While his paper was more or less a 
review of activities of past years. he did 
touch upon the most recent development 
which is that the insurance committee 
of the Massachusetts legislature has 
proposed a snecial recess commission to 
investigate all phases of the compulsory 
law including rates and report at the 
next session of the legislature in 1930. 
Some fiftv bills were introduced in the 
1929 legislature, he said, ranging from 
state fund proposals to bills repealing 
the act. None of these bills were 
passed, the insurance committee pre- 
ferring to await the report of the sne- 
cial recess commission. Mr. Constable 
said that the proposal for the investiga- 
tion had passed both houses and now 
awaited the Governor’s signature. 





ENTER KENTUCKY 


The Seaboard Surety of New York 
and the Excess Insurance Co. of New 
York have been admitted to Kentucky. 





FEDERAL SURETY . PROMOTION; 



































Hodges Made Gen’l Attorney; Hende;. 
son Advanced; Alexander New 
Cook County Mer. 

Promotions in the Federal Surety or. 
ganization in the past week incitide Hy. 
old A. Hodges to be general attorney 
for all underwriting and claim depart. 
ments and Berlin H. Henderson to fy 
superintendent of the liability and com. 
pensation claim department, succeeding 
Arthur K. Kroppach, resigned. The 
Federal Surety has also appointed Fred 
W. Alexander as its resident manager 
for Cook County, Chicago. 

Mr. Hodges has heretofore been at. 
torney for the fidelity and surety claim 
department. He has specialized in in. 
surance and suretyship law for the past 
five or six years and has won his pro- 
motion upon the results shown. Mr 
Henderson was formerly assistant sy. 
perintendent of liability and compens- 
tion claims. He has been with the com. 
pany for the past few years and has 
done good work. 

Mr. Alexander, who assumes his new 
duties as Cook County resident manager 
at once, started his insurance career a 
a local agent in Indiana. Then he 
joined the Fidelity & Casualty and later 
went to Omaha as branch manager for 
the Union Indemnity. After that com 
pany purchased the Northwestern Cas- 
ualty he went to Milwaukee as asso- 
ciate manager from which post he was 
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transferred to the Detroit department: A m 
The Federal Surety has been enteredfi granc 
in both Maine and Maryland and wil. . Y 
shortly announce general agents form "te 
these states. be me: 
ican bi 
CAPITAL INCREASE APPROVED : un¢ 
ussia 
25,000 New Shares of Constitution Inf js 4 {, 
demnity Stock to Be Paid for in special 
Three Monthly Instalments elis 
Stockholders of the Constitution In- ca a 
demnity at a special meeting last week s. 
approved an increase in the company’ 15 iad 
capital stock from 100,000 to 1250) id 
shares. The following day the board of € 
directors decided that subscriptions tog to lear 
the 25,000 new shares should be paid fo definit 
in three monthly instalments. house 
The new stock will be offered 10 sider; 
stockholders of record June 8 on the bg "erin 
sis of one new share for each held ag iitati 
$30 a share. Of the subscription prio been 
$10 a share will be credited to the COME Maye, 
ital account and $20 a share will le ba 5 
added to surplus. ag 
The directors also declared the regula "0w in 
quarterly dividend of $12.50 payable 

July 1 to stockholders of record June I The 
busines 

MADE NEW ENG. SUPERVISOR lation 

. ti 

Standard Surety & Casualty Appoinlt ay 
C. F. Bassett to This Post; For- us F 


merly with Ocean Accident lars, 


The Standard Surety & Casualty his Sacks 
appointed Charles F. Bassett as_1t8 HMM cludes 
gional supervisor of the New Englat places 
states. Mr. Bassett, formerly with the Boss: 
Ocean Accident for the past  thirtee? “ Ssia. 
years, has been in the business since Volga 
1912. He was with the Aetna Life OM its hea 
four years, acting at the same time 9H (,) tra 
a broker for casualty lines. cof the N 

As New England regional supers mr . 
for the Standard Surety & Casual 9 

Ounta 
Steel 
















y : t- 
Mr. Bassett will commence with an “a 
ive development in Connecticut 
which he has been for eight years. 
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AERO COMPANIES IN CANAD! B® ci. 
The Aero and the Aero Indemne among 

have been admitted to the Cae LaBoy; 
Provinces of Manitoba, Ontario an’ ©. aa “ggin 
bec for the purpose of writing av@ Preside 
insurance. che 
OM tional 

LIQUIDATE UNIVERSAL LLOY Pval 
The Universal Lloyd, Element@t Russia 

Transportation Ins. Co. of Budape tend 
to be liquidated as per decree ® Intern, 





government. 





